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California Sugar Pine 
Camino Quality 


Sugar pine lumber manufactured from logs of the 
size produced from our extensive stands of virgin 
California pine timber runs high to good widths. The 
thinness of the sapwood insures a high percentage of 
lumber from the heartwood with uniform texture and 
good lasting qualities. 











We have a well distributed stock and can supply 
your requirements of Camino Quality California 
Sugar Pine for pattern stock and other industrial 






uses. 





Our shipping facilities insure prompt shipment. 





Michigan- California Lumber 
Company = Camino, California 








50 YEARS SUPPLY OF TIMBER 

















Opportunity 


Blooms in the 


Spring 


The gorgeous profit-flowers just 
wait for the lumber dealer to pluck 
them. Springtime is building time 
everywhere. All winter long people 
have been planning to build—to 
build that home of their dreams thi 
spring. The desire is strongest at the 
time when you are most willing to 


sell building material. 


The part plywood panelling plays 
consists of bringing into the new 
home the freshness, the richness, the 


grandeur of the freshened year. 


It means profit for you and pride 
to the home builder to have rooms 
—living rooms, dining rooms, bed 
rooms, dens, libraries—panelled in 
suitable wood. Avail yourself of our 
suggestion and estimating service in 
planning plywood panelled rooms in 


every new home in your community. 











oH =o FOR WHATEVER PURPOSE 


If the home is to continue as 

the greatest and most valua- 

ble institution in American 

life, it is your duty, as a dis- 

tributor of the materials used 
in home construction, to see 
that the home builder is given 
every opportunity to select 
the best. To promote living 
WITHIN THE HOME, help him 
make the interior more liv- 
able. Your business is an im- 
portant factor in making 
home life delightfully inter- 
esting and attractive to every 


member of a family. 


Q 9) YOU CAN DEPEND UPON 


FLAT GLASS 


IS USED 


Adamston 


IS A BRAND 
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Plywood of Recognized Quality, ? 


Built to Your Order 


American Plywood ADAMSTON FLAT GLASS COMPANY 


Corporation 


New London Wisconsin 


CLARKSBURG, W. VA. 
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Return of Confidence Will 


Restore Industrial 
Activity 


N EVERY home of the land where 
| the daily newspapers are read it is now 

known that the Federal Government's 
recent offer of $800,000,000 of treasury 
bonds for investment was oversubscribed 
more than seven times. Several logical 
deductions may be made from this event. 
It certainly demonstrates the fact that 
there is no lack of money seeking sound 
investment. It shows also that there is 
no lack of confidence in the Government 
of the United States of America; and, of 
not less importance, it exemplifies the 
fact that where confidence exists money 
will not be wanting. 

Each depression serves to show that 
mere fright or loss of confidence is al- 
ways a potent factor in causing it, how- 
ever many other contributing causes there 
may be. In fact, it is probably true that, 
with fear left out, ways and means soon 
would be found to restore the commer- 
cial and industrial balance without any 
serious depression. It follows also that 
if in time of depression confidence can 
be restored other causes of the decline in 
business activity can be dealt with effec- 
tively without prolonging the depression. 

If it were not tragic, the fear of the 
future displayed in some quarters would 
be laughable. The person who holds his 
money idle, who postpones necessary pur- 
chases and refuses to make perfectly safe 
investments, exhibits characteristics of 
weakness that can be attributed only to 
a blind and ignorant fear that takes no 
account of multitudes of facts that assure 
an early return of normal prosperity ; pro- 
vided, of course, that a considerable num- 
ber of the people regain their senses and 
go about their affairs in normal fashion. 

Here and there are being furnished 
demonstrations of the right sort of con- 
duct under conditions such as have re- 
cently prevailed. A case in point is af- 
forded by the announcement just made of 
a project involving the construction be- 
fore the end of the present year of “100 
combination hotels, restaurants and auto 
service stations’’ on the main highways in 
the vicinity of Chicago. Each of these 
“autohavens,” built and equipped, is to 
cost $85,000, and the 100 are only the 
beginning of a project that is to comprise 
1,000 to be built in time for the Chicago 
Century of Progress Exposition in 1933. 

Mention of the exposition in this con- 
nection serves to remind that that project 
is underway, several of the buildings be- 
ing already finished two years in advance 
of formal opening ; which shows a confi- 
dence in the future. Nobody is so mired 
in the slough of despondency as to doubt 
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that when the exposition opens in 1933 
the people of the United States will be 
enjoying prosperity, with money and 
leisure to enjoy the marvelous exhibits 
that will be assembled from all over the 
world. 

If in speculations as to the causes of 
depressions psychology sometimes is given 
too large a place, it must be admitted that 
in the search for causes many are un- 
earthed that are of so little importance as 
to deserve no notice. At the same time 
the fact must be admitted also that fear 
alone is enough to paralyze into helpless- 
ness or to stampede into a panic a large 
percentage of the population. Therefore, 
the first step toward the return of normal 
industrial and commercial activity to be 
taken by persons of sense and judgment 
is in demonstrating their confidence in 
the future by making needed purchases 
and expenditures. 





Investigation Discloses 


. Latent Building 
Demands 


ONDITIONS for many months have 
C resulted in postponement of addi- 

tions, repairs and improvements to 
homes and other buildings that could be 
delayed or done without. But it is of 
the nature of wants to persist and even 
to accumulate and multiply, despite the 
inability to satisfy them. It probably 
would be found that wants bear little re- 
lation to the means to satisfy them, either 
immediately or at any probable time in 
the future; for wants at their inception, 
at least, are but dreams or “figments of 
the imagination.” 

Though the notion sometimes prevails 
that in each community there is only so 
much business to be had and that no ef- 
fort on the part of the retailer can pro- 
duce more, this doctrine has so often been 
proved fallacious that it is surprising that 
it still finds acceptance. For since nearly 
everybody wants much more than he has 
the means to acquire, he must of neces- 
sity choose among the things that he will 
purchase, and it commonly happens that 
his choice is determined by the skillful 
salesmanship of the retailer. Not only so, 
but wants are created by invention, by 
advertising and by salesmanship. 

For a large pari of the population of 
the United States the standard of living 
is continually rising. Immigrants who in 
their native lands may have had little 
opportunity to better themselves finan- 
cially, soon after coming to the United 
States begin to dress better, to live in bet- 
ter homes than they have been accus- 
tomed to; send their children to school, 
and adopt in all essential respects the liv- 
ing standards of their adopted country. 
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The same is true of natives who through 
industry and enterprise increase their jp. 
comes and therefore their opportunities 
for betterment. 

Deterioration and obsolescence are po- 
tent in creating demand for commodities 
and services of every description. Cloth. 
ing wears out; roofs leak; paint peels off: 
families increase and need more room; 
tastes improve; and in fact changes 
in styles, alterations in habits, and evey 
influences no more substantial or tangible 
than whims and notions, serve to multiply 
human wants and give urgency to human 
needs. If it were otherwise communities 
would stagnate and ultimately decay and 
(lisappear. 

The community survey or questionnaire 
as a means of inventorying the inhabi- 
tants’ needs and the dealers’ opportunities 
for supplying them has often been used 
by lumbermen and others. On another 
page of this paper the results of a survey 
of this kind made by East St. Louis lum- 
bermen and other merchants are listed, 
They must have proved to be a revelation 
to those responsible for the survey. Sixty- 
five were interested in garage repairs and 
233 in new garages. The extensive in- 
terest in fences must have surprised the 
dealers, for East St. Louis is a city, and 
yet 127 persons were interested in fences. 
It is not to be assumed that because 461 
families were interested in floors they are 
living in houses without floors. They 
merely realize how much a good floor can 
add to the beauty and comfort of a home. 
Interest in built-in features was shown by 





430. The responses to the questionnaire 
afford the basis for a sales campaign that 
should bring profit to dealers at the same 
time that it greatly improves the homes of 
a large part of the population of East St. 
Louis. Merchants of many other commvu- 


nities may use the same means of stimu- | 


lating their business. 





Protecting Logs From En¢ 


Checking, Insect Injury,:: 
Stain and Decay | 


NASMUCH as_ economical 
work and lumber manufacture re- 
quire the accumulation of logs 

considerable numbers in advance 0l 

sawing, logs must be stored in the 

woods or at the mill. If not placed in 
water or if not sawn soon after cutting, 
the logs often suffer serious injury 
from insect attack, end-checking, stain 
or decay, or a combination of all. 
Lumber manufacturers _ have 


woods 


not 


been unaware of nor indifferent to the 
losses they have suffered from log 1 
juries of the kind referred to; but the 
only practical remedies available have | 
been prompt sawing or prompt sub- 
mergence in the water of the log pond; 
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and these remedies or expedients can 
not always be availed of. As a conse- 
quence the losses have been burden- 
some, especially during periods when 
lumber prices have narrowed the mar- 
gin of profit to the vanishing point. 

In pursuance of its policy of giving 
practical assistance to the lumber in- 
dustry in solving its wood problems, 
the United States bureau of plant in- 
dustry, in co-operation with the South- 
ern Experiment Station and with sev- 
eral southern lumber concerns, has 
been conducting some experiments and 
tests in the woods and at the mills 
designed to discover if possible prac- 
ticable means of preventing stain, de- 
cay, insect attack and end-checking of 
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logs. The results achieved and the 
conclusions reached in this work are 
presented in a progress report pub- 
lished elsewhere in this paper. 

The seriousness of the situation with 
which loggers and lumbermen of the 
South are confronted is indicated by 
the statement in the report that at over 
50 percent of the mills from 5 to 46 
percent of the logs were found to be 
infected at the time of sawing. The 
report shows also that in certain cases 
losses of this description could have 
been prevented by improved methods 
requiring little additional expenditure 
and slight modifications of prevalent 
handling practices. In other cases, 
however, the losses have been unavoid- 


27 


able or methods of prevention were im- 
practicable owing to prohibitive cost. 

While the experiments made and re- 
ported on have shown that certain 
chemicals are effective in preventing 
the log defects referred to and while 
they can be applied economically under 
normal conditions, it is nevertheless 
concluded that further experiments 
under practical conditions are needed 
before the most effective treatments 
can be recommended. The report is 
valuable as recording progress that has 
been made as well as because investi- 
gations developed the magnitude of the 
losses at the same time that they indi- 
cated methods of handling that will re- 
duce them. 





Arranging for Western Trip 


Linco.n, Nes., June 8.—Harry E. Dole, sec- 
retary of the Nebraska Lumber Merchants’ As- 
sociation, reports that dealers throughout the 
middle West are showing a gratifying interest 
in the approaching lumbermen’s tour of the Pa- 
cific Northwest. While this tour is being ar- 
ranged primarily by the Nebraska Lumber Mer- 
chants’ Association, the Southwestern Lumber- 
men’s Association, Michigan Retail Lumber 
Dealers’ Association, Wisconsin Retail Lum- 
bermen’s Association, Illinois Lumber & Ma- 
terial Dealers’ Association, and the Lumber- 
men’s Association of Texas all are co-operating. 
This tour is primarily to give retail lumber 
dealers an opportunity to visit some of the big 
lumber manufacturing plants, and information 
comes from mills at the points to be visited 
that elaborate plans are being consummated for 
entertainment and to give the dealers opportu- 
nities to see actual sawmill conditions. The 
tour will begin on July 4 and will occupy two 
weeks. Mr. Dole says he will be glad to supply 
complete information to any dealer interested in 
making the trip. The Great Northern, Bur- 
lington, Chicago & North Western, Union Pa- 
cific, Southern Pacific, Chicago Great Western, 
and Denver & Rio Grande Western railroads 
all will participate in the movement of the spe- 
cial train on which the excursionists will travel. 


Architects, Dealers and Builders 
Told of Good Construction 


Escanaba, Micu., June 8.—Nearly a hundred 
architects, contractors, retail lumber dealers, 
bankers and other citizens were guests at a din- 
ner at the Delta Hotel here a few nights ago, 

* the I. Stephenson Co. Trustees, of Wells, 

! the Morgan Co., of Oshkosh, Wis. Follow- 

: the dinner, a highly interesting and instruc- 

ve address on why and how to build architec- 
turally correct homes was delivered by W. D. 
Sawler, of Chicago. Mr. Sawler made a strong 
plea for the removal from every community of 
mongrel type homes, and urged that both in 
new construction work and home remodeling 
definite architectural designs be followed in 
both outside construction and interior finish. 
With actual photographs and drawings, Mr. 
Sawler showed types of mongrel construction, 
together with scores of true-to-type dwellings, 
stressing the fact that for every type of home 
architecture there is a design of interior finish 
to correspond, and said that while a home may 
be architecturally correct on the outside, it may 
_made a monstrosity by incorrect interior 
finish. He also discussed the activities of mail 
order houses in going into local communities 
and selling homes. He pointed out that in prac- 
tically every case where local dealers and con- 
tractors had made comparisons, they were able 
to prove that substantial savings could be ef- 








fected by the use of locally produced materials 
and local labor. 

George N. Harder, general manager of the I. 
Stephenson Co. Trustees, and Morgan Davies, 
executive vice president of the Morgan Co., rep- 
resented the host companies at the dinner, both 
bringing hearty greetings to the guests. 





. 
Incoming Cargoes Larger 
[Special telegram to AMERICAN LUMBERMAN] 

Los ANGELES, CALIF., June 10.—Incoming 
cargoes last week were larger than for some 
months, with a total of 20,591,000 board feet, 17 
cargoes being fir, with 19,944,000 board feet, 
and two cargoes of redwood, with 647,000 board 
feet. Unsold lumber at Los Angeles harbor 
was up somewhat, to 8,377,000 board feet. 
3uilding permits for the first six days of the 
month started off satisfactorily, being valued at 
$731,711. Fifty vessels are reported laid up 
and none operating off shore. 


Dealers Form Research Bureau 


San Antonio, TEx., June 8.—Formation of 
the Lumber Research Institute of San Antonio, 
with M,. S. Munson, formerly connected with 
the Exchange Sawmills Sales Co., of Kansas 
City, as executive secretary was announced re- 
cently. Offices of the organization are at 406 
Milam Building. 

The institute was organized by San Antonio 
retail lumber dealers. R. M. Middlebrook is 
president; Alex R. Thomas, vice president, and 
G. E. Melliff, secretary-treasurer. Directors 
are: Messrs. Thomas and Melliff, and N. L. 
Petrich, John Blackstone, T. W. Thrift, Walter 
Steves, Dewey Strouch and A. B. Spencer, jr. 

While named “Institute,” the organization is 
more in the way of a service bureau, and has 
been established to serve both the public and 


the lumber dealers. 
listed as follows: 

To stabilize real estate values 
of real estate loans. 

To safeguard building. 

To raise construction standards and elim- 
inate poor methods. 

To protect homebuilders 
methods. 

To supply building information 
duct a general statistical bureau 
public and dealers. 

To study and test materials that the proper 
materials for various uses and places may 
be recommended. 


Its purposes have been 


and values 


from fraudulent 


and 
for 


con- 
the 





Texans to Confer on Distribu- 
tion Problems 


[Special telegram to AMERICAN LUMBERMAN] 


Houston, Tex., June 9.—I. B. McFarland, 
president of the Lumbermen’s Association of 
Texas, late Tuesday sent out a call to the retail 
lumbermen of Texas to meet with a group of 
manufacturers’ representatives at the Texas 
Hotel, Fort Worth, at 10 o'clock Tuesday 
morning, June 16. The conference will be for 
the purpose of exchanging ideas as to what 
constitutes a satisfactory basis of lumber dis- 
tribution in Texas and ways and means of pro- 
moting the sale of lumber products. The lum- 
bermen will have for a guide the distribution 
statement adopted in April in Chicago by the 
National Lumber Manufacturers’ Association 
and the National Retail Lumber Dealers’ Asso- 
ciation. J. Lee Johnson, jr., of Fort Worth, 
will lead the discussion for the retailers, and 
C. C. Sheppard, of Clarks, La., president of the 
Southern Pine Association, for the manufac- 
turers. Mr. McFarland will preside. He has 
directed Executive Secretary R. G. Hyett of 
the Lumbermen’s Association of Texas to 
broadcast a call to all retail lumbermen in view 
of the important aspect of the conference. 





Bookings 9 Percent Below Output 


[Special telegramy to AMERICAN LUMBERMAN] 


WaASHINGON, D. C., June 11. 


Five hundred and sixty-two softwood mills of seven associa- 


tions for the week ended June 6 reported to the National Lumber Manufacturers’ Association 
production aggregating 214,298,000 feet, shipments, 191,617,000 feet, and orders, 195,877,000 feet. 
The week’s figures for production, shipments and orders follow: 


Softwoods— 

Southern Pine 
West Coast Lumbermen’s 
Western Pine Mfrs. 
Calif. White & Sugar Pine Mfrs. As 
Northern Pine Mfrs. 
Northern Hemlock & Hardwood Mfrs. 
North Carolina Pine 


iti MII ocd oc cogs ow uGuwa tense sea 


Hardwoods— 
Hardwood Manufacturers’ 
Northern Hemlock & 


Totals, 


Hardwood Mfrs. 
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No. of 

Mills Production Shipments Orders 
P 128 33,561,000 31,122,000 34,944,000 
. 220 116,845,000 105,294,000 112,696,000 
: 88 36,076,000 28,192,000 26,190,000 
24 16,854,000 16,545,000 14,875,000 
2 7 4,143,000 2,810,000 2,303,000 
° 16 1,251,000 1,051,000 855,000 
. 79 5,568,000 6,603,000 4,014,000 
P 562 214,298,000 191,617,000 195,877,000 
F 203 17,046,000 20,940,000 20,532,000 
i 16 2,657,000 1,534,000 1,552,000 
| 219 19,703,000 22,474,000 22,084,000 
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QUERY AND COMMENT 


Piecework Handling Proved 


. 
Economical 
I note your article with reference to han- 
dling lumber on a piecework basis. In the 
South, this piecework, the writer contends, is 


the best way to handle lumber. 

A few years ago he was manager of a yard 
for a mill cutting say 125,000 feet, 65,000 feet 
of which came on the yard When he took 
hold of this yard there were 14 men doing 
the piling He at once picked out 6 of the 
best and they did the piling under task ar- 
rangement, keeping the ramps all clear and 
in lots of instances, knocking off and going 
home at 2 o’clock in the day, then coming 
back early the next morning and clearing up 
all the ramps before they ate their breakfast. 

After that I handled a large lumber dock 
and used, under task arrangement, 8 men at 
the rate of 12,500 feet per hour for unloading 
cars, with a stevedore gang of 16 men load- 
ing barges and vessels at the rate of 10,000 
feet per hour These men, of course, all 
worked together and made more money, un- 
der this task arrangement, in less time than 
if they were being paid straight time. In 
fact, one of my gangs of 8 men unloaded 
17 cars of lumber in one day, for which they 

hours, but they had actually 


were paid 17 
worked only about 8.—INQuIRY No. 2,631 A. 


[The foregoing letter comes in response to 
an inquiry published in the American LuM- 
BERMAN of May 16 regarding the experience of 
concerns in the South in piecework handling of 
lumber.—EbI!Tor. } 


Ready-Made Rafter Ends 


Please advise if you have any information 
relative to ready-made rafter ends for build- 
ing up a roll edge or thatch type of roof. One 
of our customers states that he has seen a 
job under construction using a ready-made 
form and is desirous of procuring some. Any 
information you can give us on this subject 
will be appreciated.—INQUIRY No. 2,646. 


[This inquiry is made by an Indiana retail 
lumber concern. Readers who are able to give 
the information asked for are invited to do so 
for the benefit of the inquirer whose name will 
be given on request.—EpiTor.] 


Using Short Lengths in Small 
Structures 


give us information 
can purchase books and blue 
work up short lumber and to 
garages and houses.—INQUIRY 


as to where we 
prints on how to 
build portable 
No. 2,643. 


Please 


[This inquiry comes from a Texas concern. 
In the AMERICAN LuMBERMAN catalog of Books 
for Lumbermen is listed a book entitled “Prob- 
lems in Farm Woodwork,” which contains de- 
scriptions with detailed measurements of many 


farm articles that could be made from short 
lengths. The book is supplied by the AMerI- 
CAN LUMBERMAN regularly at the publisher’s 


price, $1.75, delivered. 

Some years ago the United States Depart- 
ment of Agriculture published Department Cir- 
cular No. 393, entitled “Industrial Outlets for 
Short-Length Softwood Yard Lumber,” that 
may contain some information that would be 
helpful to this inquirer and others similarly 
situated. The construction sub-committee of the 
National Committee on Wood Utilization of the 
Department of Commerce published a booklet 
entitled, “The Marketing of Short-length lum- 
ber, Opportunities for the Use of Short-Length 
Lumber in Constructing Small Houses and 
Farm Buildings.” Each of these booklets can 
be obtained from the Superintendent of Docu- 
ments, Government Printing Office, Washing- 
ton, D. C., at 10 cents a copy. 

Of special interest to the present inquirer is 
the fact that the Texas Agricultural and Me- 
chanical College, College Station, Tex., provides 


a farm building plan service that might be help- 
ful. Several of the State agricultural cclleges 
have plan services or at least have issued bulle- 
tins containing specifications for small farm 
structures of the portable type in the construc- 
tion of which short lengths could be used 
profitably. The name of the inquirer will be 
furnished on request.—EbirTor. | 


Plans for Portable School Houses 

Do you have a design or 
school buildings made of wood? 
ten the Southern Pine Association and the Na- 
tional Lumber Manufacturers’ Association and 
have been unable to get anything from them. 

We have competition with steel, and find 
that the steel people have these designs pre- 
pared with a definite price, delivered, and an 
approximate cost of erection. We have been 
trying to meet this competition with properly 
constructed buildings of wood. 

We shall appreciate very much your 
us have any information that you 
on this subject.—INQuIRY No. 2,642. 


plan for portable 
We have writ- 


letting 
may have 


|This inquiry comes from a Missouri retail 
lumber company. Though a number of con- 
cerns are known that make portable wood 
houses of various types, no information is avail- 
able at this time regarding a source of supply 


Baling and Disposal of Mill Waste 


We have a surplus of fuel at our sawmil] 
and planing mill and are endeavoring to turn 
some of 


this waste into money. It is our 
understanding that shavings are baled, or can 
be baled, the same as hay or shucks and that 
there is a machine for this particular purpose, 
All of our fuel is concentrated and we ean 
ship shavings or hog fuel. If you can throw 
any light on the subject that would help us 
work out something along these lines, we 
would thank you to let us have your advice— 
INQUIRY No. 2,641. 


[This inquiry comes from a Texas manufac- 
turer of hardwood and southern pine lumber, 
In response, the names of two manufacturers 
of sawdust and shavings balers have been given, 

Finding an outlet for sawdust and other saw- 
mill waste is a problem for the lumber manu- 
facturer chiefly because waste is abundant and 
because ordinarily it can not bear a_ heavy 
transportation charge. When baled, of course, 
sawdust and shavings are more easily handled 
and can be shipped to somewhat longer dis- 
tances. 

So far as known at this time there is not 
much really encouraging information to be had 
regarding the profitable disposal of sawdust and 


of plans and specifications for such buikdings. 
This 
it will come to the attention of somebody who 
can supply information of this kind. 
of the 


inquiry is published with 


inquirer will be given 


E-piTor. | 


shavings. 
Madison, 
entitled 
Statement of 


the hope that 


The name 


on request.— 


The Forest Products Laboratory, at 
Wis., 
“Outlets for Wood Waste, a 


last year published a_ bulletin 


General 


1 Actual and Potential Uses of Va- 
rious Kinds of Wood Waste,” 
dust and shavings, 


including saw- 
that may be of interest to 


this inquirer.—EbpiTor. ] 
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It is reported that the Mus- 
kegon, Mich., Boom Co. is 
about to try the experiment of 
lighting up its sorting gap with 
electricity in order that logs 
may be assorted and run out 
at night as well as in the day 
time. It is said that the lights 
are to have an_ illuminating 
power equal to 40,000 candles, 
which it is believed will be suf- 
ficient to make night work on 
the boom perfectly practicable. 

* 


Glover & Rittenhouse’s 
mill, Albion, Ind., 
about June 1. 

+. — = 


The mill of the Menominee 
River Lumber Co., Menekaune, 
Wis., which runs two circulars 
and a gang, cut for the week 
ending May 21, 13,000,000 feet 
of lumber, 227,000 feet of which 
was turned out in a single day. 


new 
will start up 


The firm of Sawyer, Good- 
man & Co. was established at 
Menekaune, Wis., in 1878, the 
members of it being the Hon 
Philetus Sawyer, now United 
States Senator from Wiscon- 
sin, Mr. Edgar P. Sawyer and 
Messrs. James B. and William 
O. Goodman. A few weeks ago 
the firm was incorporated un- 
der the name of Sawyer-Good- 
man Co., with a capital stock 





of $500,000, with the same men 
as officers. The mill, of which 
a picture is shown, was built 
during the season of 1880. The 
capacity is about 10,000,000 
feet of lumber and 25,000,000 
shingles for the season. 
* . * 


The regular annual meeting 
of the Beef Slough Boom Co., 


whose works are located at the| 


mouth of the Chippewa River 
in Wisconsin, was held May 25 
at Beef Slough. The officers of 
the preceding year were all re- 
elected as follows: F. Weyer- 
haeuser, president and treas- 


ident; Thomas Irvine, 
and superintendent. 
7 * 


The lumber’ dealers’ at 
Quincy, Ill., which is known to 
the LumpBerMAN’s readers as a 
market of some little impor- 
tance on the Mississippi River, 
propose to establish a lumber 
district after the fashion of the 
larger distributing points. Sev- 
eral of them have made ar- 
rangements to transfer their 
yards to Front Street, which 
location, it is said, will give 
them greatly improved facili- 
ties for both receiving and 
shipping iumber. The new mills 
in process of erection by the 
Quincy Lumber Co. and A. 
Meriam are located there, also| 


| Quincy 


urer; Artemus Lamb, vice pres-| to 


secretary | 


the yard of D. D. Meriam & 
Son, while it is reported that 
Moller & Vanden Boom will 
shortly move their yard to that 
vicinity, thus bringing lumber 
dealers nearer together and 
making it easier for them to 
transact their business. The 
operators, we under- 
stand, expect to increase their 
sales this year considerably 
over the best showing they ever 
before made. Up to this sea- 
son the volume of business has 
not exceeded 25,000,000 feet per 
year, but it is expected that 
the amount will be increased 
40,000,000 feet in 1881. 
* * - 


Lutcher & Moore, of Orange, 
Tex., are enlarging their boom 
on the Sabine to nearly double 
its present capacity. 

* . * 


A Texas paper, in speaking 


of the pineries in the eastern 
part of that State says that 
very little is really known 
about them by outsiders. With 
the single exception of the 
tram road at Cairo, on the 
Neches River, which is only 


seven miles in length, the oper- 
ations of the loggers are yet 
confined to convenient bluffs 
on widely separated water 


courses, between which remain 
'many hundred square miles of 
pine forest still untouched. 
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LUMBER MARKET REVIEW 


Southern Pine Mills Oversell Production But Reports 
Indicate a Weakening in Prices 


Sales of southern pine continued above production in the 
week ended June 6, and exceeded the shipments. Reports 
from practically all sales territories indicate that yard de- 
mand is slow. St. Louis reports that middle West dealers, 
finding demand disappointing, are attempting to reduce 
inventories still further. Boston says that price conces- 
sions fail to stimulate interest among the yards. And a 
report from Jacksonville says that Florida mills find orders 
scarce although prices had dropped 50 cents to $1 in the 
previous ten days, and that the average selling price among 
large producers was down to about $15. There has been 
more interest shown in large sizes, but slowness in railroad 
and export purchasing offsets any gain in demand for large 
construction projects, and offers are often too low even 
for today’s market. In view of conditions, it would not 
be surprising if some of the mills reporting large bookings 
had secured them at the expense of prices. The continued 
downward drift of the market is making it clear to pro- 
ducers that some action will have to be taken to stabilize 
prices, and further curtailment is expected. 


Northern Pine Sales Smaller and Quotations Lower; 
Hemlock Market Continues Dull 


Northern pine production has recently increased to about 
80 percent of last year’s at identical mills. For the first 
21 weeks of the year, identical mills reported their cut 75 
percent and bookings 82 percent of last year’s. Middle- 
western retailers are ordering for day to day needs only, 
as the crop prospect is less favorable in some of the terri- 
tory, and prices are low. There is a fair demand for 
remodeling work both here and in eastern sales territory. 
In both sections, demand from industrial users is lacking. 
Competition from the western pines has been severer, these 
having been offered recently at lower prices, so northern 
pine mills have had to make reductions. 

Trade in northern hemlock continues dull, bookings dur- 
ing the week ended May 31 having amounted to less than 
half the production, though prices have been easy at about 
$9.50 off Broughton list. Country demand in Wisconsin 
and Michigan continues slow. Call for industrial low grades 
is small, but it is expected that recent adjustments in the 
price list will help improve it. 


West Coast Export Trade Shows Considerable Increase; 
Domestic Markets Are Draggy 


West Coast bookings in the week ended June 6 were 31% 
percent below production, which was 46 percent of capacity, 
about the same as before the holiday week. Rail business 
Was at practically the same level as in the preceding week 
and there was a decline in domestic cargo business, but 
export trade was larger than in any of the preceding five 
weeks. Rail shipments have been running ahead of orders, 
and unfilled orders are low. While, in recent weeks, do- 
mestic cargo shipments have also exceeded orders, there is 
a tairly good order file. Export order files had been getting 
thin, but were filled out by the bookings of last week. 
_Reports indicate that the principal export buyers are 
China and Japan. Stocks in these countries are said to be 
getting low, and replenishment buying is encouraged by an 
easing in transpacific rates, in which further reductions 
are predicted. 

Business in the Atlantic coast markets continues draggy, 
With competition keen, the retailers keeping stocks to the 


Lumber Statistics Appear on Pages 27 and 60; 


minimum. There have been signs of improvement in east- 
ern demand for larger sizes for railroad and heavy construc- 
tion, but the southern mills are making a strong bid for 
the business. California trade is showing a little improve- 
ment, but shipments have increased, and there was an 
addition to unsold stocks during the week. 

Rail trade is poorer, and competition for busines is 
largely on a price basis, as is shown by a further slight 
sagging of averages of leading items last week. 

lurther curtailment in operations is expected. The log- 
buying mills have been helped by a decline in log prices, 
but the loggers are figuring on a shutdown throughout the 
hazardous months of July and August, and hope that 
assimilation of their surplus supply during these months 
will enable them to establish better prices. 


Hardwood Buyers Find Frequent Re-Orders Necessary; 
Mill Surpluses Being Reduced 


Southern hardwood mills in the week ended June 6 sold 
20 percent more than their production, but sales of northern 
mills were about 40 percent below production. Total hard- 
wood sales exceeded output, so that stocks are being re- 
duced. Export business is of good volume, and should be 
active during June, as the higher transatlantic rates first 
announced for July only are to be extended through August. 
In the domestic market the leading buyers are the flooring 
plants, and while millwork plants and retail yards are buy- 
ing, their total purchases are small. The automobile plants 
are the leading buyers among industrial users; while vol- 
ume is tapering off a little it is still fairly good. Furniture 
plants continue to purchase cautiously, but reports from 
the shows justify expectations of larger sales to this indus- 
try. Wholealers say more buyers are being forced into the 
market for replacements, and this is a healthy sign, while 
the mills indicate that continued shipping in excess of out- 
put is steadily reducing surpluses. 


Idaho and Sugar Pines Steady; Pondosa and White Off; 


Curtailment Avoids Accumulation 


Inland Empire pine mills in the week ended June 6 sold 
only 73 percent of their production, which is the smallest 
proportion sold in any week in the last couple of months. 
The production, following the holiday week, returned to 
47 percent of capacity. For some time the shipments have 
been averaging higher than the orders, and files are now 
becoming thin. Stocks are not being accumulated at the 
mills to the extent usual at this season of high output, for 
while shipments to May 31 last year were 10 percent under 
the cut, shipments to May 30 this year exceeded the cut by 
8 percent. Sales reports for the period ended June 11 show 
Pondosa inch selects, C and D, stronger, while the common 
grades were weaker, and there was a further decline in 
Nos. 1 and 2 shop. Idaho inch selects and No. 1 common 
were perhaps a trifle off, while the Nos. 2 and 3 were a 
shade stiffer, but there was no appreciable change in prices 
of this species. 

The report of actual sales prices of California pines for 
May shows that there was a decline of from $1 to $2 in the 
leading grades and thicknesses of white pine. Prices of 
Nos. 1&2 and C select sugar pine kept about even, but the 
D select and No. 3 clear were off a little. In Nos. 2 and 3 
mixed pines, 6- to 12-inch, there were more declines than 
advances. California pine orders in the week ended June 6 
were 12 percent below the producion, but the shipments 
were practically equal to the production. 


Market Prices and Reports on Pages 64 to 67 
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Lumber 


Harry T. 





AMERICAN LUMBERMAN 


Faith in the 
Business 


Kendall, general sales manager of the Central Coal & Coke Co., 


Kansas City, does not believe that the situation now confronting the lumber 
industry is utterly hopeless and is of the opinion that old timers can recall 


worse conditions than these. 


An article in a recent issue of a well known 


financial magazine has been made the basis by him of a letter to his company’s 
salesmen, that is calculated to restore any optimism they may have lost and 


to give them renewed courage and faith that better times are ahead. 


He 


delves into the records of his own company for an illustration of what hap- 
pened to lumber prices in the comparatively recent past and for a comparison 


of present conditions with those that prevailed ten years ago. 


his salesmen, Mr. Kendall said: 


I think the present business situation is well 
set forth in an article in “Commerce and Fi 


nance” of June 3, 1931. I quote the article 
complete, as follows: 
A Forecast OF BUSINESS FOR 1931 


In a recent speech, a well known econo- 
mist referred to the meeting of a group of 
leading financial statisticians — experts in 
business forecasting—in New York City on 
Nov. 4 He quoted eight of these experts as 
follows 

“The farmer will not buy much from the 
proceeds of this harvest; and, with the price 
declines in process throughout the world, 
there would seem to be very little prospect 
of any extensive business revival in the near 
future,” 

“The general prospect is for slow and ir- 
regular business for ten years.” 

“I expect to see a long and slow recovery 
to a general level of sub-normal, slow busi- 
ness.” 

“Prices will advance a little from present 
levels and then fall once more. Recovery will 
be slow.” 

“Condition ibroad will continue to affect 
our business conditions here. It is a con- 


Survey Shows 


East Sr. Louts, Itt., June 8.—Convinced that 
there is a potential market for home remodeling, 
repairs and even new construction, and that 
there is money available for such purposes if 
the proper effort is made to locate it, the Illmo 
Lumber Co., of this city, together with some 
other interests, including radio, plumbing_etc., 
conducted a survey that produced results noth- 
ing less than astounding. In conducting this 
survey a canvass was made among 2,000 home 
owners in this city, and a tabulation of the 
results gave the following information: 


oo 2 eee ate Gein ee sata 39 
ene Ge: MO BGs osc cicccscwewoes 7 
Expect to buy a home.......... 18 
Expect to build a home ae re 47 
Interested in garage repair ..... ina 65 
Interested in new garage ..........e000% 233 
Interested in exterior shingles ret . 50 
en ree rr ee 168 
Interested in a porch ......... 296 
Interested in an enclosed porch 158 
Interested in screens ............. re 
BCOTOREOS 1) SUR FOOM 2 cs ccccccvscvces 21 
Interested in entrances ........... 3 
Interested in warmer walls ..... 2 
Interested in winter windows ...... 4 
Interested in additions .......... 42 
Ee I a cas co wee a awe > eS 127 
Interested in floors aaew 461 
Interested in woodwork ........... 56 
Interested in doors .......... 29 
Interested in attics ordain weak ahacn 53 
Interested in stairways .......... 5 
Interested in sleeping porch ...... 68 
Interested in kitchen cabinets ..... 163 
BMCOPOStOG im KitGReNs .cccccccccccccescs 10 
Interested in built-in fixtures .......... 267 
Interested in new plastering ......... 18 
Interested in repair plastering ......... 47 
Interested in insulation ................ 14 
Interested in minor repairs ............ 66 


In the letter to 





servative estimate to say that 
elapse before we can 
ous business in 


ten years must 
genuinely prosper- 
this country.” 


see 


“Business will come back to fair, slow 
operations in three years.” 

“The period of readjustment will be long. 
It will take at least ten years.” 

“We must expect a slow return to a basis 


on which business can be 
about 3 years.” 


done at a profit in 

Then the economist continued: 
Simistic forecasts were made on 
November. But it was the 4th of 
of the year 1921. At that time 
actually improving, although the experts did 
not know it. Within four months the gain 
was so marked that everybody could see it. 
Within sixteen months business was so far 
above normal that experts became frightened 
again. Today, the major economic factors 
are more favorable to a rapid recovery of 
business than they were in 1921. It is my 
sober belief that just as the Depressionists 
of 1921 were routed, so the Depressionists 
of 1931 are in for a rude awakening.” 

The above is in circulation 
cles and was given 
& Winslow. 


“These pes- 
the 4th of 
November 


business was 


in financial cir- 
wide publicity by Munds 
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Sales Manager Gives Good Ad. | 
vice to Salesmen—An IIlum- 
inating Peep Into the Past F 


Measured by the above prediction, the 
outlook for an advance in lumber prices was 
just as discouraging in 1921 as it is today, but 
what happened in spite of this gloomy outlook 
can be best illustrated by a review of our sales 
on a few typical items during the years 199} 
to 1923. Actual sales were made on the fol- 
lowing basis: 


oF 


13/21 10/29/21 7/1/22 


4/21/23 


Snead 


‘ 
1x4 B&btr Flat 





WS Geratciad $32.00 $51.00 $46.50 $54.50 
1x8 No, 2 S4S. 13.50 20.50 21.50 26.50 
2x4-16’ No. 1 

eee 22.50 26.00 26.50 33.50 


Above F. 0, 


Note the tremendous rise in the price of 
B&better flooring from July, 1921, to late in 
October, 1921. Common items did not rise so 
much but they did not suffer the setback early 
in 1922, but in the spring of 1923 flooring had 
regained its lost ground and then some. Lum.- 
bermen would be very happy today to be as- 
sured of comparable advances in prices between 
now and 1933. On the basis of the present 
demand, lumber is not in an oversold condi- 
tion; but on the basis of a normal demand, 
lumber is scarce. 

Don’t lose your faith in the lumber business 
on today’s quotations. There are wise buyers 
here and there throughout this country who 
appreciate the real values in today’s lumber 
prices and they are gradually accumulating 
heavy stocks. 

The fact that you can see nothing in the 
general picture that will permit you to conclude | 
that lumber prices will be higher in the near 
future is no guaranty that future developments 
will not prove that you are wrong. Many felt 
the same way in 1921 and the lumber buyer was 
just as much of a bear during the summer of 
ten years ago as he is today. 


B. mill prices. 





ales Opportunities Are Plentiful 


Interested 


in complete modernizing ..... 23 
Those who want estimate............... 77 
Interested in exterior paint ............ 451 
Interested in interior paint ............ 125 
Interested in monthly payments ........ 6 
Interested in oil burners ............... 127 
Interested in weather strip ............. 10 
Interested in furniture ............ owe ae 
I ON i is as onin wale cau 105 
Interested in carpets ...............000. 53 
Interested in linoleums ......... aa a eceataie 148 
Interested in new sidewalk and drive 228 
Interested in repairing sidewalk and 
SE eo emp dn ban whe bok oGe we © hcl 153 
Interested in garden ornaments ........ 8 
Interested im WRITPAPEP 2... ccccccccccce 467 
Interested in new heating plant ........ 314 
Interested in repairing heating plant... 47 
Interested in tile bathroom ............ 91 
Interested in bathroom plumbing ...... 174 
Interested in kitchen plumbing ........ 135 
Interested in modern electric fixtures... 312 
Interested in new gutters .............. 118 
Interested in repairing gutters ......... 64 
Interested in cellar improvements ...... 306 
Interested in building hardware ........ 21 
Interested in window shades ........... 124 
Interested in cleaning window shades... 7 
BREOTOOEOG 1 GPRBON oc cicccccceswvcucerin 138 
Interested in window curtains ......... 119 
Interested in electric refrigerator ...... 621 
Interested in gas stoves .............04 2 
BUCOPORtOE 8 TREIGW onc cccccccwccnvcores 2 
The results of this survey were made the 


basis of an interesting article by Hugh Siegel, 
sales manager of the American Asphalt Roof 
Corporation, who sees in surveys of this kind 
wonderful opportunities for the lumber and 
building material dealer to develop profitable 
and largely non-competitive cash business. In 
this connection, Mr. Siegel said: 

In these days of 


intensive merchandising, 


the prospect is very seldom given an oppor- 


tunity of taking time to make up his mind 
actually to purchase. He is solicited by va- 
rious means and, in most instances, sold be- 
fore he actually thinks he is ready to buy. 
This is particularly true of such items as 
radios, electric refrigerators etc., but he has 
never been approached in this manner on 
home improvements. There isn’t a home 
owner, I believe, who hasn’t some improve- 
ment, repair, addition or what-not that he 
would like to make to his home, and which 


he fully intends to do at some future date. 
This home owner can be sold now. In fact, 
he is just waiting for you to come and sell 


him. His ideas 
lized on exactly 


are not thoroughly crystal- 
what he wants, he has no 
conception of what it will cost him; but in 
most instances he imagines that it’s a little 
more than he can afford to pay; so that when 
you can show him how easily these things 
can be done, with how little trouble and dis- 
turbance, and at a very nominal cost—in 
most instances, less than he had mentally 
pictured—you arouse his desire to do these 
things at once. This is all you have to do, 
because he knows what he would like done 


and has been thinking about it for some 
time. Expert advice and assistance, giving 
him the full details and information, is all 


that he needs actually to sell him. 

Your first reaction, of course, is “How can 
this enormous market be worked without 4 
sales organization that would, on the face 
of it, be prohibitive from a cost standpoint? 
You have available a fairly well-trained tech- 
nical organization—in other words, one that 
knows how to estimate your work and sug- 
gest the best way of doing it, but that is a 
little lacking in selling experience and, i0 
most instances, the ability to close sales. 
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This organization consists of your carpenters 
on contractors who patronize your yard and 
who live in your vicinity. All these men 
need to develop into a wonderful sales or- 
ganization for you, and one which costs you 
nothing, is some training as to how to go 
about developing these prospects; to be sold 
on the idea that this market exists and is 
simply waiting for them to develop it; and 
all the suggestions and assistance that you can 
find time to give them in talking with them 
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and their prospects and actually helping them 


develop and close sales. This work must be 
quite educational to start with, and will re- 
quire considerable attention and effort 
your part. It is certaintly worth while, for 
in no place that I know of could you de- 
velop, without any expense, the sales or- 
ganization that is yours for a little time and 
effort. 

Once more 
the home 


on 


referring 
census 


to the 
above: 


figures given 


in You will note 
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that there are only six interested in monthly 
payments. The people who are buying today 
are people who have the cash. 


Mr. Siegel suggests that dealers when devel- 
oping sales organizations among the carpenters 
and contractors will find that some of the manu- 
facturers can be of great assistance and points 
to the success that has been attained by dealers 
with whom his own company co-operates in this 
way. 


Furniture Show Indicates Orders Coming 


Stocks Now Exhausted—Start of Steady Upturn 
in Buying Evidenced — Oak in High 


Pronounced optimism and activity mark the 
fifteenth major market and summer style show 
of the American Furniture Mart, Chicago, and 
indications from all angles unite in pointing to 
the fact that lumbermen supplying the furniture 
trade may expect a healthy increase in orders 
soon after the show closes on June 13. 

To see the 700 displays 2,698 buyers came the 
first four days of the style show. “This,” said 
V. L. Alward, president of the mart, “although 
about 10 percent less than the attendance for the 
same period at the winter market held in Janu- 
ary, is very encouraging, inasmuch as the show 
is being held five weeks earlier than usual, and 
hecause such a large attendance in these harder 
times is of greater value. If no overwhelmingly 
large orders have been placed, it is significant 
that the exhibitors report that dealers are buy- 
ing enough to carry on, and show a keen in- 
terest in style right merchandise.” 

The AMERICAN LUMBERMAN representative 
heard on all sides one story, with no conflicting 
side-issues, and with no evidence of insincere 
attempts to create a false optimism. It appeared 
that retail furniture dealers’ stocks were now 
lower than for months past, caused partly by 
the large number of emergency cut rate sales 
that had taken place, and partly from over- 
caution in buying from manufacturers in the 
belief that bedrock in prices had not been 
reached. Realization of the need to replenish 
stocks, combined with a general feeling that 
the bottom of the depression had at last been 
reached, had been the stimulant to well-dis- 
tributed, if somewhat cautious buying at the 
show. In some cases, manufacturers reported 
“brisk business.” 

It is not felt that anything in the nature of 
a boom will be experienced, rather a sound, 
gradual progress back to higher levels. Manu- 
lacturers and dealers believe that after the first 
flurry of show orders, the ensuing season will 
be one of small but frequent requisitions, pru- 
dent hand to mouth buying that will in the 
aggregate show a definite increase over the 
orders that have been placed in like periods 
since the depression started. Manufacturers’ 
stocks, both of the finished product and of raw 
materials, have during the last few months been 
whittled down to the minimum, keeping pace 
with the situation among their customers. At 
exactly the same rate as the retailers order 
furniture, so will manufacturers purchase lum- 
ber, at frequent intervals and in small but in- 
creasing quantities. 


Prompt Shipment 


A significant trend was the emphasis dealers 
placed on the necessity for prompt shipment. 
This was reported by the majority of manufac- 
turers, particularly those specializing in novelty 
lines, A representative of one large novelty 
manutacturer said: “I have just had four buyers 
Ma row, all insisting on earliest possible ship- 


ment. Their stocks are all away down below 
what it is good business to carry. They have 


een selling off the floor, and not replacing.” 
A manufacturer of cedar chests said that the 
buyers visiting his showroom at this mart who 
had also attended the last show in January, had 
mM every case made bigger purchases this time 


than on their previous visit, and that all in all, 
he believed orders booked by his firm at this 
show would be about 15 or 20 percent better 
than in January. 

A report typical of a certain section of manu- 
facturers was that of a prominent clock manu- 
facturer, who declared: “I have seen buyers at 
this mart who have not visited me for three or 
four shows, ours being a line which can easily 
be cataloged and for which little stock is neces- 
sary. Not all of them are placing business, but 
keen interest and a general feeling of optimism 
is displayed, and I have received more actual 
orders than I expected. But at the same time, 
although I have practically no stock of lum- 
ber, | hate to invest my money in a commodity 
which I cannot be positive will not still further 
decline in price.” Along similar lines was the 
remark of a leading case goods manufacturer, 





WHEN YOU 


take those week-end trips this summer, or 
when you take a motor vacation trip, see all 
the scenic beauties and outstanding sights 
of the places you visit, of course, but do 
not overlook a few visits to lumber yards. 
Stop in and introduce yourself (being care- 
ful not to interfere if there are customers) 
and ask to be shown about, to be told 
about successful plans and devices. Most 
lumbermen are proud of their establish- 
ments. Talk shop a little, exchange trade 
news, mention possible mutual friends—and 
then quickly be on your way. One lumber- 
man paid seven such calls during a ten-day 
trip, and every one, he reported, was more 
interesting to him than museums and moun- 
tains—and why shouldn't they be? 





who said: “I am in no position to lay in a 
large stock of lumber. Even if somebody of- 
fered me a lot at a bargain price, I would not 
buy it unless I needed it for current sales. I 
expect to purchase a carload or two after the 
show, but beyond that, I shall buy as orders 
come in. Business is fair, and I expect it to 
be better.” 
Popular Styles 


Style trends in the coming season’s furniture 
will lean towards exploitation of the Provincial 
and Early English motifs, according to informa- 
tion dispensed by officials of the American Fur- 
niture Mart. Although there is a wide diversity 
of opinion among manufacturers as to what 
styles the public will prefer, a majority agree 
that Early American has passed its peak, al- 
though no serious decline has set in yet. An 
exception is in bedroom furniture, where Early 
American in maple appears to have definitely 
lost vogue. Early English, which a large num- 
ber mention as of greatly increasing importance, 
will be strong, substantial furniture, well bal- 
anced in the way of ornamentation, carvings, 
moldings, turnings, etc. It will appear in oak 
and walnut combinations, and in solid oak. 

Oak promises to appear in much larger quan- 


Favor 


tities than formerly, although still short of 
walnut’s general popularity. Many novelty and 
occasional furniture manufacturers are showing 
items made of oak with a walnut finish, which 
they claim gains the popular, pleasing effect of 
walnut with the structural strength of oak. 
Maple—after a tremendous increase in the last 
two years—seems to be losing ground, as it is 
allied with Early American and this style has 
not only passed its zenith, but is appearing 
more in walnut. Mahogany remains about the 
same, although there are indications that more 
items like secretaries, desks and tables will be 
shown in mahogany than formerly. Chestnut, 
beech, cherry, pine and birch, associated with 
the Provincial styles of various countries, are 
still in evidence, but in volume are still far 
behind the four traditional leaders. 


New Developments 


Other general observations culled from a sur- 
vey of the exhibits are: 

The tendency towards smaller furniture con- 
tinues, especially in the popularity of the “two- 
passenger” davenport, or love seat, and in most 
of the dining room pieces, although in the cheap 
and medium grades of bedroom furniture 
dressers and vanities are being supplied with 
more and larger drawers. 

A few concerns are featuring in their living 
room and dining room furniture a wooden- 
doored “Court Cupboard” which replaces the 
glass-enclosed china cabinet. This new depar- 
ture is said to be achieving popularity which 
may or may not be sustained. 

Bookcases are enjoying a wider sale, either 
because people are becoming more literary or 
because it is fashionable to have new books on 
display. The pier type appears to be doing par- 
ticularly well. 

The use of mahogany for drawer bottoms is 
giving place to some extent, even in the cheaper 
suites, to oak, while in some cases the whole 
drawer interior is made from this wood. 

Metal and raffia furniture shows no distinc- 
tive new developments. 

An expected outcome of the show is an in- 
creased realization by the industry that good 
furniture, with a profit on each sale, is to be 
preferred to a large volume on cheap furniture, 
with no profit on any sale, and as a result of 
the emphasis of style, more correctly styled 
furniture is expected to be offered by dealers 
to the public during the fall season. 


Winter Show 


The next market and style show of the 
American Furniture Mart will be held January 
4 to 16, 1932, it is announced. This date was 
arranged at a meeting of the board of gover- 
nors last week, when it was voted unanimously 
that only two markets be held each year on 
fixed dates, the winter show to open the first 
Monday after January 1; the summer show to 
open the first Monday after July 4; both to 
continue for two weeks. This action, establishing 
permanently all future market dates, was taken 
in the interest of economy, as it has been proved 
economically unsound for the industry to hold 
more than two markets a year, apart from the 
inconvenience of having an unsettled date. 
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re Retail Prices 


Too High? 


[Producers and distributers alike are giving 
much thought to the question of whether or not 
retail lumber prices are as low as they should 
he. Dealers find that decreased volume results 
in increased overhead and makes it difficult to 
follow wholesale prices down. On the other 
hand, there is the thought that if the public can 
be shown that prices are at the bottom and that 
built today at prices, 
building will be stimulated and volume increased. 
Apparently the dealer pays more attention than 
does the producer to the line that marks the 
difference between a profit and a loss, and tt ts 
sometimes difficult to determine just how close 
to that line The accompany- 
ing letter from a middle West line-yard owner 
to his yard managers was not written for pub- 
lication, but the AMERICAN LUMBERMAN be- 
will be read with interest and that 1t 
will be a constructive addition to the discussions 
on this subject.—Epiror.] 


homes can be bargam 


it is wise to go. 


lieves it 


We believe that our yards have not even yet 
adjusted their prices to a basis which is in true 
relation to present costs. Competition is very 
keen and retail lumbermen are sharpening their 
pencils every day, giving the customer the ad- 
vantage of all these new and lower costs, and 
we will have to get down to an exact basis 
where we are not too high on anything and 
still have our prices contain a small profit. 
Prices have dropped considerably since we made 


Retailers See 


NasHvua, N. H., June 8—A meeting of the 
New Hampshire Retail Lumbermen’s Associa 
tion was held at the plant of the New England 
Wood Preserving Co. in Nashua, on Friday, 
May 22. Several members of the Merrimack 





Members of the New Hampshire Retail Lumbermen’s Association in attendance at meeting held May 22 in employees’ club house at plant of the 
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our purchases last winter. Therefore we think 
it advisable to attach a carload cost delivered 
price on the main items of dimension and other 
lumber so you can change your prices wherever 
they seem to be too high. Remember the other 
fellow is doing this, and if you are going to 
compete with him, you will have to do the same 
thing. 

One of our men asked me last night how 
it was possible for some of these retail lumber 
yards to sell dimension for $26 and $27. I told 
him he could sell all the dimension he had for 
$20 if he wanted to. There is nothing to pre- 
vent a dealer from selling at cost or at a price 
representing no profit. However, I do not be- 
lieve that is the method we want to pursue. 
The only way that we will ever come out of 
this price competition successfully is by reduc- 
ing our prices so we can actually sell materiai 
at a profit as low as can the other fellow who 
has reduced his overhead and put his prices 
down—not below cost, but to a point where 
some profit at least is included. 

Immediately upon receipt of this list of car- 
load prices, go over your price list and reduce 
any items which seem to be too high above a 
reasonable percentage of profit. 

Under present conditions, we believe you can 
not compete with your neighbor if you add more 
than one-third gross profit to your carload costs, 
especially on fast moving items like dimension, 
shiplap etc. 

Naturally a little more profit should be 
added to slow moving items. When you figure 
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This Line Yard Owner Believes 
Further Reductions Can Be 
Made and So Advises Managers 


an estimate, carefully look over the prices tha 
you have attached to each item and when yoy 
see something a little out of line, adjust it to, 
fair basis, remembering all the time that the 
other fellow will do it if you do not. 

There is no thought in the writer’s ming 
that you should go out and get every bill op 
which you have an opportunity to figure, cut. 
ting and slashing your prices just in order t 
get business. We do want you to study your 
prices and have every one of them right, 
that when you lose a bill you will know tha 
the fellow who secured it has not added a rea. 
sonable profit. 





Lumber Trade Directory of British 
Columbia 


Much information of a statistical and legis. 
lative character is contained in the 10th edition 
of the “A B C” British Columbia Lumber 
Trade Directory, just issued by the Progress 
Publishing Co., Vancouver, B. C. Included in 
the directory part of the book are lists of 
sawmills, manufacturers of special forest prod- 
ucts, logging operations, wholesalers, lists of 
persons connected with the industry, towing 
companies, as well as a directory of mills and 
wood supply concerns. Customs tariffs of the 
countries of the world are given in a compre- 
hensive form, as well as the timber logs of the 
province. The “A B C” directory is supplied 
by the publishers at $4 a copy. 


How Wood Preserving Is Done 


is not only admirably suited for accommodating 
such meetings, but serves as a fine example of 
the adaptability of treated lumber in building 
construction. It is constructed entirely of 
treated wood. All of the interior trim, doors, 


Preserved wood has proven its worth in 
many construction uses and both wood pre- 
servers and retail dealers are more and more 
realizing that the retail lumber yard is the logi- 
cal place for the public in general to look for 
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New England Wood Preserving Co., at Nashua, N. H. 


Valley Retail Lumber Dealers’ Association to- 
gether with its President, Henry Stone, of the 
D. D. Chase Lumber Co., Haverhill, Mass., 


were also in attendance. E. S. Park, vice 
president and general manager of the New 
England Wood Preserving Co., represented 


that concern as host to the visitors. 

The business sessions, which proved to be un- 
usually interesting and instructive, were held 
in the employees’ club house, which is located at 
the treating plant. This club house incidentally 


floors, framing, siding etc., have been pressure 
treated with either zinc meta-arsenite (Z. M. 
A.) or creosote. 

Following the business sessions, the dealers 
made a tour of inspection through the treating 
plant, the timber framing plant and the storage 
yards, thus making their meeting serve two 
purposes. Mr. Park believes that the interest 
shown in wood preservation by the New Hamp- 
shire dealers clearly indicates that this is a live 
and progressive group. 


information on this subject. 

Officers of the New Hampshire Retail Lum 
bermen’s Association are: James L. 3ickford, 
of the J. H. Tolles Lumber Co., Nashua, pres! 
dent; F. R. Prescott, Meredith, vice president; 
C. P. Cronk, of the South Tamworth Indus- 
tries, South Tamworth, secretary; Ernest 
Brett, Keene, treasurer. Directors: John 4 
Janvrin, Hampton; Harold Littlefield, Ports 
mouth; James L. Bickford, Nashua; and ©. ©: 
Cronk, South Tamworth. 
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Joys of Home Owning 


Your Out-Door Living Room 


OMEBODY 
started it, nobody 
knows who or 
when, but the 
name certainly 
did catch on and 
now everybody 

talks about the “out-door living room.” 

However it got its name, or even by 
its plain old-fashioned name of “back 
yard,” it is one of the great joys of 
home-owning. There are few who do 
not love to plan a garden and even to 
work in it. But there is no one who 
does not love the results. 

The modern “out-door living room” 
is going in for seclusion with its high 
shrubs and its evergreens. 

They do say that fences have come 
back. But such glorified fences as they 
are in these days, bear little relation to 
those high board things on which we 
used to walk, or fall off of in our more 


daring days. 
The new types of garden fence are 


works of art, designed to fit into the 
landscape as graciously as those charm- 
ing old brick or stone, vine-clad walls 
of English gardens, though made of 
wood and wire and not very expensive. 
And there should be at least one big 
tree to furnish shade for those delight- 
ful afternoon teas on the lawn that so 
many hostesses are planning for this 
summer, 

Garden furniture of today is so 
tempting that along in June one is apt 
to go out and hunt up a house and yard 
just to have a reason for buying some 
of those gay and novel lawn chairs, 
garden seats, bird baths or sun dials. 
But many of the most attractive and 
useful of these out-door furnishings are 
quite simple bits of wood and bright 
paint which a home owner would find 
a great deal of pleasure in making for 
himself. And a most delightful occu- 
pation it is, this planning and building 
of an “out-door living room.” 

One man who spends his days in a 
busy city office has managed in the last 
lew years to design and create on the 
90-foot lot on which his home is built 
one of the most beautiful secluded gar- 
dens one is apt to see in many a day. 
“very bit of it was done by his own 
two hands and much of it was the de- 
vising of his own clever brain. The 
lily pool, lined with rough cement, con- 
nected by pipe with the house water 
supply; the ingenious bird houses 


along the side of the house hanging by 
chains from ornamental wood brackets ; 
the sheltering pergola which breaks the 
monotony of the long walk around 
the side of the house, made of split 
cedar posts, 2x4’s, and lattice, and all 
covered with ornamental hop vines; the 
trellis-fence separating the back yard 
from the neighboring yard, built of the 
same materials, covered with grape 
vines; quaint and unexpected seats, in- 
cluding a clever circular seat built over 
the depression around the one enor- 
mous tree he was fortunate enough to 
have on his “estate” as he always calls 
it; all these and the exquisite garden 
itself, work of leisure moments and 
busy, clever hands. To such a man and 
to his family and neighbors, the “out- 
door living room” gives a pleasure that 
few leisure-hour occupations bring and 
does its important “bit” towards mak- 
ing this a better and more cheerful 
world. 
 # #¢ 


A REALLY successful home, like a really 
successful business, can be only when the 
owner loves it. Nobody ever built up a 
profitable business who thought only in 
terms of dollars and cents. He must be 
enthusiastic, eager, excited about it, throw 
his whole soul and all his effort into it 
because he loves it and thinks it the only 
business in the world that he wants to 
work at. Then he is sure to succeed, 
given a reasonable quantity of energy, 
health and brains. Thus it is with a home 
also. It can not be built without love and 
enthusiasm and deep study. The soul 
must go into it if it is going to be that 
greatest of material blessings, a real home. 
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EVERY HOUSE, even the most carefully 
built, needs attention and repair occa- 
sionally to keep it in good condition and 
to retard depreciation. Like other kinds 
of property, a house will show signs of 
wear and begin to decline in value if it 
is not properly cared for. 

Repair jobs which require special 
knowledge and skill should be done only 
by a qualified person, Others can be 
performed by the householder who is 
handy with tools. Perhaps the majority 
find the making of small repairs and im- 
provements enjoyable and have some de- 
gree of skill in this direction. 

> ¢ Ff 
Seeing It Grow 


HOME grows, just as 
a child grows, and 
its growth is almost 
as fascinating to 
watch. The young 
couple who agree to 
start in at once on making a real home 
for themselves are embarking upon one 
of life’s most entrancing games. 
Building up a home from the bare 
beginning of a house and lot and a 
few bits of furniture adorned with a 
few or perhaps many, wedding gifts, 








most of them incongruous, is the sort 
of hobby that lasts a lifetime and 


never grows dull. 

There is a great deal of fun in the 
planning, more fun in working the 
plan out, and most fun in making the 
changes that unexpected events or 
changing ideals and growing under- 
standing make necessary. 

Building a home to suit their own 
temperaments, their tastes, habits and 
desires requires sense, tolerance, ad- 
justment, judgment and study. It 
must be adapted to the particular 
make-up of the family that will use it. 

What is a beloved, satisfying home 
for one family would be an irritation 
to another. The beauty, comfort and 
peace that are necessary to make a real 
home come from the perfect adjust- 
ment of that home to the needs of its 
inhabitants. 

That is how it grows into loveliness 
and charm. That is why it is so en- 
deared to its builders. Every bit of 
furniture added, every shelf or cabinet 
built into it, every hook put up in the 
closet, makes it just that much more 
the very own home of the person who 
needed or wanted that hook, shelf or 
bit of furniture. 


This page is written for the general public with the purpose of encouraging and spreading the idea of home 
owning and home improvement and to help create business. Show it to your editor. Free reprint on request. 
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REALM OF THE RETAILER| 


A Big Town in the 
Land of Cotton - - 


Waco, Tex., has been selected by the Gov- 
ernment for a big hospital for disabled vet- 
erans; and at the time of our visit the pre- 
liminary work of preparing for construc- 
tion was under way. This is a large project, 
according to the present plans, and may well 
become larger within a few years. At least 








J. F. Barnes (right) snapped in one of his 
sporting activities 


it did not seem plausible that the Govern- 
ment would buy some 500 acres of ground 
just for one hospital. In any event it will 
be an addition to the city’s building projects, 
which include a new post-office and several 
other large buildings. 

Waco has re-discovered itself in the last 
decade or so, as a city of large potential. 
It is located near the center of the so called 
black land cotton country; one of the great- 
est cotton areas in the United States and 
for that matter in the world. We were told 
that one county had frequently produced as 
many as 100,000 bales of cotton in a single 
season. Multiply this by 500, and you have 
a good many pounds of cotton; enough to 
produce several shirts and a couple of 
towels. 

Lo the Poor Farmer 


The Realm has visited some of the agri- 
cultural problems with which Uncle Sam 
is struggling. We came through the wheat 
country of the Southwest, and here we are 
dealing with cotton. Both seem to be suf- 
fering from over-production; for they tell 
me that a great volume of cotton still re- 
mains unsold, and here is another bumper 
crop coming on. We know only what we’re 
told in lumber offices; but they say in these 
parts that there’s always some sort of cot- 
ton market for all that can be produced. 
While everybody is happier if the price is 
good, yet, whatever the price is, it does 
bring in money to keep the farmers going. 
They say also that the world doesn’t have 
such an enormous area that will produce 
cotton; while some 35 or 40 countries pro- 
duce wheat in large quantities. Canada has 
an export surplus of about three-fourths of 
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its normal wheat crop; while South America 
and Russia are able to produce nearly if not 
quite enough of this grain to meet the pres- 
ent world consumption. But even so, the 
Texas cotton country is making experiments 
with other crops; if not to reduce the nor- 
mal production of cotton, at least to give the 
farmers another string or two for their bow. 


A Sportsman Lumberman 


Several large line-yard companies operate 
out of Waco. The first office the Realm 
happened to visit was that of W. F. & J. F. 
Barnes. This company operates twenty-one 
yards in Texas. J. F. Barnes, in addition 
to being a well known lumberman is also 
an all around sportsman. He recalled a pic- 
ture printed in the AMERICAN LUMBERMAN 
of his airplane, with a couple of deer lying 
on the wings. It seems that somebody or 
other, seeing this picture, and it may have 
been the cut-line writer, said that if any- 
body flew with deer lying on the wings he 
must be a magician; or words to that effect. 
Mr. Barnes explained in some amusement 
that naturally he didn’t have the deer on 
the wings when he was in the air. He had 
them in the cockpit; but when the photogra- 
pher wanted a picture the deer had to be 
lifted out to get them into the picture at all. 
His office is decorated with a good many 
game heads, and he showed us quantities of 
pictures of fish and game and of hunting 
expeditions in mountains and on plains. Mr. 
Barnes told of taking an old lady up for 
her first flight. She was past 90 and had 
come into the country in an ox wagon. Far 
from being frightened or even impressed, 
she told Mr. Barnes when the flight was 
over that the next time she really wanted 
to go high in the air, make a little speed 
and go somewhere. Maybe the younger gen- 
eration comes by its adventurous spirit 
naturally. 

William H. Curry, of this company, says 
that Waco dealers and in fact most Texas 
dealers are getting away from speculative 
building. They are not now so anxious to 
stimulate house construction by over liberal 
loans. Of course they are glad to see resi- 
dences built, but they are learning that 
powerful stimulants must be used with 
knowledge and discrimination; otherwise 
the after effects are likely to be painful. 
Speculative building which is but slightly 
controlled by dealers educates nominal own- 
ers to take unfortunate attitudes toward 
their so-called investments. They figure that 
they have little to lose if payments go hay- 
wire, and if the owners are not impressed 
with the wisdom of paying out, somebody 
else is due for trouble. 

“I believe,” Mr. Curry said, “that lumber- 
men, like farmers, need to learn something 
about diversification. We’ve probably de- 
pended too much on the one item of selling 
houses. That’s been the big factor in sales; 
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A Lumberman Goes Up in the Air, in 
His Own Plane—Diversifying Sales— 
Government Hospital Adds to Local 
Construction—A Confident 


City 


but we've either overdone it or have not 
done it in quite the right way. This com. 
pany, in a partial effort to spread our sales 
out over a wider basis, especially in the 
smaller towns where we have yards, is han. 
dling a diversified line. We have several 
well stocked furniture stores, and at .a num. 
bers of points we handle farm implements 
and certain other lines of goods.” 

Mr. Barnes mentioned the matter, which 
is getting some attention in these parts, of 
the expansion of trucking companies. The 
cotton men are bothered quite a bit by this; 
for cotton is being trucked for long dis. 
tances to terminal markets. Lumbermen 
have an interest in this matter because the 
cotton trucks, on the back hauls, are likely 
to bring in bills of lumber. Mr. Barnes 
showed us with some amusement a circular 
from a big mail-order house in the middle 
West, a concern that sells house and barn 
bills direct, that carried a powerful argu- 
ment for the railroads and for their pro 
tection against unregulated truck competi- 
tion. He said it was the first time this 
organization had ever appealed to him in 
any form for help. He added that central 
Texas as yet has had to meet but little mail- 
order competition. 

At the time of our visit the Texas legis- 
lature was struggling with a bill to regulate 
commercial trucking. Without mixing into 
the merits of local’ questions, it does seem 
a little thick for the public to regulate 
freight rates on railroads, tax the rights of 
way which the railroads own and keep up 
and sock the rail men wherever an opening 
appears and then allow an unregulated com: 
petitor to use the highways which he does 
not build or maintain. It isn’t a matter 
which can be decided out of hand; for the 
truck men insist that they do pay their 
share in taxes. But it'll probably be long 
before the country can get along without 

















Office building of the W. F. & J. F. Barnes 


Lumber Co., Waco, Tex. 
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railroads for long and heavy freight hauls, 
and they rate a fair deal and an exact han- 
dling of the whole transportation problem. 

A. J. Nixon, the manager of the local 
Barnes yard, said that Waco building was 
showing some increase in volume in the first 
half of the year. 


Catering to Small Sales 


The W. G. Smith Lumber Co. belongs to 
a class of yards of which a person finds 
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usual volume. However, our guess, for 
whatever it is worth, is that Texas as a 
whole ranks well up with any other part of 
the country in the amount of lumber sold. 
The State has its own special problems. 
Find an oil boom, such as is going off like 
a skyrocket in the eastern part of the State, 
and you'll find a feverish sale of lumber 
that would scare the wits out of a conserva- 
tive dealer in an old and stable community. 

Mr. Steele is a well known retailer, and 














Pip ae + a 
E: RP od mae % <” aie 





J. F. Barnes (second from right) in company 


quite a number throughout the country. Mr. 
Smith says that he really is not interested 
in big jobs. He has some cottage trade in 
the city, but the important part of his sales 
consists of repair jobs and jag orders. While 
the Realm was talking with him he an- 
swered the ’phone and took an order for 
some strips of lumber which would have 
to be ripped for the purpose. He got the 
exact sizes, learned the purpose for which 
they were to be used and made the sale. 
The price was 50 cents, delivered. He ex- 
plained that delivery would have to wait a 
little until a truck was going that way. The 
yard deals in some other materials, such as 
second-hand tools. “We buy, sell, traffic and 
trade,” Mr. Smith said, “and while our sales 
are in small units we’ve been operating here 
for a long time. We seem to offer a needed 
service which the other yards don’t care 
much about. I stick to this trade, because 
it’s the kind I know and like best. I don’t 
care to bother with the big stuff that is 
highly competitive; for when a man goes 
outside his own class to deal with things 
he’s not well fitted to deal with, he finds 
that such an attempt interferes with service 
to the trade that is his bread and butter.” 


Habits of Trade Estimation 


0. V. Steele, of the B. & D. Lumber Co., 
told this department much about the cotton 
production which was mentioned earlier in 
this article. Mr. Steele said that he felt 
quite cheerful about 1931 trade, on the basis 
of the early months. It’s not always easy 
to guess just what the dealers of this sec- 
tion mean by their estimates of trade; or 
for that matter of any other section. Some 
lumbermen seem to have a sort of supersti- 
tion that if they say things are good the 
works will slip and sales will stop. Others 
have a local pride which keeps them from 
admitting that their communities have 
Slowed up even temporarily. Then, too, 
business is often spotted, even in the same 
community, and one dealer will be busy and 
another not. You understand, of course, 
that this comment is not made about Waco 
or even Texas. It applies to the whole 
country. As a rule, the line-yard executives 
Seem to be the more cautious in these parts 
about admitting that the upward turn from 
the depression is in sight, and this is to be 
expected. Their experience is an average of 
many communities, and Texas, like the rest 
of the country, had not fully recovered its 


one in Waco and the other in Marlin. 





with friends on a lion hunt in New Mexico 


the B. & D. plant is a nice looking and well 
designed yard. 


Confidence in the Future 
The W. E. Darden Lumber Co. is a big 
plant located in the eastern part of Waco. 
It is an independent yard, and down here 
that term means it, is not part of a line. 
The office has large sales rooms, including 
the usual Texas lumber yard department of 
wall paper. Mr. Darden said cautiously that 
business was going along at a fair rate, and 
that while no vast amount of business was 
actually closed to cover a long future de- 
livery period, the sales kept coming in, and 

the trucks were busy day after day. 
“Whatever the next month or two may 
have in store,” Mr. Darden said, ‘‘Waco 
business men have unlimited confidence in 
the future of the city. We're located in a 


great farming country, and cotton is the big 


crop. It’s true that farmers don’t have any 


great amount of ready money, but they’re 


not in distress. Their credit is perfectly 
good, and they probably worry more about 
what they owe us than we do. 


“Those of us who live in the cotton coun- 


try have the feeling, whether it’s justified 
or not, that the people in the North and 
East who have a large 
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Waco yard has an impressive hardware de- 
partment; a big sales and storage room with 
a wide mezzanine floor for surplus storage. 
A general stock of building and household 
hardware is carried, together with me- 
chanics’ tools and paints. E. R. Nash, jr:, 
had much to say about the assured future 
of Waco. He, too, mentioned the Federal 
hospital project as something contributing 
to immediate construction and as being cer- 
tain to bring many additional families to 
the city as permanent residents. 


A Pioneer Company 


The Brazelton Lumber Co. is one of the 
old lumber concerns of Texas, and the elder 
Brazelton was a widely known pioneer of 
the lumber business. He was for years an 
associate of the late William Cameron. T. B. 
Brazelton, of a later generation, told the 
Realm that the company operates ten yards. 
He said cheerfully that at present everybody 
was losing money. The cheerfulness rose 
from the further statement that Texas deal- 
ers were not losing as much as they feared 
they might. The area covered by the Brazel- 
ton yards did not have crops quite up to 
normal last year, and this cramps the col- 
lections somewhat. But prospects this year 
are especially good; so in the course of a 
few months the dormant accounts are quite 
sure to become active. 

The R. B. Spencer Lumber Co. has no yard 
in Waco, but it does have general offices 
there from which 26 yards are operated. 
R. T. Spencer echoed Mr. Brazelton’s state- 
ments that money is hard to come by and 
that a good cotton crop will help out. “The 
banks are full of money,” he said. ‘“There’s 
no doubt about it. Deposits are so large 
that banks can’t find suitable loans for all 
of it. But I don’t know who owns the money. 
Somebody must own it, but I can’t discover 
who it is. I know of plenty of people who 
owe us and who claim to have no share in 
these deposits. This is still a country of 
one-crop farmers, in spite of great efforts 
to promote diversification. That would help 
us out a good deal; for with diversified 
crops we wouldn’t be subject to the troubles 
of a high cotton market and nothing to sell, 
or a big crop and low prices.” 

William Cameron & Co. are one of the 
country’s big lumber concerns. The firm 
operates 91 yards, has a big millwork fac- 
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be true. Of course it 
may help make them 
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money; but this is a 
great consuming area 
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of manufactured 
goods. Texas as yet 
does not take high 
rank in manufactur- 
ing. But we can’t buy manufactured goods 
unless we can sell our cotton at fair prices, 
and it would seem but a matter of ordinary 
foresight to protect the cotton market in a 
reasonable way in order to build up a mar- 
ket for northern and eastern manufactures. 
No one could measure the value of this 
market if Texas could be sure of just a rea- 
sonable and steady market for the articles 
here produced.” 

Nash-Robinson & Co. operate two yards; 
The 


The B. & D. Lumber Co, at Waco, Tex., operates a nice looking, 
well designed and efficient plant 


tory in Waco and does extensive wholesal- 
ing. E. P. Hunter, the general manager, is 
one of the most widely known lumber mer- 
chants of the Southwest. The present 
William Cameron is the son of the famous 
founder of the corporation. This company 
carries on, to at least a minor extent, a 
type of retailing that is not found in many 
other parts of the country. Most of its 
retail yards are solidly and permanently 
established in towns big and little where 
sales depend upon steady growth. But in 
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addition to this it follows the big oil strikes 
and establishes yards in the new fields to 
handle derrick stock and materials for the 
small houses that are quickly built when a 
new pool is tapped. This kind of retailing 
calls for highly specialized knowledge and 
experience. 

In addition to Mr. Hunter, we met T. L. 
Pierce, a coming young lumberman whom 
the Realm knew in college. The Cameron 
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company is a great organization, well estab- 


lished and well managed. Not many lum- 
ber concerns have so large a volume of re- 
tail sales or so uniformly good returns for 
their efforts over a period of years. 





“Sare Practices Pamphlet No. 20,” published 
by the National Safety Council, Civic Opera 
Building, 20 North Wacker Drive, Chicago, has 
been prepared as a means of promoting safety 
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in woodworking plants. The pamphlet js a 
compilation of experience in accident prevyep. 
tion. The suggestions in it conform to the re. 
quirements of the National Safety Code {o, 
Woodworking Plants, and are designed pri. 
marily to cover the hazards surrounding the 
use of woodworking machinery and equipmeny; 
except those found in the preparation of the 
crude lumber and in the operation of veneer 
and cooperage plants. The pamphlet contain; 
16 pages and has many illustrations. 





Co-operation Gives “Ads” 
Increased Emphasis 


SALINA, KAN., June 8.—The six retail lum- 
ber vards of Salina have been carrying on a 
joint advertising campaign with a minimum of 
machinery and with satisfactory results. All 
these dealers have long been active advertisers ; 
but some little time ago it occurred to them that 
since the publicity put out by one dealer is cer- 
tain to create business for other dealers, by re- 
minding their customers of timely remodeling 
and repair, it would heighten the effect if all 
the dealers advertised the same general line of 
building materials at the same time. 

The outcome was an informal agreement that 
during a given month all the yards would ad- 
vertise the same thing; of course using different 
displays for the purpose. So, every other day 
an ad appears, signed by one of the yards. Dur- 
ing the month of May the line emphasized was 
roofs. In the course of four weeks, twelve 
roofing ads appeared; two for each of the six 
yards. [Note—Two of the ads are reproduced 
in fac-simile, though much reduced, on _ this 
page, and the text of a number of others also 
is shown.—EpIrTor. | 

No mention was made of a joint advertising 
campaign, and in fact it was not a joint cam- 
paign in the sense that a “war chest” was col- 
lected out of which the advertising bills were 
paid. Each yard paid for its own. The local 
newspaper furnished what little direction was 
needed, and each yard furnished its own copy. 
Daring June the point of attack is floors. 

The reason for such a campaign is fairly 
obvious. During the past year or two, while 
sales slowed down, the local public became too 
much devoted to economy for its own good. 
Buildings need attention at regular times to pre- 
vent rapid deterioration; but the cessation of 


MORE Overhead 
Will Stop the Leaks! 


With the average business that won’t work, but you'll 
agree that it is good reasoning when we consider our 
roofing needs. Any old shingle roof, which no longer 
affords weather-tight protection, is still worth 


HUNDREDS of 
DOLLARS 


as an insulator, if left right in place and covered over 
with new roofing material. That’s more OVER your 
HEAD, and as sure as you live it will stop the weath- 
er LEAKS, as well as the loss of heat in the winter. 
See us for estimates. 


“A ROOF FOR EVERY NEED” 


The Eberhardt Lumber Co. 


Phones 74-75 125 South Fifth 




















little ac- 
Buying 


buying took 

count of this. 
became torpid through 
inertia. To overcome 
this inertia special ef- 
forts are called for, and 
if all the yards bear 
down on the same item 
the effect will be cumu- 





When Your Suit Case Leaks 


it really is too bad, but when your roof leaks that’s expensive, inconvenient 
and very undesirablé. Do you know that our stock contains materials for 
the kind of a roof to 


SUIT every CASE? 


In other words we have just what you are looking for in the roofing line, 
The prices are right, and we can assure you that the workmen who apply 
our roofing are real mechanics and are home men. They need the work— 
we need the business—you need the roof, so let’s get together. 


Leidigh & Havens Lumber Co. 


ESTIMATES FURNISHED FREE 











lative. Roofs are the Phone 39 and 204 204 North Fifth 
logical starting points. 
J. R. Montgomery, of 
the Golden Belt Lum- 
ber Co, has long been a clever advertising |WE'RE DUMB DORAS when it comes to 
writer, and his example anc certain extent ixing the leak in your tires, but say, if you 
s example and to a certain ¢ TIRE OF THE LEAKS in your roof we are 


his style of advertising have been followed by 
the other Salina dealers. The displays are not 
all the same size, but they are bright and 
snappy, and often tie in with local events or 
with radio broadcasts and world news with 
which all the people are familiar. 

It has been demonstrated over and over that 
the lumber yard advertising that appears in the 
local paper is thoroughly read. It catches the 
eye. The tie-up with news or local politics holds 
attention. And finally, the breezy and friendly 
suggestion of suitable purchases or repairs has 
a chance to do its work. The cumulative effect 
of six yards advertising along the same lines 
has more than six times the power of the same 
space devoted to hit-or-miss sales promotions. 
The yards do other advertising in addition to 
the co-operative displays; but they follow along 
regularly in rotation with the campaign and do 
the other types of advertising as extra efforts. 

The companies sharing in this informal cam- 
paign are the Golden Belt Lumber Co., R. A. 
Rearwin, Eberhardt Lumber Co., Leidigh & 
Havens Lumber Co., Utt Lumber & Coal Yard, 
and E. L. Larson Lumber & Coal Co. 

The text of some of the roof advertisements 
was as follows: 

When The WIFE REIGNS, Does the ROOF 
LEAK?—We'll answer the question as we 
know full well that when the Missus is man- 
aging things that she will not tolerate an old 
leaky roof, through which each and every lit- 
tle shower will soak, causing her expense, em- 
barrassment and a lot of extra work. If she 
is unable to remedy a condition of this kind, 
believe us, SHE REALLY STORMS, and we 
don’t blame her a bit. Call us today and we'll 
gZive you an estimate on your roofing needs. 
temember, There Are No Storms Under Our 
toofs.—-GOLDEN BELT LUMBER CO. 





DON'T JUMP IN AND COVER YOUR 
HEAD—The job of re-roofing a house is often 
like the chap who gets scared, jumps in bed 
and covers up his head. The condition of the 
old roof scares us—we jump for the first 
proposition that comes along, and we usually 
find it is not the best covering for over our 
heads. GET A JUMP on the spring rains and 
have your roof fixed now. The prices are very 
attractive, and we can refer you to good 
Salina contractors who will be glad to do 
this work, and do it in the manner it should 
be done. Give us a ring, please. Don’t Over- 
look Looking Over Our’ Roofing.—EBER- 
HARDT LUMBER CO. 


the service station that can serve you. You'l! 


be surprised to find how economical a new 
roof can be had. Call 61 or 62 and we'll 
gladly give you an estimate on any style or 
type of roof that you desire. By the way 
it will very much help the employment situ- 
ation if you arrange for this work now. Our 
Service Will Serve You As You Should Be 
Served.—GOLDEN BELT LUMBER CO. 


GET UNDER COVER as There'll Be Several 


Drops!—Now, this isn’t any tip from Wall 
Street, but it is just a good common-sense 
suggestion. If that roof of yours needs re- 


pairing or replacing now is the time to do it 
because there’ll be SEVERAL DROPS of 
water falling on it within the next few 
months. Get under a good cover now while 
prices are favorable and contractors have the 
time and men to do this work. Give us a call 
and we'll gladly secure you an estimate on 
your needs. Roofing Service, First, Last and 
Always.—-UTT LUMBER & COAL YARD. 


“THE THREE WISE MEN’’—according to 
Abie—are, “Hart, Shaffner and Marx.” The 
wise men of this community are now looking 
over their roofs to see if they are in good 
shape before the spring rains. We also want 
you TO GET WISE to the fact that we are 
in a much better position to take care of your 
roofing needs than any out of town concern 
Our stock is complete and the grades are the 
best. Then, too, we can get you good local 
roofing mechanics to apply your roofs—mel 
who are needing this work, and who are inter- 
ested in giving you a satisfactory job. “GET 
WISE TO THE ROOF YOU BUY.” There 
Can Be No Dissatisfaction at Rearwin’s— 
R. A. REARWIN. 


If You Have the Shingles, Call Your Doctor 
--IF YOU WANT SHINGLES, CALL US— 
Of course, you will understand that as far 
as we are concerned we are referring only t0 
roof shingles. We really are good doctors 
when it comes to prescribing the proper 
shingles for you to use. Let us call, go ove! 
your roofing needs, and furnish you an est 
mate on the roof best suited for your home. 
YOU’LL BE SURPRISED when you learn of 
the present low cost of new roofs. Also con- 
sider the fact that any of this work done now 
will very much help the unemployed of our 
city. Get Our “Rx” for Shingles —LEIDIGH 


& HAVENS LUMBER CO. 
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Early Launching of New Finance Com- 


pany Is Announced — 


At a district meeting of the Associated Lead- 
ers of Lumber & Fuel Dealers held at the Mid- 
land Club, Chicago, on Wednesday of this 
week, announcement was made by Arthur A. 
Hood, president of the organization, that plans 
for the formation of an industry-owned mort- 
gage company had been brought to a success- 
ful consummation. 

“The industry-owned mortgage company is 
now an actuality,” said Mr. Hood. “In these 
few words is packed the consummation of a 
development that has been closely watched for 
months, and that is confidently expected to play 
a most important part in giving the home 
building industry and its prime sponsor, the 
retail lumber merchant, a magnificent oppor- 
tunity to lead the way to returning prosperity. 

“Many a student of conditions, many a sound 
economist and many a business analyst has 
said, ‘Only the construction industry can lead 
us out of this swamp.’ And the construction 
industry has replied, ‘Give us the tool of Fi- 
nance and we’re eager to lead the way.’ But 
it remained for the retail lumber industry, 
through a group of far-sighted and _ stout- 
hearted fighters, to forge its own weapons.” 


Outlines Development of Company 


Mr. Hood proceeded to outline the develop- 
ment, status and aims of the new company, as 
follows: 

At Detroit, on June 4, just six months after 
the project had been submitted to the lumber 
dealers attending the 1930 Associated Leaders’ 
convention at Chicago, the organizing commit- 
tee selected by subscribers to the common 
stock, met and took immediate steps to incor- 
porate the National Homes Finance Corpora- 
tion, a Delaware corporation which will have 
an authorized capitalization of 10 million dol- 
lars. The first stockholders’ meeting is set 
for Tuesday, July 14, 9:30 A. M., at the Con- 
gress Hotel, Chicago. 

The authorized capitalization of $19,000,000 
will be divided equally between common and 
preferred stock. Nearly $2,000,000 of the com- 
mon stock has already been subscribed. 

For three weeks preceding the Detroit meet- 
ing the committeemen had been’ studying 
the detailed plan for the structure and opera- 
tion of the finance company developed through 
many months of work by Arthur A. Hood, 
president of the Associated Leaders, and 
Emory J. Lee, associate of Ames, Emerich & 
Co. (Inec.), both of Chicago. In both structure 
and purposes, the new company is substan- 
tially the same as outlined in the prospectus 
“A Giant Awakens” which was issued last De- 
cember, [A digest of this prospectus ap- 
peared on page 42 of the Dec. 13, 1930, issue 
of the AMERICAN LUMBERMAN.—EDITOR. ] So 
thoroughly had the plan been developed that 
the organizing committee approved the plan 
without changing a major item and with but 
one minor item question, and voted an imme- 
diate acceptance unanimously. 

This committee was elected several weeks 
ago by dealer subscribers to the common 
stock, composed of the following members: 
Fred J. Robinson, Fred J. Robinson Lumbker 
Co., Detroit, Mich.; Alton J. Hager, Hager & 
Cove Lumber Co., Lansing, Mich.; W. L. Hixon, 
Hixon-Peterson Lumber Co., Toledo, Ohio; and 
as alternate: Fred Wehrenberg, Standard 
Lumber & Supply Co., Fort Wayne, Ind. 

Advisers to the organizing committee were 
Mr. Hood and Mr. Lee, also Mr. Forrest, vice- 
president of Ames, Emerich & Co. (Inc.), and 
Mr. Black, secretary of the Associated Leaders. 

Unanimous decision to proceed immediately 
with the incorporating of the National Homes 
Finance Corporation was followed by appoint- 
ment of an incorporation committee consisting 
of Messrs. Robinson, Hixon and Wehrenberg. 
Then these temporary officers were selected 
for the corporation: Mr. Hager, temporary 
chairman, Mr. Robinson, temporary treasurer, 
and Mr. Hood, temporary secretary. 


To review the plan briefly, the National 
Homes Finance Corporation will make its 
credit facilities available to the public through 
dealer stockholders, financing up to 75 percent 
of the value of new owner-occupied homes, on 
a 15-year pay-off, the mortgages carrying 6 
percent interest, and monthly payments of 
$8.44 per thousand financed, 


Expects to Expand Its Service 


In addition to new home financing, the Na- 
tional Homes Finance Corporation expects to 
develop a complete financing service affording 
the best possible facilities for all types of 
small construction work, including moderniza- 
tion, remodeling and construction specialties. 

The far-reaching effects of this service can 
not now be forecast. It is the belief of a 
great many dealers that thousands of new 
home projects are awaiting this type of financ- 
ing and that other thousands of prospects will 
desire to build their own homes when they 
know the remarkable features of this plan. 
Actual surveys in scattered markets show the 
problem of financing to be the chief deterrent 
to home building, and only a national plan, 
available in all parts of the country can hope 
to afford any general solution to this problem. 

The plan provides an entirely new basis for 
co-operation between dealers and manufac- 
turers in the small home construction indus- 
try, whereby they unite to offer the public 
complete units on a convenient monthly pay- 
ment plan. They also unite in a national pro- 
gram promoting the sale of service units on 
a quality basis, tending to divert existing de- 
mands and creating new volume to be handled 
through quality channels. 

Starting with about one hundred dealer 
stockholders operating in nearly three hun- 
dred markets, the National Homes Finance 
Corporation services are expected to be avail- 
able very quickly in five hundred additional 
markets, ultimately serving several thousand 
American communities. Through a standard 
method of financing the public should very 
quickly find that a quality home can be built 
as safely and as easily and as satisfactorily 
as a new car or refrigerator can be purchased, 
and even more economically. 

Homes financed by this corporation will be 
required to have excellent architectural design, 
and must be built of approved materials by 
thoroughly competent and registered builders. 
Frequent and painstaking supervision of 
financed jobs during construction will be re- 
quired of the participating dealers. Appraisals 
will be triple checked, and prompt and expert 
service will be rendered by the corporation on 
this important matter. 

Since the company is dealer-owned, it is 
safe to assume that the financing service will 
closely match the needs of dealer stockholders, 
as liberal as consistent with safety. Further- 
more the necessary safeguards need not be 
arbitrary or inflexible, but can accommodate 
varying conditions from time to time. 


To Extend to Small Markets 


It is felt that a very valuable service can 
be extended to many small markets which 
have not previously enjoyed the advantages of 
outside financing facilities. 

The National Homes Finance Corporation 
will centralize in one financing organization 
the facilities for handling monthly payment 
finaneing in the small construction field for 
the entire industry, offering a means of elimi- 
nating the confusion and duplication of effort 
and additional cost of having manufacturers 
of various building materials operating inde- 
pendent financing programs competing with 
each other for the dealer’s favor. 

Three major divisions make up the operat- 
ing structure of the company—Mortgage, 
Finance and Marketing. Each will be directed 
by a thoroughly experienced executive, and all 
will be co-ordinated under and responsible to 
the executive committee and board of direc- 
tors chosen by the stockholders. 

Original, or founder, stockholders (subscrip- 
tions dated prior to July 14) will have the im- 


ls Consummation of Plans 
Long Under Consideration 


portant advantage of being able to double 
their investment at the opening price during 
the next two years in order to secure larger 
credit facilities. 

There have been many and sundry attempts 
to set up national mortgage financing services. 
Some have died aborning; some have been lost 
in a maze of difficulties, and some have lacked 
the sound and studied development to win the 
confidence of prospective participants. It is 
most gratifying, in view of all this, to find 
leading lumber dealers arriving first in the 
field with a plan that has developed soundly 
from the start. Indeed, so thoroughly has 
the preliminary work been done that dealer 
stockholders attending the July 14 meeting 
should be able, on statement of the temporary 
officers, to return to their respective busi- 
nesses in possession of a modern financing 
plan, national in scope, local in application, and 
ready for immediate operation. It is the con- 
sensus of many dealers that such a plan is 
the only thing needed to provide an immediate 
stimulus to home building that has been con- 
sidered but not started, to home building that 
is needed but impossible to undertake under 
present local conditions, to greatly increased 
modernization and remodeling, and wherever 
possible to the development of small construc- 
tion in smaller markets. 

It is expected that the operation of the Na- 
tional Homes Finance Corporation will in- 
fluence the Opening of additional financing to 
the small construction industry, resulting in 
attracting hundreds of dollars of public money 
for each dollar furnished by the participating 
dealers, directing this additional flow of credit 
through the same quality marketing channels. 

Such a plan, properly operated can not fail 
to re-establish the confidence of the financial 
world in the small construction industry and 
to demonstrate to countless investors that the 
small home, and related construction projects 
offer the soundest security available to the 
investor. 

Lack of finance is no longer a problem—it 
is only an alibi. 


Detailed information concerning the plan 
may be had by addressing Arthur A. Hood, 
Temporary Secretary of the National Homes 
Finance Corporation, 360 Wrigley Building, 
Chicago. 





Lumber Salesmen Propose 


Round Table 


At a luncheon meeting of Chicago members 
of the National Association of Lumber Sales- 
men held at the Boston Oyster House on Tues- 
day it was decided to establish a series of daily 
round table luncheons at a fixed location where 
representatives of local lumber concerns selling 
to retail yards could gather for informal dis- 
cussion of their problems, and for friendly chats 
with visiting salaried representatives of mills, 
who would also be invited. All local salesmen 
may attend the rendezvous, whether members 
of the association or not. Announcement of the 
restaurant selected will be made within the next 
few days, said C. C. Vanlandingham, local re- 
gional director of the association. 

The meeting was very well attended, more 
being present than had been provided for. Mem- 
bers were in an optimistic frame of mind, in 
spite of the closing of a number of banks in 
Chicago that day and the consequent flurry in 
financial circles. Several reported that their 
business had showed a slight improvement in 
May and June over the preceding months, and 
that the aggregate from April onwards was de- 
cidedly more than in January, February and 
March,, with more business coming from out of 
town all over the northern section of the coun- 
try than from the city itself. 
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Veteran Yardman Is Honored 


PirrsspurGH, Pa., June 8.—In recognition of 
a half-century of faithful service to his employ- 
ers, Henry F. Rittmann, age 72, yardman for the 
Ahlers Lumber Co., this city, was recently pre- 
sented with five $10 gold pieces, which were 
mounted on a plaque made from wood taken 





Henry F. Rittmann, whose faithful service of 
fifty years was fittingly recognized 


from one of the original timbers that for 112 
years supported the roof of the White House, 
at Washington, D. C. 

Mr. Rittmann was further honored by being 
the central figure in a photograph which was 
reproduced in the Pittsburgh Post-Gazette of 
May 30, showing W. FE. Ahlers presenting him 
with the gift. 

It is interesting to note, in this connection, 
that Mr. Rittmann started to work for the 
Ahlers Lumber Co. in the same year in which 
W. E. Ahlers, the present head of the concern, 
was born. 


Outside Selling Makes Inside 
Profits, Says Dealer 


“How are you getting along’” an AMERICAN 
LUMBERMAN representative asked an acquaint- 
ance who had started a lumber and building 
material business. 

“I’m getting a good business,” said he, “but 
I’m getting it by going out after it, not by wait- 
ing for it to come in to me. If I didn’t have any 
more customers than just those who come to 
the yard of their own initiative, | couldn’t make 
any money. Too many others are after them.” 

Another dealer, a young southerner, 26 years 
old and in business for himself three years—is 
a hustler when it comes to going out after busi- 
ness. This young man watches the newspapers 
for items about building plans, but he goes far- 
ther than that. 

He keeps in touch with real estate men and 
gets information about any changes in property 
that may result in building, modernizing or re- 
pairing. He takes pains to meet the local archi- 





tects occasionally and find out what they can 
tell him. He is on the watch for news of any 
construction contracts. He is a close follower 
of the reports of fires, and the insurance people 
supply him with some clues. 

The big factor in his success is that he 
goes right after every prospect as soon as he 
learns about him. “You can call me a peddler, 
if you like,” he says, “for I sure do go out and 
peddle my stuff. I don’t do any of this ‘cold 
turkey’ selling, maybe, like the canvassers that 
start out without knowing where to go and call 
on everybody, but I long ago gave up waiting 
for the business to come to me.” 





Holds "Demonstration Day" 


Wuirte River, S. D., June 8—William Bo- 
hannan, local manager of the J. F. Anderson 
Lumber Co., reports that the “Demonstration 
Day” held at his yard on a recent Wednesday 
afternoon was a big success. The attendance 
was very good considering the wet roads. 
Demonstrations of paints, fence posts and roof- 
ing, by representatives of the manufacturers of 
these products, engaged the attention of visi- 
tors. The paint representative, as a feature of 
his part of the show, painted about 150 dishes, 
which interested the spectators. Prizes were 
awarded to the successful contestants in a steel 
post driving contest, and also in a guessing con- 
test, as to the number of screws contained in 
a glass jar. 


el 


A Two-Sided Lumber Yard 


Wuirttier, CALir., June 6.—The Builders 
Supply Co., located on the outskirts of this 
city, is in effect divided into two parts. Qn | 
one side is the regular, contractor-customer ; 
merchandise. The other side is designed for | 
the transients. On one side are the best grades 
of lumber; on the other the second grades, 

“We have two. classes of customers in this 
region,” explained Manager D. P. Bruce: “the 
contractors and the transients, the latter in- 
cluding many Mexicans. Therefore we have 
found it an advantage to carry two grades of 
materials and to segregate them.” 

The double classification idea may be carried 
still farther by stating that one side of the 
establishment is cash and carry, inasmuch as 
the transients usually come in their own vye- 
hicles and pay cash for the goods they take 
away; while the other side is credit and de- 
livery, since the contractors desire their ma- 
terials delivered and demand the convenience of 
a charge account. 

It must not be assumed, however, that a 
transient customer can not buy a first-grade 
board from the other side of the establishment. 
This is entirely possible, says Mr. Bruce, but 
the advantage in segregating the two class 
of materials lies in the fact that as a rule the 
transients, and the Mexicans, want the cheapest 
materials, and for the purpose of keeping track 
of the stock and the inventory it is much easier 
to handle the transactions in the way described. 





ber Co., Alta, Iowa, is a real 
labor-saver. It is used prin- 
cipally for lifting rolls of 
fencing to the top of a load, 
as shown in the photograph, 
although, of course, it also 
can be used for lifting any 
heavy material. It consists 
of a mast with a swinging 
arm rigged with pulleys, and 
is operated by means of a 
drum with a crank handle. 
The crane was devised and 
built by N. E. Dahl, manager 
of the Alta Lumber Co., en- 
tirely from items of material 
found around the yard. The 
mast is topped off in an at- 
tractive way by a martin 
house, surmounted by a 
weathervane. Mr. Dahl says 








tory line. 





This Week’s Timely Tip 


Home-Made Crane Lightens Labor 


A mechanical device in the form of a home-made crane, observed by 
an American Lumberman representative in the yard of the Alta Lum- 





that he has found that handling wire fencing has resulted in increas- 
ing sales of other items, and he regards it as an exceedingly satisfac- 














June 1: 


/ 


A vel 
Metal | 
by the 
Adams 
gives 1 
concern 
and the 
its erec 
cialties 
ing mat 














groo} 
parti 
life 


verti 


refer 
desct 
ot b 








193] 








—— 


d 


iIders’ 
. this 
On 
tomer 
d for 
Trades 
eS, 
1 this 
: “the 
r in- 
have 
les of 


arried 
f the 
ch as 
n ve- 

take 
d de- 
* ma- 
ice of 


hat a 
grade 
ment, 
P but 

class 
le the 
eapest 
track 
easier 
ribed. 








— 








June 18, 1931 


An Informative Booklet 


A yery informative handbook on “Red Top 
Metal Lath Products” has just been published 
by the United States Gypsum Co., 300 West 
Adams Street, Chicago. It is illustrated and 
gives in compact form complete information 
concerning practically every type of metal lath, 
and the necessary accessories and sundries for 
its erection. Many other popular building spe- 
cialties are also included. All retailers of build- 
ing materials should have the booklet for ready 














June Brides and Grooms 


a are fortunate this year in being able to start off 
under the most favorable circumstances—in a home 
of your own. Prices are at rock bottom. Every circum- 
stance is in your favor. Do not get into the habit of 
throwing rent money out the window. Get in touch 
with your Madison Retail Lumber Dealer and find out 
how easy it is so start your married lite in your own home. 
This information together with personal help and ex- 
perienced counsel are yours for the asking. 





| Madison Retail Lumber Dealers 


| 














This very timely advertisement of the Madison 
(Wis.) Retail Lumber Dealers brings strik- 
ingly to the attention of June brides and 
grooms the fact that conditions this year are 
particularly favorable for starting married 
life in homes of their own. The original ad- 
vertisement occupied space three columns wide 
and 10 inches deep 





reference, because of its educational value in the 
description and illustration of an important line 
of building materials and specialties. 





Consolidate Retail Operations 


SPOKANE, WasH., June 6.—Organization of 
the Potlatch Yards (Inc.), to consolidate direc- 
tion of operations of Potlatch yards in the In- 
land Empire, is announced by Philip Weyer- 
haeuser, Lewiston, Idaho, following a meeting 
of the group at the offices of the Weyerhaeuser 
Sales Co., in the Old National Bank building. 

The formation of this subsidiary is a part of 
the program attendant upon the recent amalga- 
mation of the Edward Rutledge Timber Co., 
Coeur d'Alene, Idaho; the Clearwater Timber 
Co., Lewiston, Idaho, and the Potlatch Lumber 
Lo. Potlatch and Elk River, Idaho, into the 
Potlatch Forest Products (Inc.) [Story of this 
consolidation appeared on page 43 of the June 6 
issue Of AMERICAN LUMBERMAN.—EDITOR.] 

The Potlatch Yards (Inc.) is the retail end 
ot the combination in this region. Potlatch 
yards, 34 in number, are to be found in the 
larger cities of the Inland Empire and in many 
ot the smaller towns. They are credited with 
doing $1,500,000 worth of lumber business an- 
nually. Frank Kendall, of Spokane, is general 
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manager of these yards. Officials of the corpor- 
ation, in addition to Mr. Weyerhaeuser, who is 
president, are John Kendall, Spokane, vice 
president; George Little, Winona, Wis., secre- 
tary, and G. S. Jewett, Coeur d’Alene, treasurer. 





Dealer Exhibits Log Cabin 


The fact that so many people, even in the 
smaller cities, are now living in apartments, 
together with the growing interest in recreation 
by more and more people even of very moderate 
means, makes timely an emphasis laid on pri- 


vately owned summer cottages, by L. C. An- 
drew, lumber retailer, of South Windham, 
Maine. 


“Live in Your Own Cedar Log Cabin,” he 
suggested in recent announcements. “Spend 
the happiest months of the year in your own 
camp on the shores of your favorite lake or 
where you will.” 

Mr. Andrew also found effective his choice of 
a log cabin for exhibition at the Home Progress 
Exposition recently conducted, for a second and 
very successful event, in the City Hall Audi- 
torium in Portland, Maine. Variations in style, 
and of course in sizes, have been readily adapted 
to the cabins. 

The most attractive or popular design might 
be said to be one for which the Andrew firm 
secured an architect's plans and specifications— 
a compact little log home for summer months 
or week-end recreation. The floor plan pro- 
vides a roomy living room across the front, with 
windows at each side and the main doorway in 
center front. This room measured 10 by 16 
feet, with a fireplace in the center and inner 
wall. Forming part of the partition wall toward 
the living room, a closet at each side of the 
fireplace opened out into a passage to the 8x8- 
foot bedroom at one side, and on the other into 
the 8x8-foot kitchen. 

For this cabin, cedar post or rock foundations, 
wood (or if preferred, asphalt) shingles, log 





White cedar log cabin 


shown by L. C. An- 
drew, South Wind- 
ham, Maine, at the 
Home Progress Ex- 


position recently held 
in Portland, Maine. 
This log cabin exhibit 
stood on the stage of 
the City Hall Audi- 
torium. The famous 
municipal organ, a 
gift of Cyrus H. K. 
Curtis, appears in 
background 








doors, room partitions, closets, kitchen shelves 
and dining nook in corner of the kitchen—and 
of course the all important cedar log walls, had 
been estimated by the architect as a possibility 
within a cost of $450—not including the more 
variable expense of a fireplace of field stone or 
brick. ; 

The Andrew firm, carrying a complete line of 
building materials for the home and camp, sup- 
plies woods of many kinds and from many 
places, but in these special seasonal log cabins 
it has been using Maine white cedar. This 
local tie-up adds to the appropriateness of the 
Andrew line of materials for Maine camps and 
summer homes; and naturally, with cedar of 
good quality, durability can be stressed. 

Selected logs, peeled, split at the center, 
planed on one side, and with edges grooved for 
spline, have been applied either perpendicularly 
or horizontally with good effect. The cabin 
here described was built with perpendicular 
cedar logs. The Andrew firm has been using 
a plan book for its log cabin department, and 
following up inquiries with consultations on 
details. 
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Larger Quarters for Dealers’ 
Reserve Company 


MINNEAPOLIS, MINN., June 9.—To increase 
the efficiency of its co-operative program of 
handling reserve stocks of building materials for 
retail lumber companies of the Twin Cities and 
the Northwest, thus cutting handling and dis- 
tribution costs for its stockholders, the Reserve 
Supply Co. of Minneapolis and St. Paul has 
moved into new and larger quarters at 2694 
University avenue, St. Paul, just at the city 
limits. 

This company, owned by and operated for 
the retail lumbermen, handled over $1,500,000 
of business last year, compared with $250,000 
in 1926, the first year of its existence. Today 
it has 91 shareholders, of whom 56 own single 
unit establishments, while 35 are line compa- 
nies, operating a total of 1,150 retail yards. 

J. R. Randall, Minneapolis, vice president of 
the Melone-Bovey Lumber Co., is president of 
the Reserve Supply Co. H. J. Bruer, Minne- 
apolis, president of the Bruer Lumber Co., is 
secretary of the corporation, and W. C. Kath, 
Minneapolis, vice president Crandall-Kath Lum- 
ber Co., is treasurer. The directors include 
these officers and the following: E. W. Dobson, 
vice president J. F. Anderson Lumber Co.; 
L. E. Streater, president L. E. Streater Lum- 
ber Co., and Andrew Westlund, president West- 
lund-Westerberg Lumber Co., all of Minne- 
apolis; D. L. Glenn, assistant general manager 
Thompson Yards (Inc.), and W. E. Heidel, 
Winona, treasurer Standard Lumber Co. 

The Reserve Supply Co. buys and carries in 
warehouse for its stockholders the varieties of 
building supplies which the ordinary retail yard 
sells in smaller quantities than lumber. The 
list includes manufactured building board, in- 
sulating materials, prepared shingles, weather- 
stripping, metal lath, ladders, standardized 
sheet metal products, snow fence, wood tanks 








and other materials. The Reserve Supply Co. 
thus gets the advantages of quantity buying and 
carload freight rates. The individual retailer, 
needing only limited supplies of materials, 
would have to pay a higher price and greater 
transportation charge for his requirement of 
one or another of the subsidiary lines. 

Each stockholder holds one share, neither 
more nor less, of common stock, which carries 
the sole voting power. In addition, each may 
buy whatever amount of $100 par value pre- 
ferred stock he wants, but this has no voting 
rights. The shareholders buy from the com- 
pany all their requirements in the way of 
materials which it stocks for them. 

The purchases from the Reserve Supply Co. 
are paid for at the regular less than carload 
price, while the company itself has been able 
to buy the materials at carlot figures. At the 
end of each year the net profit on sales to 
the individual stockholder—meaning the gross 
profit less a handling and operating cost aver- 
aging about 2 percent—is returned to the stock- 
holders. 

The entire system is based on co-operation 
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toward reducing handling and sales costs and 
cutting down the sizes of inventories of sub- 
sidiary lines of materials. Its result is that 
the retail dealer needs to carry only a very 
small quantity of any material that sells in 
limited volume, knowing that the Reserve Sup- 
ply Co. has an ample stock on hand and can 
make immediate delivery. 





Profitable Modernizing of Old 
Farm Buildings 


On the farms, no less than in city and town, 
there are plenty of opportunities for conserving 
or restoring values through the modernizing of 
old buildings—especially homes. A number of 
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Get Local Price First, ls Dealer's 
Advice 


Ortawa, ILL. June 9—By means of a 
straight-from-the-shoulder statement addressed 
“To the People of Ottawa,” presented in the 
form of a 10-inch, 3-column newspaper adver- 
tisement, the L. M. Bayne Lumber Co., of this 
city, is heading off the activities of out-of-town 
concerns seeking an excessive profit from local 
people for roofing and modernizing jobs. The 
text of the advertisement reads: 

Some of you are being, or will be, solicited 
very zealously by representatives of certain 
out-of-town interests for modernizing work 
—new roofs, different kinds of material to be 


























Showing the rundown barn and farm dwelling, before and after remodeling, which were restored 
to usefulness at total cost of $2,700 


stories telling how this has been accomplished 
have appeared in the AMERICAN LUMBERMAN 
recently. Here’s another, in which a physician 
tells, in an interesting article appearing in the 
Prairie Farmer, of a very satisfactory experi- 
ence in reclaiming a set of rundown farm build- 
ings, and the farm itself : 

“Just call this story ‘Before and After’,” said 
Dr. C. J. McIntyre, a well-known Indianapolis 
(Ind.) doctor, in telling how he gave a ‘pre- 
scription’ to an old abandoned farm in Bartholo- 
mew county. “I saw thrifty farmers buying 
land during low prices and making good at it, 
and I thought [ could do the same. I am get- 
ting a great kick in building up this farm and 
remodeling the buildings, making it pay,” he 
said with a big smile, for Dr. McIntyre is of 
Scotch descent, and a shrewd business man. 

The farm was long known as the Childers 
Place, part of a large land holding of the Chil- 
ders family, for many years successfully farmed 
by them. It is 15 miles southeast of Columbus, 
nearer the village of Grammar. 

“T first bought the 175-acre farm two years 
ago, and later 52 acres across the road,” con- 
tinued Dr. McIntyre. “There were the makings 
of good buildings, and the total remodeling cost 
$2,700. We built two miles of woven wire fence, 
put a new side on the barn, laid a roof and 
built 20 wooden stanchions. The house was 
painted, the main part reroofed, dining room 
and kitchen floored, a new front porch built and 
the Lack porch repaired. 

“The old ceiling of the over-hanging 
porch was solid black walnut, and though 
full of nail holes we used it for the new 
porch floor. This house was repaired, 
roofed and painted. The big old granary and 
tool house was roofed and repaired. It holds 
2,000 bushels of wheat and 3,000 bushels of corn. 
\ new laying house for hens, the Ohio State 
type, 20 by 60, was built, costing approximately 
$400. 

“No one knows, until they do it, what a satis- 
faction it is to take such a place and make a 
home of it, a productive farm, and also a good 
investment. It had been abandoned about a year 
when I bought it.” 


put over old siding or stucco, insulation, in- 
terior changes etc. 

So that you will not pay more than neces- 
sary for this type of work, we suggest that 
you get the out-of-town concern’s proposi- 
tion in writing and then get the cost of hav- 
ing the work done locally. 

This suggestion is made because we re- 
cently came in contact with a job where an 
out-of-town concern quoted a price of $190 
and a local reliable contractor using Certified 
Material quoted a price on the same job of 
$102. 

On another job the out-of-town concern 
wanted $300 for the job that the local relia- 
ble contractor using Certified Material was 
willing to do for $247. 

Get the out-of-town concern’s proposition, 
if you want to, but don’t do anything until 
we have had a reliable contractor check up 
your job. 

Convenient payments can be arranged to 
suit—come in or ecall us. No obligation, of 
course, 





Encouraging Customers to Ask 
Questions About Goods 


In the sales room of the San Pedro Lumber 
Co., Whittier, Calif., is a sign reading: 

“Don’t be Backward in Asking Questions 
We Will Help You All We Can.” 

And it means exactly what it says, according 
to Manager Arnold R. EnEarl, for it is only 
by answering questions that the lumber dealer 
can help many of the home builders to solve 
their problems. And the more questions the 
customer asks the less danger there is of mis- 
understandings that cause friction later. 

“What we are trying to do,’ Mr. EnEarl ex- 
plained, “is to encourage more home owners and 
home builders—the ultimate consumers—to 
come to the lumber yard and ask questions, if 
they want to, so that we may prove ourselves 
to be not only merchandisers of building ma- 
terials but also purveyors of building service. 
3ut the percentage of ultimate consumers who 
visit the lumber yard is small in proportion to 
the number of contractors who come. The con- 
tractor asks few questions, for he thinks he 
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already knows. It would be better in many 
instances if the home builder came to us an 
asked us questions regarding materials, instead 
of turning the work entirely over to the cop. 
tractor. Hence we have another sign which 
reads : 

“*Please Bring Us Your Small Orders—We 
Like Them.” 

“We believe that if we can encourage the 
ultimate consumers to bring their small orders 
to us we will be able to make direct contacts 
that will lead the visitors to ask questions, the 
answers to which will give them a higher con- 
ception of the lumber business, and more ac. 
curate knowledge of the various types of build- 
ing materials we have to offer.” 

Somewhat different from these two signs, yet 
carrying on the information service idea is apn. 
other which reads: 

“Ask For What You Want—If You Don't 
Know, Ask Us.” 

All too frequently a layman doesn’t know the 
name of a piece of building material he wants. 
Sometimes people are indisposed to display their 
ignorance, so it is advisable for the lumber 
dealer to encourage them to ask questions 
about materials and their uses so that they may 
determine exactly what it is that they need. — 

Encouraging customers to ask questions and 
being willing to answer any and all of them, 
regardless of how foolish they may appear, 
arouses confidence and creates good will. 





Head of Lumber Company Is 
Given Degree 


SALINA, KAN., June 8.—Because of her lit- 
erary attainments, the degree of Doctor of Let- 
ters was conferred upon Mrs. Eleanor Hope at 
the recent commencement of the Kansas Wes- 
leyan University, located here. 

Besides being a poet of note, Mrs. Hope is 
president of the George D. Hope Lumber Co., a 
large line-yard concern with headquarters at 
Muskogee, Okla., of which her husband, the 
late George D. Hope, was the head. Mrs. Hope 
makes her residence in Washington, D. C, 








Mrs. Eleanor Hope (right) and President L. B. 

Bowers, of the Kansas Wesleyan University, 

Salina, Kan., at the 45th commencement of 

which institution the degree of Doctor of Let 
ters was conferred upon Mrs. Hope 


where she is prominent in both literary and 
social circles. 

Mrs. Hope has written more than 300 poems, 
besides a number of songs. She was recently 
accorded the honor of a private presentation to 
the Queen of England, to whom she presented 
a volume of her poems, published under the title 
“Visions of Hope,” in a beautifully bound and 
illustrated Paris edition. 
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' Company's Representatives Show Spirit of | 
Progress by Use of Airplanes 


San Francisco, CA.ir., June 6.—In view of the unusual conditions 
prevailing in the lumber market throughout the country, it is character- 
istic of the Madera Sugar Pine Co., of Madera, Calif., to have arranged 
for its general manager, John P. Hemphill, to accompany its eastern 
sales representative, Harry Geary, on an extended trip along the Atlantic 
seaboard and throughout the middle West to learn at first hand the 
facts about the actual situation. Elmer H. Cox, president of the com- 
pany, always has believed in keeping well posted, his idea being that 
a man’s judgment is no better than his information. Mr. Hemphill re- 
cently has returned to his headquarters in Madera, having completed one 
of the most interesting and informative trips of this nature he has ever 
undertaken. 

In keeping with the progressive spirit consistently shown by the 
Madera Sugar Pine Co., extensive use of air passenger service was 
made by its representatives on this trip. Not only was the airplane found 








John P. Hemphill (right), and Harry Geary, respectively general man- 
ager and eastern sales representative of the Madera Sugar Pine Co., stand- 
ing alongside one of the planes they used in their extensive tour 


to be a safe and economical means of travel, but it saved much time 
and increased the efficiency of the travelers as well. Whenever it was 
possible for the Madera Sugar Pine representatives to reach their next 
objective by a two or three hour late afternoon flight, a plane was used. 
This program obviated the necessity for many all-night train trips, thus 
making the men more fit for the task ahead of them on the day follow- 
ing, by reason of having had a good night's rest at a hotel. 

Discussing with an AMERICAN LUMBERMAN representative the ex- 
pense attendant upon air travel, Mr. Hemphill said that when one adds 
to the cost of train fare the expense of Pullman car and dining service, 
as well as tips to porters, waiters and red caps, the expense of the 
two modes of travel is just about the same. Since personal efficiency 
can be increased and time saved without added cost, officials of the 
Madera Sugar Pine Co. feel that in helping to pioneer the air ways 
they are contributing their share toward progress in this direction. 

General Manager Hemphill was particularly pleased to do this because 
in utilizing this latest mode of transportation he felt that he also was 
keeping up family traditions, his grandfather having three times crossed 
the plains in a covered wagon, his grandmother having come to Califor- 
nia by way of the Isthmus of Panama, and his father having traveled 
to the Pacific coast on the first transcontinental railroad shortly after it 
was opened for traffic. Commenting upon the great strides that have 
been made in transcontinental transportation in the last 80 years, Mr. 
Hemphill said that in crossing the plains his grandfather averaged but 
10 or 12 miles a day, whereas the airplanes in which he rode often cov- 
ered ten times that distance in a single hour. His longest day flight was 
Irom Los Angeles to Kansas City, a distance of 1,500 miles. While 
returning to California, however, Mr. Hemphill flew from Chicago to 
Oakland in 20 hours, leaving the middle West metropolis at 5 o'clock 
in the afternoon and reaching Oakland at 1 o’clock on the following day. 

Commenting on this trip, Mr. Hemphill spoke in the most compli- 
mentary terms of the service given by the Boeing system, expressing 
the opinion that it is the safest and best air service available. The tri- 
motored plane in which he flew had a carrying capacity of 15 passengers, 
the crew consisting of two pilots, each of whom had perfect control of 





the plane without moving from his seat, and a 
graduate nurse stewardess, who looked out for 
the comfort and well being of the passengers. 
“A more efficient, considerate and courteous lot 
of people could not be found in any service 
anywhere,” said Mr. Hemphill, “and their 
loyalty to and interest in their company are 
most marked.” The efficient and satisfactory 
service the Boeing company provides for its 
passengers is the same type of service that the 
Madera Sugar Pine Co. advocates and puts into 
practice, and one can easily understand that this 
feature would be greatly appreciated by its rep- 
resentatives. 

Asked his opinion as to business conditions 
in the East, Mr. Hemphill said that along the 
Atlantic seaboard the business men impressed 
him as viewing the future with confidence and hope, and said it is his 
belief that there will be a gradual resumption of normal business activity, 
the stimulus of which will be felt farther and farther westward as the 
demand for raw materials increases. 

Using the clock as an illustration and as a comparison with business 
conditions, Mr. Hemphill indicated that it now is between 5 and 6 in 
the morning on the Atlantic coast; between 2 and 3 in Chicago, but still 
quite dark on the Pacific coast. He is firm in his belief that as the 
sun of business activity rises higher and higher, the shadows of gloom 
which in recent times have spread themselves across the continent rap- 
idly will be dispelled. 

The history of business depressions has recorded the fact that as a 
rule they have their inception in the East and spread westward. Like- 
wise recovery begins first in the East, and the far West is usually the 
last to feel the improvement. Mr. Hemphili’s illustration, therefore, 
would seem to be a peculiarly apt one. 

In contacting lumber buyers throughout the country on this trip, these 
representatives of the Madera Sugar Pine Co. were gratified to find the 
company and its products so well and favorably known, and many com- 
ments were heard on the strikingly attractive and informative series of 
advertisements that the company has been carrying for the last two 
years in the AMERICAN LUMBERMAN. 


‘ 


JOHN P. HEMPHILL, 
Madera, Calif. ; 
General Manager 





Ezra Meeker and the traveling equipment of the *49ers. It’s a far cry 
from the covered wagon in which his grandfather crossed the plains to 
the airplane in which John Hemphill made the same journey 
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Retailers New Business 
Quarters Have “Class” 


NEENAH, Wis., June 9.—The_ impression 
made upon a representative of the AMERICAN 
LUMBERMAN who recently had the pleasure of 
visiting the very attractive and uptodate retail 
establishment of the Lieber Lumber & Millwork 
Co., this city, was one of admiration both of 
the physical equipment and of the initiative and 
enterprise of the “mainspring” of the company, 
Otto Lieber, jr., president and general man- 
ager. 

Due to the fact that the company’s sheds and 
mill are set back quite a distance, one has to 
look closely to discover that the office building, 
of English design, with steep roof, is not a 
beautiful country residence but the office and 
display building of a modern-minded lumber 
merchant. The exterior of the building is 
painted white and a colonial entrance of notable 
dignity and beauty sets off the appearance of 
the structure. 

{Nore—A photograph of exterior of the office 
building is reproduced on front cover of this 
issue.— EDITOR. } 

A striking and attractive feature of the build- 
ing is the steep roof, which is covered with 
Creo-Dipt stained shingles, green. Eighteen- 
inch Eurekas were used, with a plain green shin- 
gle and a shake shingle alternating, which gives 
the effect of two colors, whereas really only 
one color was used. Many complimentary re- 
marks have been made regarding this roof, al- 
most everyone thinking two colors of shingles 
were used. The sidewalls are covered with 
Creo-Dipt shingles, which were given a brush 
coat of Dixie white stain after they were ap- 
plied. 

This building was erected last winter. Be- 
cause of need of more space, and also because 
of Mr. Lieber’s desire to help relieve the un- 
employment situation as much as possible and 
to convey to the community the idea that it 
was a good time to build, he decided that last 
winter was an opportune time to construct a 
new and better office and display building. It 





was erected by the regular employees of the 
company, and not a man lost a day’s pay dur- 
ing the winter. Just before the building was 
completed a man from the outside was employed 
for ten days to hurry the work along. Except 
for this, all the work was done by the com- 
pany’s Own men. 

Stepping into the front office, the visitor is 
struck by the imposing appearance of the room 
and its pleasing arrangement. The entire front 
of the building is given over to display space 
for materials and equipment. On one side a 
fireplace is built, which adds to the attractive- 
ness of the room and also affords an opportunity 
to display various items. 

Conforming to the outside steep roof, the ceil- 
ing of this room is likewise steep-pitched, and 
is finished with beamed and panel effect. The 
beams are of Long-Bell kiln dried fir, and the 
panels are of unselected birch, from the Ameri- 
can Plywood Co. The entire office is insulated 
with Balsam-Wool, and some Celotex and some 
Masonite were used for plaster base. Differ- 
ent color finishes for all rooms in the building 
result from use of the Grand Rapids Art Col- 
ors, thus making a very beautiful display of all 
of the various colors included in that line. 

The flooring used came from the Yawkey- 

sissell Lumber Co., White Lake, Wis. For 
the display room floor, beautiful birch was used, 
with maple in one room and quartered red oak 
in the other rooms. 

Across either side of the front office, at the 
rear, are two display cases, where hardware, 
paints, brushes and all other small items are 
shown. An aisle is provided between the cases, 
this allowing access to the offices in the rear. 
On one side is located the bookkeeping and gen- 
eral offices and on the other are the desks of 
the sales department. These two offices have 
only a low railing separating them from the 
front display space. 

Just behind the bookkeeping department is 
Mr. Lieber’s private office, a beautiful room, 








Handsome interior of the office and display room. 





Note striking beam and panel effect 
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Otto Lieber, jr., in an informal pose 


paneled in fir, with an antique finish. On the 
other side, just to the rear of the estimator’s 
office, is located a room for the drafting depart- 
ment which supplies rough sketches and com- 
pleted detailed plans. The second floor of the 
building is used as a display room and for stor- 
age of the stock of paints and builders’ hard- 
ware. 

[Nore—The arrangement of the offices and 
location of the various rooms may be noted 
from the floor plan shown on next page.—-Ep1- 
TOR. ] 

The visitor, in looking over the yard and mill 
space, is immediately struck with the neatness 
of the plant. Good housekeeping is in evidence 
on every side. Every item of stock is under 
cover, and every stick is in its proper place. 
No broken or crooked pieces of lumber are to 
be seen. On one side of the yard is located 
the enclosed bins and sheds for finished lumber 
etc. 

Just at the end of the shed stands the original 
office building, which when compared with the 
new structure provides a striking example of 
progress. Across the yard from this shed is 
located the planing mill, and on the other side 
of the yard is an open umbrella shed where the 
rough lumber is stored. The U-shaped arrange- 
ment affords ample space for loading and un- 
loading trucks. 

So much for the physical equipment of an 
outstanding retail yard. No less striking are 
the human factors that have built up, in a very 
short space of time, this successful and pro- 
gressive business. Requested by the AMERICAN 
LUMBERMAN representative to tell something of 
the company’s methods and policies, Mr. Lieber 
said: 

“We started in from ‘scratch’ a little more 
than two years ago, and in the face of the pres- 
ent depression we feel that we have done very 
well. Our business has been very good thus 
far, and we feel that it will continue so at least 
for a few months. : 

“We use many different ways for getting 
business, but we feel that the best we can say 
along that line is that we spend 95 percent of 


our time selling, and only 5 percent buying. 
“We feel that the lumber merchant today 1s 
in the same position as those engaged in any 
other business. The public like to trade im 4 
place that looks inviting, and especially do they 
want to be able to see the goods they are buy- 
ing. Many lumbermen build their display rooms 
off from their main office, or in the rear, but 
we felt that we should have our displays right 





June 1 





A} 


out in | 
them t 
that thi 
That 
the cor 
cent of 
tion is 
force— 
some ¢ 
up pr 
works 
the aft 
paint o 
he nat 
busines 
The 
sold is 
ing, as 
of the 
sand-be 
equipm 
be ope 
expects 
ing go 
Mr. 
£ OC ds 
busines 
rial, at 
alone,” 
lumber 
Ar 
be cor 
pay fe 
nity w 
job, bi 
ing up 
compat 
posed 
he fou 
the cle 
succes: 
him th 
and hz 
time a 
materi 
he col 
custon 
er’s re 
give r 
This | 
ment 
item, 
the n 
over § 












931 





| the 
tor’s 
part- 
com- 
the 
stor- 
ard- 


and 
1oted 
EpI- 


mill 
tness 
lence 
inder 
lace. 
re to 
cated 
mber 


ginal 
1 the 
le of 
ad is 
side 
e the 
inge- 
| un- 


f an 
r are 
very 
pro- 
ICAN 
ig of 
ieber 


more 
pres- 
very 
thus 
least 


tting 
1 say 
nt of 
ng. 

ay is 
. any 
in a 
they 
buy- 
ooms 
but 
right 








June 18. 1931 








A side view of the new office building 


out in front, so that every customer has to pass 
them to get to our counter. We have found 
that this works out very satisfactorily.” 

That Mr. Lieber meant what he said about 
the company’s selling efforts occupying 95 per- 
cent of the time and energy of the organiza- 
tion is well illustrated by the fact that the entire 
force—excepting the mill and yard men—spend 
some of their time making calls and following 
up prospects. For example, the bookkeeper 
works in the office in the morning and spends 
the afternoon calling on possible customers for 
paint or hardware, in the course of which work 
he naturally also turns up prospects for other 
business. 

The idea of displaying materials and goods 
sold is not confined to the interior of the build- 
ing, as on a small plot of ground at the side 
of the office is shown lawn furniture, swings, 
sand-boxes, seesaws and other playground 
equipment for children. This playgrouud is to 
be open to the use of children, and Mr. Lieber 
expects that it will be a useful factor in creat- 
ing good will. 

Mr. Lieber is a great believer in quality of 
goods as the solid foundation for building up a 
business. “We handle only high-grade mate- 
rial, and will not bid on a job on a price basis 
alone,’ said Mr. Lieber. Only trade-marked 
lumber is stocked in the yard. 

A recent experiment proved Mr. Lieber to 
be correct in his assumption that people will 
pay for first-class merchandise. An opportu- 
nity was given the company to bid on a small 
job, but it failed to land the order. On follow- 
ing up the inquiry—and it is the policy of the 
company to follow every inquiry until it is dis- 
posed of either by making a sale or otherwise— 
he found the buyer very much disturbed over 
the class of material that was delivered by the 
successful bidder. Mr. Lieber promptly assured 
him that he had received just what he paid for, 
and had no just cause for complaint. A short 
time after the same customer wanted prices on 
material for a house. Mr. Lieber told him that 
he could not bid on the kind of material the 
customer was in the habit of buying. The buy- 
er’s rejoinder was, “Just forget all that, and 
give me a rough estimate on the whole bill.” 
This was done, and without any further com- 
ment or question as to the price of any one 
item, the order was given to begin delivering 
the material, which amounted to something 
over $1,400. 


AMERICAN LUMBERMAN 





No direct financing is 
attempted by the com- 
pany. The complete fig- 
ure on the construction 
work is given the pros- 
pect, and when this has 
been accepted, if the cus- 
tomer - desires financial 
help Mr. Lieber takes 
him to a building and 
loan association, which 
will loan 75 percent of 
the total cost. This as- 
sistance in helping him 
finance the building nat- 
urally makes the cus- 
tomer feel under some 
obligation to the com- 
pany. Mr. Lieber feels 
that if a loan is not 
good enough for the 
building and loan associ- 
ation to accept he does not care for it himself. 

All that has been accomplished by this or- 
ganization has been done within a period of 
about two years, for prior to that time Mr. 
Lieber was employed by one of the local yards, 
but decided that he wanted to be in business 
for himself, and so formed the Lieber Lumber 
& Millwork Co., with himself as president, Christ 
A. Christenson, vice president, and Julius O. 
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Left—Poultry house and milk house on display beside the shed. Right—Open shed for storage of rough lumber 











A view of the 








original office building, now obsolete 


Christianson, secretary and treasurer. A mod- 
est plant was built on the west side of the 
city and business was started. Under Mr. 
Lieber’s sound management, it was a success 
from the beginning. Within the short space of 
two years the company outgrew its office space, 
leading to the erection of the new building 
described in this story. 

The city of Neenah is located in a rich agri- 
cultural section. Fully realizing the value of 
the farm trade Mr. Lieber pays a good deal 
of attention to the rural customers and prospects 
This spring, before the farmers began to be 
busy, he held an all-day picnic in the new office 
building, to which farmers from far and near 
were invited. Over 700 attended, and quite a 
few sales were made of farm equipment, besides 
many good prospects being uncovered. 

The company operates a planing mill, where 
special trim is made. Mr. Lieber has devised 
a milk house, that is built in the yard, and 
has proved very popular with farmers. He also 
handles the line of hog and chicken houses, 
brooders and other equipment made by the 
Tip Top Manufacturing Co., of Des Moines, 
Iowa. 





ut bd ' 
Crying Towel’ Flouts Gloom 

One of the furniture manufacturers showing 
at the summer furniture market and style show 
at the American Furniture Mart in Chicago 
this week expresses a whole business philosophy 
in a forcible, succinct way in the form of a pile 
of paper napkins placed on a table next to the 


entrance to the showroom. The outside fold of 
the napkin bears in bright red ink the legend: 
Crying Towe. 
Instructions inside for those who need it. 
On opening the napkin, one reads: 
The next bozo who comes weeping to you 
crying “Bad Business,” hand him this Crying 


Towel; direct him to a quiet corner and tell 
him the advantage of 


BoostinG BusINEss 
The firm’s name and a mention of the prod- 
ucts it manufactures follow, with a P. S. read- 
ing: “If Business goes to H—, go after it.” 
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Revive Lumber Rafting on 
Columbia River 


SPOKANE, WaASH., June 6.—Definite revival 
of transportation on the Columbia River in 
north central Washington is indicated by the 
arrival in Wenatchee of two more rafts of cut 
lumber from the upper river. Approximately 
200,000 feet of lumber was included in the two 
rafts. One raft was delivered to the Landreth 
Bros. mill and the other to the Scheble mill. 
The Landreth raft contained nearly 100,000 feet 
of lumber and was from the Emerson Bros.’ 
mill at Lincoln, located at the mouth of the 
Spokane River. The lumber for the Scheble mill 
was brought down from the Wall mill a few 
miles above the Hellgate. This was the first 
raft brought here for the Scheble mill. The 
180-mile trip down requires two days. A 60- 
horsepower launch is used to guide the raft. On 
some of the larger rafts a small outboard motor 
is attached to the rear of the raft, giving addi- 
tional power and control. 

Wide possibilities for centering lumber man- 
ufacture at Wenatchee are opened with contin- 
ued success of transporting cut lumber on the 
Columbia. From Wenatchee north for over 250 
miles there are continuous forests of almost 
unlimited extent. 





Visits Country's Leading Cen- 
ters; Tells of Outlook 


Lipsy, Monrt., June 6.—Walter Neils, gen- 
eral manager of the J. Neils Lumber Co., has 
returned to Libby after having spent four weeks 
calling on representatives of the company’s sales 
organization throughout the middle West and 
eastern seaboard country. Asked regarding the 
outlook for the lumber industry, Mr. Neils 
said, “No one who is engaged in manufacturing 
and selling lumber expects to see any appre- 
ciable improvement in the market before next 
fall. There may be a slight improvement at 
that time but we do not expect to see the de- 
mand for lumber improve to a large extent 
much before a year.” 

Mr. Neils stopped first at Great Falls, and 
then proceeded to Minneapolis, Chicago, Kan- 
sas City, stopped in Indiana and then visited 
New York City and Philadelphia. 

At Chicago he attended the convention of 
the National Lumber Manufacturers’ Associa- 
tion. Mr. Neils is president of the Western 
Pine Manufacturers’ Association and that office 
places him as a director of the National or- 
ganization. At the Chicago convention he came 
in contact with lumbermen from all parts of 
the nation and found that conditions were about 
the same in all parts of country. Mr. Neils 
was named a member of the trade extension 
committee of the National Lumber Manufac- 
turers’ Association. 

From Chicago Mr. Neils went to Kansas 
City. In the Kansas and Nebraska territory, 
western pine meets stiff competition from 
southern pine. At Chicago Mr. Neils says he 
found conditions less satisfactory than in any 
city he visited, principally because of the decline 
in building. 

As far as business for his company is con- 
cerned, Mr. Neils found conditions at New 
York and along the eastern coast more en- 
couraging. There has not been so large a drop 
in business there. The Philadelphia district 
has always been a good market for Idaho white 
pine, he said, and it is still taking a goodly 
volume of white pine lumber. 

Asked regarding Russian competition along 
the eastern seaboard, Mr. Neils said it was 
still something of an uncertainty although it is 
to be feared. Further, he declared: 

One cargo of lumber shipped as a test was 
admitted by Federal authorities and beyond 
question other shipments will now follow. 
This shipment consisted of spruce lumber. 
It was a good quality lumber of the common 
grade. It appears the Russians have no 
finishing grade lumber. However, when it is 
considered that our first grade lumber only 
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runs about 15 percent of the 
can that this common grade 
shipped in by Russia will come into stiff 
competition with 85 percent of our cut. Rep- 
resentatives of the lumber industry are now 
conferring with the United States Tariff Com- 
mission in regard to increasing the tariff on 
foreign lumber. We do not yet know whether 
it will be granted. We do know that the 
Government does not intend to allow lumber 
that has been manufactured by convict or 
enforced labor to be shipped into the United 
States. Just to what extent Russian com- 
petition will affect us is yet to be deter- 
mined. 


Adopts Official Label for 
Shingle Manufacture 


SEATTLE, WASH., June 6.—At the last Red 
Cedar Shingle Congress, held earlier in the 
spring, the shingle manufacturers, in co-opera- 
tion with a representative of the United States 
Department of Commerce, formulated rules for 
the quality requirements of red cedar shingles 
to meet the United States commercial standards. 
These rules were circulated among manufactur- 
ers by the Department of Commerce and man- 
ufacturers, representing 90 percent of the ca- 
pacity of the red cedar shingle industry, signed 
acceptances of these regulations. 

Following this action the Red Cedar Shingle 
Bureau has adopted an official label for all shin- 
gles manufactured by members of the bureau 
under the regulations above mentioned. The 
membership is now signing contracts with the 


CERTIFIED SHINGLES 
GUARANTEE 


THESE SHINGLES ARE GUARANTEED 
BY THE MANUFACTURER 
INSPECTED FOR—CERTIFIED BY 


RED CEDAR SHINGLE BUREAU 
TO MEET ALL THE QUALITY REQUIREMENTS OF 
U.S.COMMERCIAL STANDARDC.S. FOR 
RED CEDAR SHINGLES ISSUED BY 
U.S. DEPARTMENT OF COMMERCE 
WASHINGTON. O.C. 
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Label used denoting red cedar shingles manu- 
factured under United States commercial stand- 
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Red Cedar Shingle Bureau, which are very 
definite and stringent in their terms, and 
through compliance with these terms each mill 
signing will be permitted to use the copyrighted 
label of the bureau, showing endorsement of 
the United States Department of Commerce. 

Orie of the new requirements is that all 
shingles will be packed by the square, and all 
red cedar shingles will be 5/2-inch thickness 
or thicker. The manufacture of the old 6/2 
*A* shingle is entirely abolished by this shin- 
gle bureau contract. 

The West Coast Lumbermen’s Association has 
issued new specifications covering priming and 
painting of frames and sash. In order to pre- 
clude the rather haphazard and more or less 
inefficient methods used in the past, it seems 
fitting that specifications for priming millwork 
before it leaves the plant are necessary and 
these rules are the outcome. 





Opens Office for Oregon 


Manufacturer 


New York, June 9.—G. R. Bleecker has 
opened an office in Grand Central Terminal as 
New York manager for the Pelican Bay Lum- 
ber Co., Klamath Falls, Ore., manufacturer of 
white pine. Mr. Bleecker came East some 
months ago as the representative of another 
om, which recently discontinued its New York 
office. 
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A Cost of Living Survey 


Having heard the statement frequently mad: 
that the cost of living is just as high now . 
it was a year ago, a prominent retail lumber 
dealer in one of the northern States took ; 
upon himself recently to make a survey in his 
home city. He went directly to various mer. 
chants and asked them to look up the prices of 
a year ago and compare them with present price 
levels. Much to his astonishment, he found 
that a very large reduction had been made jp 
prices on 95 percent of the items named, while 
in some others the reduction was very slight, 

Believing that this information would be 
helpful to dealers in other sections of the coun. 
try, this retailer has made the results of his 
survey available to the AMERICAN Lumpep. 
MAN. The figures were compiled in what 
may be considered an average, typical town and 
no doubt a similar price situation will be found 
to exist in most other towns and small cities 
similarly situated. These figures tend to bear 
out the statement frequently made by economists 
and business men that while there must be no 
reduction in the standard of living in the 
United States, it is possible to maintain this 
standard now on a lower income basis than 
was possible a year ago. Present prices, prices 
of a year ago, and the percentage of reduction 
as developed in this survey, are as follows: 


1930 1931 

Cents Cents % 
EL. is. Ses a ea eaa eee od 33 17 50 
EES g a at aera 10 7% 25 
OS SCOT ee ree 2 30 33 
Peeeseee COE) 2 cc ccncces 50 25 50 
Potatoes (New) ...(4 Ib.) 25 (61b.)23 33 
Sate eae eee 40 28 33 
OO ee eee 18 15 17 
Average Can Fruit ..... - oe 20 
PE Gai eae meriemeeet © 40 19 50 
air ag ana aida ares orate 85 60 25 
RS gS pcre bad wiaw ae wis 2 11 10 
SE ka nw kee as eueee 33 28 25 
ES cx iek cig Nt an Gia a ad Sige 45 35 20 
OS | =e ee 28 20 33 
eee ee 35 25 33 
Caeemed beet ..iccccccccs 25 20 20 
Boiling beef ...... sce a 12 25 
I aiid: ow a sacdie aa oon 25 15 25 
RN aida clin: sats tide sada “ig ahem we 25 20 20 
SA ere 50 45 10 
OPP Tere rere 20 15 25 
a ae rr eer 45 35 25 
EPP Pree 18.4 14.4 25 
. 0) ES eee ave si 15 
Average suit (men’s)..... .. ae 25 
0 Aree Pen eee 10 
Ry a eee - ae 15 
oan aire gabe wa uid 1.00 50 50 
A ea v <2 25 
4 See ee ee 1.50 1.00 33 
DD waccanae sales Race eee 1.95 1.65 17 


One of the leading dry goods and department 
stores in this particular city reported an average 
decline of 25 percent to 3314 percent in the 
prices of dresses, dress goods, blankets, hose and 
coats, while another clothing and dry goods 
store reported reductions as follows: 


% % 
ee 25 less Hose .........38 1008 
Dress goods, Men's work 

‘canes 25 to 28 less clothes .....50 less 
Blankets .....50less Dress shirts. ..35 less 
SRE 25 less 


The survey developed also information that 
there has been a reduction of only about 5 per- 
cent on the better grades of men’s and women’s 
shoes, but a reduction of 18 to 20 percent on 
the cheaper grades of shoes. 


Gets Order for Knock-down 
Observation Stations 


PorTLAND, OreE., June 6.—An order for fifty 
knock-down observation stations was receiv 
this week by the Enterprise Planing Mill Co. 
of this city, from the United States Forest 
Service here. The stations are to be ready for 
erection on points of vantage in the various 
forests of Oregon and Washington in time for 
the fire danger period. : 

Each house or cabin will be 14x14 feet, o 
fir excepting the siding and shingles which will 
be of cedar. They will be ceiled throughou! 
for comfort both during the day when the suf 
beats down hard and at night when cold breezes 
come from the snow fields. 
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The specifications call for the material to be 
made up in packages not to exceed 65 pounds 
‘1 weight and no longer than eight feet, for the 
stations are SO inaccessible that the material 
will have to be brought in on pack horses or 


mules. ——————— | 


Start Co-operative Blister Rust 
Control Work 


SpoKANE, WASH., June 6.—Co-operative 
blister rust control work will start in northern 
Idaho on June 10. Four major operations will 
be undertaken and are being co-operatively 
fnanced by the landowners and the Federal 
Government. Approximately $123,000 will be 
spent on this work, and 300 men will be em- 
ployed. These field operations will be gen- 
erally supervised by C. C. Strong, of the divi- 
sion of blister rust control. 

Arrangements have been completed between 
3en E. Bush, State forester of Idaho, and the 
division of blister rust control for a co-oper- 
ative control project upon the north fork of 
the Priest River, between Priest River and 
Coolin, Idaho, on lands of the State. 

A co-operative project by the Edward Rut- 
ledge Timber Co., of Coeur d’Alene, now a part 
of Potlatch Forests (Inc.); the Milwaukee 
Land Co.; the State of Idaho; and the Fed- 
eral Government will be in the vicinity of 


Who Should Have the 
s and Why? 


Busines 


Efficient lumber distribution is a question very 
much to the forefront in the thoughts of manu- 
facturers and distributers alike. Discussing this 
question in connection with the coming mid- 
summer convention of the Southern Pine Asso- 
ciation at Columbus, Ohio, L. R. Putman, mer- 
chandising counsel of the association, says: “No 
code of ethics can ever displace sound economic 
distribution. The business will naturally find 
its way through the hands of those best equipped 
to handle it.” 

In a communication on “What Is Efficient 
Lumber Distribution?” Mr. Putman refers to 
his experience in amalgamating all of the whole- 
sale lumber associations into one—a job that 
required three years to accomplish—during 
which a constructive program was worked out, 
compulsory arbitration and the slogan “Efficient 
Distribution” adopted. During this time he says 
the wholesalers were advised of the necessity of 
proving their value in the scheme of lumber dis- 
tribution. With this in mind, a survey and 
study of the cost of efficient distribution of 
lumber at wholesale was begun and is being 
continued. Further discussing this subject, Mr. 
Putman said: 

The lowest selling cost does not necessar- 
ily mean the most efficient distribution. We 
use the term selling* as it is understood in 
the lumber industry today. As a matter of 
fact, our generally accepted idea of selling 
simply amounts to order-taking. And so the 
cost of wholesaling, as considered in the sur- 
Vveys made by the wholesaler, includes noth- 
ing for creating a demand for lumber except 
such subscription as is made to the National 
trade extension fund. This, we dare say, 
would amount to less than a half a cent per 
thousand on the lumber’ handled through 
Wholesalers. And so the wholesaler, as such, 
can make but little claim to keeping the 
World sold on lumber, yet he fills an  im- 
portant place in lumber distribution. To 
render his service, any other branch of the 
industry must assume his costs of doing busi- 
hess. Seventy-five wholesalers found this 
Cost to be about 8 percent. 

We Pay for Service 


am saying here is no 
Wholesale 
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Clarkia, Idaho, in the drainage of the St. Maries 


River. This work is designed to protect a 
considerable body of some of the finest young 
white pine growth in north Idaho. 

This timber is now approximately 40 years 
old, is growing rapidly and will be a real asset 
to the community if protected from blister rust. 
A heavy infection is known to exist in that 
locality and protection work will be pushed with 
vigor. Forty men will be employed, directed 
by W. G. Guernsey, of the division of blister 
rust control. 

The co-operative blister rust control activities 
upon the lands of the Potlatch Timber Protec- 
tive Association, which have been under way 
for two years, will be continued. Seventy men 
will be directed by Mr. Guernsey. 

The co-operative work upon the lands of the 


Clearwater Timber Protective Association, 
under way for two years, will be greatly 
augmented. One hundred and fifty men will 


be employed under B. A. Anderson, 
division of blister rust control. 

The United States Forest Service is carry- 
ing on a large field project on the Clearwater 
national forest. Approximately 300 men will 
be employed. 

In addition to these projects the division of 
blister rust control will continue its experi- 


of the 


mental and investigative work to improve 
known methods of control and develop new 
ones. Special crews will devote the summer 


found them and ad- 
meet the immediate 
demand. The wholesaler has been the prin- 
cipal pioneer in introducing new species of 
wood into new territories, and that is a very 
important matter for the new species. Cer- 
tain wholesalers have built their business on 
specific services to specific industries. Some 
furnish extra credit to dealers and get paid 
for it. Others finance the smaller producers, 
and therein find profits. Still others cater 
to the larger users, such as railroads, indus- 
trials, governmental projects and large con- 
tractors. Knowledge of, and ability to han- 
dle, a large and varied supply of stock is 
the principal service rendered by these. This 
is the business over which we hear so much 
discussion. The contention for this business 
keeps the code of ethics a live subject. 


Who Is Entitled to This Business? 


No code of ethics can ever displace sound 
distribution, The business will 
naturally find its way through the hands of 
those best equipped to handle it. The manu- 
facturers of the goods will always be more 
interested in their “efficient distribution” 
than anyone else. Therefore, it is more 
largely incumbent upon the manufacturer to 
create a market for his goods and to see that 
the trade is satisfactorily supplied with them. 

At present, there is said to be a slight 
tendency on the part of the mills to distri- 


the conditions as he 


justed his services to 


economic 


bute their lumber through commission men 
rather than wholesalers. Just what has 
brought this about would be hard to say. 


Maybe it is because of the 
the market and the wholesaler hesitates to 
take the gamble. Maybe the demand is not 
so much for the smaller mill product, which 
has been moved largely by wholesalers. 
Final distribution through retailers seems 
well established, and where doubted, the or- 
ganized retailers have shown an increasing 
willingness to fight for the business. Today 
there seems to be a stronger feeling on the 
part of the retail lumbermen that their 
future success is in forest products, rather 
than the other commodities. The doubt which 
some of them harbored in their minds a few 
years ago seems to be disappearing. The 
commission men claim to serve all branches. 
Some say he is a buyer for the retailer, he 
serves the wholesaler in many and 
today is setting the price on an enormous 


uncertainty of 


cases, 
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to improving and lowering the cost of the pro- 
tective measures now in use. The investigative 
program to develop new chemicals for killing 
wild currants and gooseberries will be con- 
tinued. Laboratory centers for this investiga- 
tion are maintained at the University of Idaho 
and the University of California. 

Control of white pine blister rust is secured 
by eradication of all currant and gooseberry 
plants growing in the white pine forests. These 
bushes act as nurse plants for the disease, and 
their presence is necessary if pines are to be- 
come infected. 

Stephen N. Wyckoff, of Spokane, is the 
senior pathologist of the bureau. 


Seek Lower Rail Rates to Meet 
Truck Competition 


{Special telegram to AMERICAN LUMBERMAN] 

Houston, TEX., June 9.—Retailing of lumber 
out of Houston at a “near cost” price is said 
to have affected the lumber price situation 
throughout Texas. Railroads are being pre- 
vailed upon by lumbermen to readjust rates to 
an extent which will permit meeting of truck 
competition. The situation will be discussed by 
Texas railroad representatives at Dallas, July 7. 
The “Katy” railroad already has agreed to a 
substantial rate reduction, according to Execu- 
tive Secretary Hyett. 





Efficient Lumber Distribution to 
Be Frankly Discussed at Southern 
Pine Midsummer Meeting—Open 
Forum at Unique Conference 


volume of mill stocks listed with him on the 
basis of “do the best you ean, I want to 
move it.” 


All Sides to Be Heard at Columbus 


An open forum on “Who Should Have the 
Business and Why” will be had at Columbus, 
Ohio, July 7, 8, 9 and 10. It is the first of 
its kind the lumber industry has ever known. 
The Southern Pine Association and the Ohio 
Association of Retail Lumber Dealers are 
acting as sponsors, but the meetings are for 
a frank and open discussion of “efficient dis- 
tribution” of lumber. What was efficient dis- 
tribution a few years ago falls far short of 
the demands today. 

The sawmill operator can no longer stay 
in the woods and follow the system of his 
ancestors with any hope of success. Buyers 
are not crawling through box and 
walking down sidetracks to find a retailer 
of lumber and building materials with whom 
to spend money. Commission men and whole- 
salers must not only render the service satis- 
factory to the single sawmill without a sales 
organization, but will have to face an in- 
creasing number of groups of mills selling 
through one sales channel. 

The formation of each of these groups will 
mean better jobs for the best of salesmen, 
but fewer jobs for the order-takers. Large 
volume gives opportunity for the employ- 
ment of expert sales talent, even by the small 
producer, whose timber and careful manu- 
facture make his stock worthy of modern 
trade promotion. Truly the lumber industry 
is searching for “efficient distribution,” not 
only by choice, but for self-preservation. And 
when men go out to defend the first law of 
nature, they are willing to work in groups. 
The Columbus meeting will be a meeting of 
groups. Outstanding group leaders will steer 
the discussions. Some definite ideas for the 
future guidance of each group will come to 
the surface at Columbus. 

The date for this meeting has been well- 
planned. Every indication points to an early 
end of the present depression. Every econo- 
mist and business leader stakes his reputa- 
tion on the opinion that the worst is behind 
us. How shall we make the best of the 
future? What shall we do to help create and 
merit our share of the business? The trip 


ears 


to the Columbus meeting will be worth many 
times its cost to all who attend. 
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Progress in the Use of Chemical Treatments to 


Protect Stored Logs From Deterioration 


By Ralph M. Lindgren and A. Dale Chapman, U. S. Bureau of Plant 
Industry, in Co-operation With Southern Forest Experiment Station 


Introduction 
Storage of logs either in the 
woods or at the mill is often eco- 


nomically desirable or is necessary 
to insure the continuous operation 
of southern mills during periods 
when logging is impossible or too 
costly to be practicable. During 
this storage period, stain and de- 
cay fungi may enter the logs and 
develop rapidly, insects become es- 


the mill was to be accomplished 
since the surface treatments em- 
ployed could not be expected to re- 
move stain already established nor 
to inhibit further development in 
the interior of infected boards. 
With the depletion of virgin stands 
of timber and the necessity of cut- 
ting second-growth material con- 
taining a large proportion of sap- 
wood, the problem of controlling 
decays and discolorations in logs 


Table | 
Percent of Infected Logs at Date of Survey 


No. of mills having following 
Type 1-5 % 
ME: o- 4 ened ee ealerene 9 
DY cadet nnddd eer Ohe ake 19 
BO sxeescevovssenes 28 


tablished, and end checks and other 
seasoning defects make their ap- 
pearance In the course of a sur- 
vey of the sap-stain and mold 
problem at 57 mills, the following 
comparative figures on the pre- 
valence of log stain were obtained: 

Over 50 percent of the mills had 
from 5 to as high as 46 percent of 
their logs infected at the time of 
sawing. The need for more prac- 
tical methods of protecting green 
logs from such injury has been 
apparent to southern hardwood 
operators especially. The increas- 
ing demand for effective control 
measures stimulated by the en- 
couraging results with chemical 
treatments for the control of dis- 
colorations on lumber resulted in 
the initiation of log deterioration 
studies during the summer of 1930 
by the Office of Forest Pathology, 
U. S. Bureau of Plant Industry, in 
co-operation with the American 
Pitch Pine Export Co., of New 
Orleans, La. This report will out- 
line the progress of the investiga- 
tions to date and will call attention 
to the need for further work if 
the studies are to be carried 
through to a satisfactory comple- 
tion. 


Economic Considerations 


The deterioration of logs and 
lumber resulting from the attack 
of these degrading and cull-produc- 
ing agents has been the source of 


serious yearly losses to southern 
manufacturers. In certain cases, 
such losses could have been pre- 


vented by adopting improved meth- 
ods involving little additional ex- 
pense and only slight modifications 
in current handling and storage 
practices. Often, however, damage 
has been unavoidable or the pre- 
vention of it would have required 
control practices which were im- 
practical from the standpoint of 
cost. Injury, especially when fungi 
are concerned, is not confined to 
the log nor to the trimming and 
degrading of the lumber at the time 
of sawing, but continues in the 
green lumber placed in air-season- 
ing piles and is a potential menace 
as a source of infection to un- 
damaged stock in the same or in 
adjacent piles. It was evident in 
the course of investigations on the 
prevention of sap-stains in lumber 
by chemical treatments that such 
log infections would have to be 
eliminated if effective control at 


percentages of in 


ected logs: 
10-25% 25-50% 


5-10% Total No. 
7 4 3 23 
1] 3 1 34 
18 7 4 57 
and lumber assumes increasing 


economic significance. 


Nature of Log Deteriora- 
tion and Conditions 
Affecting It 


The principal agents causing in- 
jury to stored logs are stain and 
decay fungi and pin-hole (Am- 
brosia beetles) and worm-hole bor- 
ing insects. Seasoning checks 
which appear in the ends of logs 
in the heartwood chiefly as soon as 
drying begins are defects of minor 
significance in most woods, but are 
of sufficient importance in such 
species as hickory, ash, and oak to 
warrant some attempts at control. 


The extent to which stored logs 
will be injured by any of these 
agents is dependent on the sus- 


ceptibility of the wood, the region 
under consideration, and the time 
and conditions of storage. Woods 
with a large proportion of sap- 
wood are particularly susceptible 
to damage since sapwood only is 
subject to stain and in addition is 
less resistant to decay and insect 
attack than heartwood. In the Gulf 


by fungi, but injury is most severe 
during the warm, moist periods 
from May to November. During 
the normal banking season, which 
extends from November to March, 
fungous and insect activity is at 
its minimum. Seasonal differences 
in the amount of deterioration be- 
come progressively prominent as 
the distance from the Gulf in- 
creases. 

Under favorable conditions of 
temperature and moisture, both 
fungi and insects become estab- 
lished in the log shortly after it is 
cut and develop rapidly. The fung- 
ous infections occur usually at the 
ends or through barked areas or 
abrasions along the sides of the 
log. During warm moist periods, 
logs left longer than a week or ten 
days show visible discoloration in 
their ends. This stain may pene- 
trate to a depth of 12 to 18 inches 
within three weeks after cutting, 
and as far as six feet within three 
months. Decay fungi do not de- 
velop as rapidly, or at least their 
effects are not as quickly notice- 
able, atlhough within three weeks 
they may be firmly established in 
the log. Since stain and decay 
fungi are less affected than insects 
by seasonal climatic variations, 
they are more important factors 
in the deterioration of logs during 
the normal banking season. 

The insects attacking stored logs 
are of two types principally; the 
small pin-hole borers (Ambrosia 
beetles and timber worms) and the 
large wood and bark-boring beetles 
and grubs. They are most active 
from February to December, but 
their flight period is known to ex- 
tend over mild wintry days also. 
Insect damage varies greatly, de- 
pending on the time and conditions 
under which the logs are stored. 
It is most severe during warm wet 
‘periods in spring and summer, be- 
comes less intense during Sep- 
tember and October, and is of 
little consequence from November 


States, where short periods of milq 
weather may permit insects to re. 
sume activity. Logs left in contact 
with the ground and exposed to 
humid conditions are subject to 
most severe damage, attack being 
concentrated more or less on the 
lower sides and bottoms 


Methods of Controlling 
Log Deterioration 


The prevention of injury to green 
logs during storage periods involves 
practices directed at utilizing the 
logs rapidly and producing condi- 
tions unfavorable for the deterior- 
ating agents. Included in the latter 
group are practices providing for 
rapid seasoning of the logs, such 
as decking on high skids or piling 
on high ground or in the sun, stor- 
age in water, and treating with 
antiseptic chemical sprays or end 
coatings. Since climatic conditions 
in much of the Gulf region permit 
attack by the deteriorating agents 
at any season, the time of cutting 
the logs does not have the same 
significance as a control measure 
that it has in northern logging 
operations. With the exception of 
attempting to utilize the logs 
rapidly, the above-mentioned con- 
trol measures are in little use by 
hardwood operators. 

The most effective way of elim- 
inating losses lies in the immediate 
conversion of logs into lumber; 
therefore, practices which tend to 
shorten the interval of time be- 
tween felling and milling will aid 
materially. Placing the logs under 
conditions which will hasten dry- 
ing, such as decking on high skids, 
will retard fungous development, 
but favors excessive checking and 
permits insect attack to some ex- 
tent. Storage under water is an 
effective preventive measure against 
fungi, insects, and end checks, but 
is not always practicable. Logs 
handled in this manner must be 


region, logs cut at any time of the through February except in the kept completely submerged because 
year may be damaged, especially southern portions of the Gulf alternate wetting and drying may 
Table Ill 
Averages of All Treatments for the Prevention of Deterioration in Logs' 
STAIN 
On Ends Inter- INSECT ATTACK DECAY 
% ior % 
TREATMENT CONCENTRATION No. Spwd. Spwd. No. % of Av. %S8ap- 
Logs Area Vol. Surface Interior Logs Logs wood Vol 
Creosote + Kerosene......... 1 to & parts.........56 14 13 4 VL 0 71 3 
Creosote + Kerosene......... S- OSB Se. 2 cee ic 100 17 Oo Oo 11 73 5 
(Applied 4 days after cutting) 
Cresylic acid + Kerosene...... 2 OO OB OOPRR. ccccccsc 41 16 L VL 50 91 4 
DOE”. vc ccndactanteene Prepared mixture....55 4 Ss L VL 22 40 3 
Ethyl mercury phosphate*....2% in water........ 15 38 8 VL VL 4 27 2 
Sthyl mercury phosphate*® + 
8k eee are 2% + % pint — 1 
mal. water ........34 11 12 L VL 17 50 3 
Ethyl mercury phosphate® -- 
NaOH + Paradichlorben- 
BE -cntcuacoiicenboaneteexde 2% + % Ib. + 1 Ib. 
— 1 gal. water....10 32 2 VL Oo 3 30 1 
Ethyl mercury phosphate* + 
NeOH + Pyridine.........:. 2% + % Vb. + 1 Ib. 
— 1 gal. water....36 3 4 VL VL 6 22 1 
CNS ointacegsescavessseaes 18 100 28 L L 16 89 9 


1 Thanks are due the co-operating mills which made available their plant facilities, furnished labor and 


equipment and otherwise contributed to the progress of the work. 





These are the Bastman-Gardinet 


Hardwood Co., Laurel, Miss., Thistlethwaite Lumber Co., Opelousas, La., Mengel Co., Baton Rouge, 
wa., Louisiana-Central Lumber Co., Clarks, La., and the Louisiana Delta Hardwood Lumber Co., 
Trout, La. 

2 VL very light; L — light. 

8 Ethyl mercury phosphate, 3 parts — inert, 97 parts. 


* Prepared end coating consisting of cresylic acid and filled 


Cooper & Co., Atlanta, Ga, 


hardened gloss oil, 


furnished by V. ™ 
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produce optimum conditions for the 
deteriorating agents. ; 
of the control methods which 
lend themselves to widespread com- 
mercial adoption, the use of effi- 
cient chemical treatments applied 
as entire log SprayS or as end 
coatings seemed to offer the great- 
est promise of immediate results 
of practical value. Field experi- 
ments conducted by the Forest 
Products Laboratory (see U. S. D. 
4 Circular 421) had demonstrated 
the feasibility of employing such 
treatments for the control of stain, 
decay, and excessive end-checking 
in stored red gum logs. The treat- 
ments recommended as a result of 
this work included an end-coating 
composed of one part cresylic acid 
and ten parts filled hardened gloss 
oil by weight, and a spray material 
for the entire log made of one part 
cresylic acid and ten parts kero- 
sene or crude oil. These treatments 
have been adopted to some extent 
by veneer manufacturers especially, 
but are not in general use by hard- 
wood operators. It was believed 
that tests of a number of new mix- 
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bolts were left lying in the woods 
for 70 to 90 days and were then 
split up and examined for stain, 
decay, and insect attack. The logs 
were banked according to the prac- 
tice in use on the particular opera- 
tion, and after a storage period of 
70 to 90 days were examined both 
at the banking location and at the 
time of sawing at the mill. 

In addition to being effective in 
controlling the deteriorating agents, 
a practical log treatment must be 
cheap, enduring (not readily 
leached by rain), easily applied and 
handled, and non-injurious to 
workmen, treating equipment, or 
to the saw. Data on these various 
qualities were collected for each 
treatment and will be considered in 
the final selection of the most effi- 
cient. treatments. 


Summary of Results 
SMALL SCALE TESTS 


The results of the bolt and log 
tests on the several operations are 
summarized in Tables II and III 


UMBERMAN 


sults with the bolts are fairly con- 
sistent (Table Il), any given treat- 
ment having about the same rela- 
tive effectiveness at each of the 
logging areas. Some exceptions are 
noted among the poorer treatments, 
but the most effective ones are con- 
sistently good in controlling stain 
and decay. Of the forty chemicals 
or combinations of chemicals used, 
eight appear to be of sufficient 
promise to warrant further trial in 
commercial scale tests. These are 
in order of their effectiveness and 
probable utility: Sodium tetrachlor- 
phenolate plus pyridine, pyridine 
plus kerosene, borax plus pyridine, 
ethyl mercury phosphate plus pyri- 
dine, sodium _ tetrachlorphenolate, 
ethyl mercury phosphate plus va- 
rious adhesives, cresylic acid and 
filled hardened gloss oil, and ethyl 
mercury phosphate plus paradich- 
lorbenzine. Bolts treated with these 
averaged less than 15 percent of 
the sapwood volume stained, had 
a low percentage of decay, and 
with the exception of two, had less 
insect damage than the majority of 
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sect control, however, remains 
doubtful since insect damage was 
appreciable in only one test and 
was of little consequence in the 
bolts or logs treated after Oct. 1. 


TESTS ON LoGs 


The conditions under which the 
treated logs were stored varied 
somewhat with the different opera- 
tions, but with the exception of one 
test in which the logs were decked 
in a high pile in the open, the 
storage conditions were more se- 
vere than would ordinarily be 
found on commercial operations. 
Of the eight treatments tested, the 
ethyl mercury phosphate mixtures 
and the end-coating consisting of 
cresylic acid and filled hardened 
gloss oil were the most effective in 
controlling stain and decay, being 
definitely superior to the creosote 
and cresylic acid mixtures. Check- 
ing of the heartwood in the ends 
of the logs was reduced by the end 
coating compound, but was not 
serious in any of the treatments. 
Although Table III shows the best 


respectively. In general, the re- the treatments. Their value in in- results for the ethyl mercury phos- 
tures would reveal treatments of 
» Breen , - of greater effectiveness 
equal or of & 
volves against fungi which would possess Table II 
ng the advantages Wi “espec insec ° ° ° ° 
; advantages with respect to insect p lt 
condi- control, cost, and ease of applica- Averages of All Treatments for the Prevention of Deterioration in Sap Gum Bolts 
-terior- tion. End Percent 
> latter No. Stain Sapwd. DEcAyY f : 
ng for H Wi a Bolts % Volume No. % 0 NSECT 
3 ouch Experiments ith Chem TREATMENT CONCENTRATIONS?! Treated Sapwd. Stained Bolts Bolts aa 
’ a ° ; ide -t- Case ee oe esa ae ee ot) 50 57 A 55 r to 
pilin | Tr atments Ammonium fluoride + Casein. ....... 5% + 2 2. by o 
: aa ice ad Ammonium fluoride + F¥sh oil -2+22D% + % pint — 1 gal..... ‘ 80 18 4 57 VL 
cs with During the summer of 1930, tests Borax mixtures (fish oil, casein, re : = 
on “r of chemical treatments for the pre- cocoanut oil, water sol. alone)®....6% borax + % pint, 2 ~ 
‘atten vention of log deterioration during 2 a ene on 44 33 20 : 16 OtoM 
- storage periods were conducted at “—— = es se 2 * ont & Soe ~~ 1 7 
saa four hardwood operations located Borax + Pyridine + NaOH........-- ; * lees * ital : etre g 0 7 0 0 Tr 
cutting in Mississippi and Louisiana. Ap- Bordeaux mixture* comb, (Casein, Nene 
aus proximately forty different chem- cocoanut Of1)© ......ccccccccrcces 3% + 2 02, % pint respec- ‘ i P : sia te 
: icals and combinations of chemicals - . oo: ae er 21 51 31 9 43 TrtoM 
veasure which gave promise of effectively Colloidal creosote? ................. 1-4 parts water............ 27 21 21 12 44 OtoL 
logging ‘ontrolling either fungi or insects Cooper's TinG-coating® .....scecessecs Original preparation ...... 24 0.3 12 4 17 OtoM 
tion of — ot “e : E Seng 7 Cyeewete -+- TePOGe, oo cc cc ccccsne eS . ere 28 23 20 11 39 TrtoM 
logs or both were selected for trial. In- Cresylic acid + Kerosene........... as 5 re ee roe 25 34 26 18 72 OtoH 
4 om cluded in this list were treatments Ethyl mercury phosphate® mix- 
an i recommended as a result of pre- tures (fish oil, cocoanut oil, case- ; — alesse 
: . vious tests by other investigators in, soap emulsion)§, ........-ee00. 2% + % pint, % pint, 2 ' 
and several solutions found in re- 4 lb., respectively in be . 
f elim- ee ae “ ele Sen WT vcisecancunces 47 13 14 4 8 Oto L 
; cent studies to be effective in pre- Ethyl mercury phosphate® + pa- 
nediate venting fungous attack on lumber. : radichlorbenzine + NaOH. : a “9 ee 2% +1 Ob, + &% Ib, — 1 
umber ; The majority were intended as en- Ss a kel evie hee ke eraoneee 7 6 9 0 0 0 
fend to tire log sprays directed at the con- Ethyl mercury phosphate® + Pyri- 
me = trol of fungi and insects, but sev- eS "ARR er ee a 2% ‘a 1 Ib + % Ib. — 1 - ; . . 
vill ai eral were end-coatings designed t “Sere sre ter Te 0 0 ( r 
$s under retard drying of ‘the log : aca a sulphur 4+ Casein...........+.83% + 2 og. — 1 gal....... 7 94 79 4 57 0 
: . ’ se Minerec” + Kerosene ............+. OE Re aa ee 16 3 18 5 31 OtoL 
. y- wreby reduce excess ee ier aa ] rs . é 6 
ee - thereby reduce excessive checking. Minerec’” + Soap emulsion ........... E £0 F DRUGR 6 ios cesiisesns ce 25 33 20 12 48 TrtoL 
a SENG, A cost of application not to exceed Paradichlorbenzine + Kerosene..... Og Se ee Oe 2 50 32 17 7 OtoM 
opment, 25 cents a thousand feet, log scale, Pyridine +- Kerosene...........ce- oR 2: eee 21 6 7 2 9 Oto L 
ng and governed the preparation of the Sodium arsenate mixtures Casine —_ : ae . 
me eX- treatments, treating costs in most & Fish Oi. ...... eee cece ee eee ee eel § ek, 0Z., ie pent respec- - a - , ee 
is an ases ie tee ee 7 ¢ nest : ; e ome | Bere seneecune we Q io tol 
against — aa por hyer = maximum Sodium arsenite + Casein..........! 3% + 2 oz. — 1 gal....... 18 81 49 10 55 VLtoM 
on te sure. At each of the operations, Sodium bichromate mixtures (Wa- 
B, bet the chemicals were tested in a pre- ter sol., Casein & Fish oil)®.......3% in water — 3% + 2 oz. 
Logs liminary way on from 150 to 200 + % pt. respectively in 
rust be sap gum bolts four feet long and — = , L BAL, wreesecececsceees 22 61 44 18 Se OtoM 
because eight to sixteen inches in diameter — pm ale stan mixtures | , ter 2.5% + 2 
: eae : ater s asein)® f mater 2.5% + 2 oz. 
ng may as a means of determining which “3 ig Se Sh ee eeee eee Ry Pad — aw = 21 2g 18 2 2° OtoM 
; eons “pea Se ore seat ’ : , Pro rerr ee 2 3 3 >] 
would warrant trial in later tests Sodium fluoride mixtures (Casein, 
Sa ee eee = cocoanut oil, Soap emulsion)5..... 5% z 2 Nee % pint, 5 oz 
addition to these small scale tests, Tt: in BES, WRG. cc ccccccs 27 44 36 21 78 OtoM 
five or six treatments were tried Sodium tetrachlorphenolate™ sol..... ee er ree 26 4 12 0 0 OtoH 
on regular mill run of sap gum Sodium tetrachlorphenolate™ + Py- 
ee ie enter to Guenmeee trent PD anos epaswewns 45005 + cea 222-2.0% + 1 lh. — 1 gal...... 28 1 5 2 7 Oto VL 
s in ) pare a Solignum™ + Kerosene............. 1 to 5 parts 27 34 23 8 30 
ments in current se itl oO s r : + s PAPTS. cc ccccccerces aé e vA Q « OtoL 
>. % Sap- S in current use with promis- EOPMONG BROCE once cease sccneves hn eS 25 84 47 14 56 Oto H 
ood Vol — new ones and to gather in- ie aaa + TEOPOUONG. «iin scices BS 2 ee eee 20 $2 44 8 40 OtoM 
‘ a Pp a ; and practical OE. Sete ce re cawhs seeds vee kacaes 49 94 57 44 90 OtoH 
5 nethods of application. . 


Concentrations—Water is referred to where 1 gal. is specified. 
The logs and bolts were treated 2 , 


- ; * Treatment applied to the entire log with the excepti of C er’s end-coating whic ri i 
‘ immediately sie eeitien aheeek a nee ¢ € £ 1 e exception of Cooper’s end-coating which was applied to 
4 or one treatment at one operation Decay varied from incipient s ; ti i ‘ . . ; F ; 
2 in send A ay vi : spot infections to infections resulting in appreciable softening of the wood 
inn eae be delayed four and extending 6 to 10 inches back from ends. ' ee Te ae ee Te 
‘ lied aa aS ee * Tr—trace; VL—very light; L—light; M—medium; H—heavy. 
while the water adiabeias ond oil 5 Where several different adhesives were used with the same chemical, with approximately the same re- 
her weeny ans oes ene rn sults, the figures were grouped and averaged together. 
; entire tee oer poe ae han. ; Boréeaux mixture—Orchard Brand—powdered form. 
operated pressure sprayers. Two * Colloidal creosote—supplied by the Baird & McGuire (Inc.), Holbrook, Mass. 
types of sprayers were used: one, . Cooper’s end-coating—A prepared end coating consisting of cresylic acid and filled hardened gloss oil, 
1 @ double action pump with port- furnished by V. M. Cooper & Co., Atlanta, Ga. 
9 able tank of 5 gallons capacity, ® Ethyl mercury phosphate (ethyl mercury phosphate 38 parts, inert 97 parts) furnished by E. I. Dupont 
por and and the other, a small pressure de Nemours & Co., Wilmington, Del. 
vardinet outfit with a 4-gallon cylindrical 10 Minerec—A flotation agent consisting of 10% Xanthic anhydride plus 90% ethyloxycarbonyl sulphide. 
Rouge, tank, Since the conditions of stor- Furnished by the Minerec Corporation. 
yer CO. age and the type of log treated u Sodium tetrachlorphenolate—Prepared by adding NaOH to Tetrachlorphenol,. furnished by the Dow 
affect the results obtained, care Chemical Co., Midland, Mich. 
was taken in selecting and locating 2 Solignum—a wood preservative furnished by McEverlast (Inc.), Los Angeles, Calif. 
v. M the experimental material so that 18 Termite Special—an asphalt preparation supplied by McEverlast (Inc.), Los Angeles, Calif. 


uniform conditions would be pre- 4 


Tri-Treat (5B)—a preservative containing 5 percent toxic materials in solution 
Sented for all 


* a ; at temperatures down 
to 0° Fahr. Supplied by the E. L. Bruce Co., Memphis, Tenn, * 


treatments. The 
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phate and paradichlorbenzine mix- 
ture, either the water solution alone 
or the mixture with pyridine would 
probably better satisfy the require- 
ments of a practical, easily handled 
spray. The efficiency of these sev- 
eral treatments in insect control 
remains to be determined because 
insect attack was light and fur- 
nished no adequate basis for com- 
parison. 
DISCUSSION OF RESULTS 

The type of treatment required 
for stored logs and the methods of 
application will vary according to 
the deteriorating agents involved. 
Where insects are not concerned, 
stain and decay-producing fungi 
are limited to the ends of the logs 
principally except where barked 
areas occur on the sides. The pre- 
vention of much deterioration re- 
quires that the ends and exposed 
places on the sides be sprayed or 
coated with effective antiseptic ma- 
terials. Insects not only produce 
direct injury but also carry and 
provide entrance for wood-inhabit- 
ing fungi through the sides as well 
as the ends of the log. For their 
control an entire log spray which 
functions both as a repellant and 
poisonous material is needed. Ex- 
cessive seasoning checks are of 
consequence in the heartwood only, 
and can be reduced by applying an 
end-coating which retards drying 
in that portion of the log. Since 
end-coatings are of little value in 
controlling insects which enter the 
log through the bark, and since the 
ordinary spray solution can not be 
expected to reduce excessive check- 
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which the prevention of fungi or 
insects as well as end checks is 
desired, it should reduce treating 
costs somewhat to apply the coat- 
ing to the heartwood only and the 
cheaper spray solution to the sap- 
wood and sides. 

From the experimental work 
done to date, indications are that 
if insects are not an important 
factor, efficient control of stain and 
decay can be accomplished at a 
low cost by merely spraying the 
ends and exposed places on the 
sides of the log with several of the 
treatments tested. Insect attack 
was slight in the tests established 
after Oct. 1, and it is possible that 
the deterioration from this source 
in logs stored during the normal 
banking season will not be of suffi- 
cient importance to demand at- 
tempts at control. However, for 
logs stored between March and 
November, an entire log spray 
which is effective against both in- 
sects and fungi undoubtedly will be 
needed. Several of the treatments 
used seemed to reduce insect at- 
tack, but the results were not con- 
sistent enough and insect damage 
even in the untreated logs was too 
slight to permit definite conclusions 
as to their value under more severe 
conditions. Although most efficient 
insect control requires that the en- 
tire log be sprayed, a_ practice 
which some operators believe to be 
impracticable, it may develop that 
sufficient control can be obtained 
by confining the treatment to the 
ends and portions of the bark 
easily reached by the sprayer. End 
checks, although of minor signifi- 


cut. Indications from one series 
of tests are that a delay of four 
days between cutting and treating 
of the log may result in failure of 
the treatment to prevent subse- 
quent deterioration. Treating in 
the woods should be done either 
immediately after sawing, or, if 
this is impractical, at the time of 
unloading the logs at the banking 
location. Treatment at the mill 
will be practicable, for fungous 
control at least, only if the logs 
have been handled rapidly from the 
time of cutting. 

The cost of application varies 
greatly with the different treat- 
ments. Labor costs range from 5 
to 10 cents a thousand feet, log 
scale, and the mixtures themselves 
from 2 to 25 cents, making a total 
cost of from 12 to 30 cents a thou- 
sand. The end coatings are more 
costly than the spray solutions, but 
if end checking is of significance, 
the cost of applying them, approxi- 
mately 30 cents a thousand feet, 
log scale, would be justified. In- 
sect control, requiring application 
of the spray to the entire log, in- 
creases the cost of treatment ap- 
preciably. 

Among the factors affecting the 
results obtained with chemical 
treatments on logs are the condi- 
tions of storage and the thickness 
and type of bark. Logs lying on 
the ground and exposed to humid 
conditions present the most severe 
test for the treatments. To insure 
the most efficient control, the chem- 
ical treatments should be supple- 
mented by storage practices pro- 
viding for the rapid seasoning of 
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effectiveness is influenced greatly 
by the type of bark. The barxg 
of some woods as gum and ash are 
readily absorbent and retain the 
solution while those of sy 
smooth-barked species as hickory 
and beech are less efficient in ap. 
sorbing the spray and probably jp 
holding it during periods of wet 
weather. 


Conclusions 


Further tests are needed followeq 
by trials by mills under practica) 
conditions before the most effectiye 
treatments can be recommended, 
It will be necessary to make com. 
mercial tests of the most effective 
treatments discovered to date, ang 
to study further the insect contro} 
phases of the problem. In addition, 
the value of several new promising 
materials received since the first 
tests were established should be 
determined. It is believed that 
such further studies will reveal an 
effective and practical treatment, 
either a toxic water solution mixed 
with an insect repellant or an oj] 
mixture with the combined proper. 
ties of a fungicide and insect re- 
pellant, which will have a wide 
field of usefulness in preventing 
deterioration in stored logs. 

In conclusion, it should be said 
that the purpose of these tests is 
not to stimulate storage of logs 
through devising treatments which 
will enable the operator to accumu- 
late larger supplies than are 
needed. It is realized that the im- 
mediate conversion of logs into 
lumber provides the most effective 





ing, it is obvious that combination 
treatments will be necessary if the 
several deteriorating agents are 


present to the extent that control If these 


is demanded For logs having a 


cance in the experimental material, the logs. 
were retarded considerably by sev- 
eral of the treatments. tain insects than those having a 
treatments are to be thin bark. 
most effective, they must be applied 
large proportion of sapwood and in to the log immediately after it is 


treatment as 


Thick-barked 
often more readily attacked by cer- 


The permanence of a 
measured by the 
period over which it will retain its 


method of eliminating losses due to 
deterioration. Chemical treatments 
should play a definite part in the 
handling of logs only when storage 
for extended periods is unavoidable 
or is economically desirable. 


logs are 


Paper, Pulp and Newsprint Representatives Heard 


[Special telegram to AMERICAN LuMBERMAN] 


_Wasuincoton, D. C., June 10.—The Timber 
Conservation Board, appointed by President 
Hoover about a year ago, to study the present 
situation of the forest industries and submit 
recommendations looking to the formulation of 
a comprehensive forestry policy designed to stop 
wasteful overproduction and promote wise’ con- 
servation of the timber resources of the coun- 
try, held its first public hearing this afternoon. 
The hearing, given over to spokesmen for the 
paper and pulp and newsprint industries, fol- 
lowed an executive session of the board this 
morning, presided over by Secretary of Com- 
merce Lamont, its chairman. 

Charles W. Boyce, of New York, secretary 
of the American Pulp & Paper Association, 
made the opening presentation, outlining the 
situation of the paper and pulp industry gener- 
ally. Among other things, Mr. Boyce said that 
the importation of 200,000 cords of Russian 
pulpwood during the last few mionths caused an 
oversupply and a break in prices. Prior to that 
time, he added, the only competition was be- 
tween Canadian and domestic wood. Wood 
prices were not affected until Russian competi- 
tion entered in 1931. 

Mr. Boyce told of the development of the pulp 
industry in this country, despite which imports 
of all kinds of wooed pulp continue to increase, 
with Sweden the chief supplier. He said this 
situation doubtless would slow up expansion in 
North America, adding that no new mills are 
planned in Canada this year. Mr. Boyce said 
overproduction of wood pulp is a world rather 
than a domestic problem. 

The need of tariff protection for the Ameri- 
can pulp industry was strongly emphasized by 
Ossian M. Anderson, president of the Puget 
Sound Pulp & Timber Co., Everett, Wash., 
who told of conditions in the Pacific North- 
west, where millions of cords of woods waste 
are being burned or otherwise destroyed annu- 


Nore: A report of the Thursday ses- 
sion of the Timber Conservation Board 
will appear in the June 20 issue of the 
AMERICAN LUMBERMAN.—EDITOR. 





ally for lack of a market, while importation of 
both wood pulp and pulpwood is being en- 
couraged, even to dumping it in this country. 
Mr. Anderson suggested an emergency tariff 
and the strengthening of the anti-dumping law 
of 1921, plus improved enforcement. The 
prospects for expansion in this country are 
good, he added, but dependent upon protection 
against foreign competition. 

R. S. Kellogg, of New York, secretary of the 
Newsprint Service Bureau, told the board that 
the North American newsprint industry “broke 
its back in 1926 but did not discover it until 
1930.” Mr. Kellogg spoke extemporaneously, 
using large charts by way of illustration. He 
traced the development of the newsprint indus- 
try over a period of years. In 1919, he said, 
the industry was running at full capacity. The 
capacity of the industry has steadily increased, 
due in part to improved machinery and in part 
to the opening of new plants. Old machines in 
use in 1919, Mr. Kellogg said, are now prob- 
ably 20 percent more efficient than when first 
put into operation. In 1919 machines that could 
turn out 75 tons of newsprint daily were con- 
sidered modern. Some single machines today 
turn out 180 tons. With a total capacity of 
some 5,700,000 tons, the industry last year pro- 
duced slightly more than 4,000,000 tons and this 
year’s production promises to be under 4,000,- 
000 tons. 

Consumption has been reduced measurably, 
Mr. Kellogg said, by reason of the reduction in 
the average size of Sunday newspapers in the 
larger cities. The Sunday papers reached their 
peak size in 1925. He does not expect them 
again to attain that size. 


W. A. Munro, manager of the Munising Pa- 
per Co., Munising, Mich., outlined the situation 
in the central West, where he said the mills 
were more or less at the mercy of a ‘buyers’ 
market. - 

George N. Ostrander, manager of the Finch, 
Pruyn Co. (Inc.), Glens Falls, N. Y., was un- 
able to attend, and his statement was presented 
by Ripley Bowman, secretary of the board. 

“Tomorrow morning and afternoon have been 
set apart for representatives of the lumber in- 
dustry. Spokesmen representing the chiet lum- 
ber producing regions of the country will out- 
line conditions. Wilson Compton, secretary- 
manager of the National Lumber Manufactur- 
ers’ Association, will make the concluding pres- 
entation. 





Manufactures Saal Cabins and 
Lodges 


New York, June 8.—Four-room lumber 
cabins, complete with lumber and construction 
labor, are being sold by the Adirondacks Log 
Cabin Co. (Inc.), which opened a showro« m at 
Lexington Avenue and 44th Street today. Phis 
is one of the busiest corners of New York. The 
cabins are made of whole logs of eastern Canad- 
ian pine. No slabs are used. They sell at 
$845, including labor. The managers ol the 
showroom could not say what the limit of dis- 
tance from New York was on this price. The 
company is also offering a smaller “fisherman $ 
lodge” at $495. The larger cabin has two bed- 
rooms, a kitchen, a 10x16 living room, a toilet 
and a roofed-over porch. 





Court - 

“Please, boss,” asked an humble visitor, 15 

this the Extreme Court?” 

“Some people say so,” 
addressed. 


answered the judge 
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Business Men Shown Large Longleaf 
Mill. Operations 


Houston, TEX., June 9—A series of un- 
usually appreciative letters from Houston busi- 
ness men, indicating they are now “sold” com- 
pletely on the superior value of longleaf lumber, 
has come this week to T. P. Wier, vice presi- 
dent and treasurer of the Wier Long Leaf Lum- 
her Co., as the result of Mr. Wier’s having 
taken a party of business friends to Wiergate 
on the anniversary of Jefferson Davis’ birth- 
day last week. 

The party went to Wiergate by auto as 
euests of the Wier Long Leaf Lumber Co., 
took a trip to the virgin longleaf forest con- 
trolled by the Wier interests, saw a train of 
longleaf pine logs dumped froin a log train and 
put through the big mill into the finished prod- 
uct, and ate to their hearts’ content before start- 
ing the homeward journey. 

Ever since T. P. Wier sent to his fellow 
oficers of the Houston Salesmanship Club a 
copy of an attractive booklet, entitled, “The 
Story of Wier Long Leaf,” the officers and 
directors of the club have been wanting to know 
when they would get a personal glimpse of the 
operations at Wiergate. 

Early last week, “Tom” Wier, as he is known 
to the club “boys,” said: “Get ready, icllows, 
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president and treasurer Wier Long Leaf 


Lumber Co. 


Others present were: 

J. C. Ballard, manager Jones Lumber Co.; 
A. E. Boudreaux, manager George C., 
Vaughan & Sons; E. E. Hall, sales manager, 
S. L. Campbell, jr., and F. A. Hunter, all of 
the Wier Long Leaf Lumber Co., also T. P. 
Wier, jr., son of Director T. P. Wier; W. S. 
Cochran, vice president First National Bank; 
Cruse, Doucette Lumber Co., Hull, 
Tex.; Jack Dreaper, jr., son of Jack Dreaper; 
Card Elliott, president G. F. Cotter Supply 
Co.; W. H. Gibbons, W. H. Gibbons Lumber 
Co.; Thomas H. Guthrie, Thomas H. Guthrie 
Co. (real estate); O. W. Hendon, Lingo-Hendon 
Lumber Co.; George F. Horton, Horton & Hor- 
ton; Joe Huggins, Joe Huggins Lumber Co.; 
R. G. Hyett, secretary-treasurer Lumbermen’s 
Association of Texas, and sons Dale, Maurice 
and Vivian; William Kinkaid, Kinkaid School; 


Oscar 


A. EB. J. Steves, president Steves Lumber & 
Building Co., and guest Bob Lewis; H. M. 
Lull, executive vice president Southern 


Pacific Lines; W. W. Moore, vice president 
Bankers’ Mortgage Co.; I. B. McFarland, gen- 
eral manager of yards, Temple Lumber Co., 
and also president of the Lumbermen’s Asso- 
ciation of Texas; J. A. Phillips, certified pub- 
lic accountant; Bill Phillips, son of J. A. Phil- 
lips; James W. Rockwell and John T. Sprouse, 
purchasing agent, both of Rockwell Bros & 


\ 


ae 


Officers of Houston Salesmanship Club and other business men of Houston and Beaumont at 
Wiergate as guests of Wier Long Leaf Lumber Co. 


we're going to Wiergate. Meet me at Mike 
Genora’s restaurant in time to have breakfast 
before starting at 5:50 a. m. for Wiergate.” 
The bunch was all there on time, and they left 
on schedule. 

After a big dinner at the Wiergate Hotel, 
the party divided into small groups for a trip 
through the mill. Previously, they had toured 
a portion of the longleaf forest. The visitors 
were intensely interested in the manufacturing 
process. They now seem entirely convinced that 
Mr. Wier is right in saying that “It’s the fiber 
that counts.” 

The group was entertained at the residence 
of E. J. Booth, manager at Wiergate. Officers 
and directors of the Salesmanship Club of 
Houston present were: 

President, Raymond L. Wright, the Wright 
Land Co.; vice president, Harry B. Baker, 
3aker & Sisson and also Sterling & Baker; 
directors, Cecil Sisson, Baker & Sisson; L. W. 
Matteson, Matteson (Inc.); R. C. Burrows, 
Secretary-treasurer Houston Real Estate 
Board; H. D. Morse, jr., assistant manager 


Morse Funeral Chapel; Jack Dreaper, vice 
President South Texas Commercial National 
Bank; John H. Rose; and T. P. Wier, vice 


Co.; Thomas C. Spencer, Spencer-Sauer Lum- 
ber Co., and H. A. Sauer, of the same com- 
pany, the latter president of the Texas Line 
Yard Retail Dealers’ Association; George C. 
Schnitzer, editor Gulf Coast Lumberman; J. M. 
Sitler, general purchasing agent Humble Oil 
& Refining Co.; Hubert Oxford, vice president 
and general manager Gulf Lumber & Building 
Co., Beaumont; and W. M. Smith, and Wallace 
Sprouse, Wier representatives in Beaumont 
and Port Arthur, respectively. 





Oil Lands May Eliminate 
Difficulties 


KANSAS City, Mo.. June 8.—It looks as if 
oil might have an extremely important part 
in lifting the Pickering Lumber Co. of Kansas 
City out of its economic difficulties. The com- 
pany owns a large acreage around Center, Tex., 
where a 2,000-barrel well was brought in last 
week and part of its holdings are only two 
miles from the new well. Some of its land is 
also reported to be in the drillers’ block. The 
Pickering holdings in that district total more 
than 100,000 acres while the Long-Bell Lumber 
Co. has perhaps six times that much. 
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Are You Interested 
im First Editions? 


Not long ago the AMERICAN LUMBERMAN 
had in stock the 279 last remaining copies 
of the first edition of “The Heart Content” 
(now in its third printing), by Douglas 
Malloch, “the lumberman poet,” and the 43 
last remaining copies of the first edition of 
Mr. Malloch’s “Come on Home” (now in its 
sixth printing). Lovers of first editions have 
been prompt to secure these for their pri- 
vate libraries. There now remain only 


26 “The Heart Content” 
it “Come on Home” 


After these are gone copies of the first 
edition of either volume will not be avail- 
able, except an occasional copy that may be 
picked up in a bookstore, or from a col- 
lector. As long as they last, the remaining 
copies of the first edition of either book will 
be sold, at the original price, of course— 
$1.25, postpaid. 


Address the Publisher 


The American Lumberman 
431 South Dearborn Street 
Chicago 























A MACHINE 
worth its 


weight in 


SAVINGS 


A Dalton Model 380 BCX 


-— GIVE positive finger tip control of your 
business from day to day... to show 
where your profits lie and where to lower 
overhead expenses... is the appreciable 
duty of a Dalton Adding—Calculating Mach- 
ine. Simple to operate, uncannily accurate 
and speedy, it quickly gathers, and unfolds 
before your eyes, a detailed picture of your 
business activities secured from a veritable 
maze of individual facts and figures. 


There are many machines in the Dalton 
Family. One most applicable to the lumber 
industry, however, is the Dalton Model 380 
BCX. Our local representative will gladly 
bring one to your office for a free trial if 
you wish. 


Simply mail the coupon below. 


Accounting Machine Division 


Remington Rand 


BUSINESS SERVICE 


BUFFALO. NEW YORK 





I am interested in your Dalton Model 380 BCX free trial offer. 


Name 





Address 





A.L.- 
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We Can 
SHIP 


Straight Cars— Mixed Cars or L.C. L. 
of the following woods: — 


ASH-BASSWOOD 

BIRCH- SOFT ELM 

HARD MAPLE -OAK-SPRUCE 
WISCONSIN HEMLOCK 

“Sure Fit” MAPLE AND 
BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster- Latimer 


Mis~=——Ss Lumber Co. 


WIS. 


Try 
Us 











REERS 
ek IY WO. 


We're idan the needs of exact- 
ing buyers for furniture factories, sash 
and door plants, retail yards, etc. 

We'll satisfy you, too, because we specialize 
in Northern Veneers and Plywood. 


ap STARS vee ORTIHERN 






— We also invite orders for Northern Pine, Spruce, 
aw Hemlock, Cedar Posts and Poles, Lath, Shingles, and 
Association 


“Peerless Brand” Rock Maple, Beech and Birch flooring. 
Order in straight or mixed cars. 


THE NORTHWESTERN COOPERAGE 
& LUMBER COMPANY 
GLADSTONE, MICHIGAN 
Chicago Office: N. J Clears Lumber Co., 1331 Monadnock Block 
Minneapolis Office: G. W Critten, 516 Lumber Exchange 























“Superior Brand’ 
DIMENSION LUMBER 


AND 
HARD MAPLE FLOORING 
Brown Dimension Co. 


(Subsidiary of Bay De Noquet Co.) 
Main Office: 


MANISTIQUE, MICH. 


17 17 
VON PLATEN-FOX COMPANY 


Iron Mountain, Michigan 











Manufacturers of 17 different species 


of Northern Hardwoods 











BOOKS—BOOKS—BOOKS—Here’s the place 


to get them. Write now for catalog. 
American Lumberman, 431 S. Dearborn St., Chicago 











WARREN AXE & TOOL CO. 


WARREN, PA. 


ponors Panama-Pacte GRAND PRIZE 
ee ee 


International Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tc-y capacity 3500 Axes & Tools 
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What the Associations Are 
Planning and Doing 


June 17—West Side Hardwood Club, Pine Bluff, 


Ark 

June 17-18—National Association of Wooden Box 
Manufacturers, Pacific Coast Division, Hotel 
Sir Francis Drake, San Francisco, Calif. Tri- 
annual meeting. 

June 20—Louisiana Retail Lumber & Building Ma- 
terial Dealers’ Association, Hotel Bentley, 
Alexandria, La. Quarterly meeting. 

June 23—Lumbermen’s Golf Association of Chi- 
cago, Olympia Fields Country Club, Chicago. 
Annual tournament. 


June 26—Hardwood Commission, Hardwood Manu- 
facturers’ Institute, Hotel Peabody, Memphis, 
Tenn. Special general meeting. 


June 26—General Meet of Lumber Industry spon- 
sored by West Coast Lumbermen’s Association, 
Eugene, Ore. 


July 8-9—Southern Pine Association, Deshler and 
Wallick Hotels, Columbus, Ohio. Summer 
meeting. 


July 16-17—Carolina Retail Lumber & Buiiding 
Material Dealers’ Association, Asheville, N. 
Summer convention. 


General Meeting to Be Held at 
Eugene 


I.UGENE, Ore., June 6.—Secretary H. J. Cox, 
of the Willamette Valley Lumbermen’s Asso- 
ciation, is busily completing arrangements for 
a general meeting of the lumber industry, which 
is to be held here on June 26 under the spon- 
sorship of the West Coast Lumbermen’s Asso- 
ciation. This is to be one of a series of meet- 
ings that have been held in various sections 
of the Douglas fir belt, and in addition to Secre- 
tary-Manager W. B. Greeley, of the West Coast 
association, there will be other notables present 
to take part in the deliberations. 





Alabama Secretary Resigns 


BIRMINGHAM, ALA., June 8.—Effective as of 
June 30 or earlier, if possible, Allen G. Loehr, 
for the last three years executive secretary of 
the Alabama Lumber & Building Material Deal- 
ers’ Association, has presented his resignation. 
Dr. Loehr will become connected with the local 
Chamber of Commerce in a trade extension 
capacity. Before coming with the association 
he was a member of the staff of the Birming- 
ham Southern College for many years, and 
prior to that was employed in various organi- 
zation projects. It is expected, therefore, that 
in his new position he will be excellently fitted 
for carrying out the work. 

As soon as President C. H. Cowan received 
word of Secretary Loehr’s resignation, he called 
a meeting of the board of directors of the asso- 
ciation on June 5, to take action and appoint 
a successor. After several hours’ consideration, 
it was decided to continue the present office 
force under the direction of Margaret Porter 
Benton, who will be given advisory assistance 


by Secretary Loehr. 





Western Retailers i in Regional 
Meeting 


3ILLINGS, Monrt., June 6.—Between 50 and 60 
lumber dealers of the area between Bozeman 
and Glendive, Mont., and from Lovell and Cody, 
Wyo., to Harlowton and Roundup, Mont., took 
part in the first regional convention for this dis- 
trict to be held by the Western Retail Lumber- 
men’s Association. The convention was a one- 
day session and was held at the Billings Com- 
mercial Club, May 27. 

Otto Hartwig, of Seattle, an authority on the 
merchandising of lumber and allied products, 
spoke on the promotion of sales for various 
types of buildings. He talked of the plans of 
the West Coast Lumbermen’s Association for 
aiding retail dealers in their sales problems. 

Ways by which orders can be obtained in times 
of depression were considered in some detail. 


An open forum discussion of various plans ad. 
vanced by Mr. Hartwig followed, as well as 
of other subjects of general interest to the lum. 
ber trade. The morning session opened at 19 
o'clock and was devoted to discussion of bysj- 
ness and building conditions in the territory 
covered by the regional association. Represen- 
tative dealers contributed their impressions jn 
the detailed discussion which ensued. 

Meetings of this nature are being held 
throughout the entire country, Mr. Hartwig 
said, and they are proving beneficial to lumber 
business. Invitations were sent to 135 dealers 
in eastern Montana and northern Wyoming and 
local members were pleased with the response, 





Wholesale Group Committee 
Appointments 


New York, June 9.—Chairman B. L. Tim, 
of the wholesale group, New York Lumber 
Trade Association, has appointed committees as 
follows : 

Membership——-R. EK. Stocking, 
A. Rice, T. M. Ralston, 
Gordon J. MeDonald. 

Applieations—H. J. 
J. Bruve, Maurice 
and A. C, Crombie. 


chairman; J 
Frank MeNally and 


Eckstein, 
Gatchell, 


chairman; F 
Robert R Sizer 





To Go Ahead With Oak Flooring 
Association Plans 


Mempuis, TENN., June 8.—At a meeting of 
the Oak Flooring Manufacturers’ Association, 
held at the Hotel Peabody on last Thursday, it 
was decided that the work of the association 
should continue and W. L. Claffey, manager, 
was instructed to go ahead with all work and 
plans. Reports were made which showed the 
results obtained through the association's work, 
and that business which, far from satisfactory, 
was beginning to show signs of improvement. 
Advertising plans, grade rules, and other mat- 
ters of importance were discussed. Grover 
Jones, Cincinnati, Ohio, president of the associ- 





ation, presided. Thirty-five members were in 
attendance. P 
Nebraskans’ Sectional Conferences 


Fruitful 

Lincotn, Nes., June 8.—Secretary Harry E. 
Dole and other officials of the Nebraska Lum- 
ber Merchants’ Association are well pleased 
with the interest shown in twelve meetings held 
during May, to discuss with local dealers inten- 
sive farm lumber merchandising. These meet- 
ings were held at Tecumseh, Superior, Fair- 
bury, Hastings, Fremont, Kearney, Lincoln, 
Alma, York, Norfolk, Wayne and Grand Is- 
land. The principal talk at each of these meet- 
ings was made by C. F. Miller, agricultural en- 
gineer of the National Lumber Manufacturers’ 
Association, his appearance at these meetings 
being a part of the co-operative program inaug- 
urated by the manufacturers’ association, to as- 
sist retail lumber dealers in developing business 
in their territories. 

At these meetings, Mr. Miller discussed in 
some detail the possibilities for developing busi- 
ness on the farms and in supplying dealers with 
lists of possible improvements, that could be 
used by them in calling on their farm trade. 
Personal solicitation and farm lumber merchan- 
dising were the themes of Mr. Miller’s talks. 

At each of these meetings a talk was made 
also by Harry E. Dole, secretary of the Ne- 
braska Lumber Merchants’ Association, who 
stressed the value of group meetings and the 
better understanding between all branches of 
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the lumber industry. Mr. Dole called attention 
to the code of sales practice as approved at the 
annual meeting of the National Lumber Manu- 
facturers’ Association in conjunction with retail 
and wholesale groups. He told the dealers that 
this was a step in the right direction and that 
it would not have had been possible except for 
the organized associations in all branches of 
the industry. He called attention also to the 
red cedar shingle grading rules that are to be- 
come effective after July 1. 

At these twelve meetings there was a total 
attendance of 271. As a result of these meet- 
ing 139 dealers made requests for literature 
supplied by the National Lumber Manufactur- 
ers’ Association, 1,002 publications being asked 
for. Also, 81 dealers expressed their intention 
of doing personal solicitation work in their 
communities. 

A number of dealers commented favorably 
upon the co-operation being offered by the Na- 
tional Lumber Manufacturers’ Association, and 
Secretary Dole has expressed the assurance that 
sood results will come from these meetings. 


Commission to Report on Hard- 
wood Survey 


[Special telegram to AMERICAN LUMBERMAN] 
MemPuis, TENN., June 10.—A general meet- 
ing of the manufacturers of hardwood lumber 
from all sections of the United States will be 
held at the Hotel Peabody on Friday, June 26, 
for the purpose of hearing a report of the hard- 
wood commission, which commission was ap- 





NEVER 


sympathize with anyone whose business is 
bad. Sympathy is one grand word and 
covers a multitude of sins. But the ety- 
mologists, or word professors, tell us that 
sympathy really means to "suffer with" 
someone. Now that is just about what you 
are letting yourself in for if you give too 
much sympathy to someone in the business 
doldrums. Your tears and “yes-yesses" can't 
help him. The only thing that can help him 
is something that will dynamite him out of 
his bad position. Worse than that, your 
sympathy with him can hurt you—can react 
badly on your morale, your aggressiveness. 
You may unconsciously excuse yourself be- 
cause you are doing better than he is. Be- 
lieve me, the man who wants to make a suc- 
cess in the job of selling lumber will wisely 
look at this sympathy "racket" from the safe 
and sane point of view of a hard-boiled, 
frank, human, sensible, business man. And 
there need be nothing unkind about that, 
either. 





pointed by George Henderson, president of the 
Hardwood Manufacturers’ Institute, at its last 
annual meeting, held here in January, 1931. The 
meeting is being sponsored by the Hardwood 
Manufacturers’ Institute, and J. H. Townshend, 
executive vice president of the organization, is 
sending a general invitation to all manufac- 
turers, urging them to join in this meeting. V. 
M. Scanlon, chairman of the hardwood com- 
mission, will present a plan which it is hoped, 
it adopted by the industry, will tend to alleviate 
present business conditions. 

On Wednesday and Thursday, June 24 and 
*5, the hardwood commission will meet in the 
oihces here for the purpose of perfecting all 
plans. Other members of this commission are 
Gordon Reynolds, Albany, Ga.; Eugene Horan, 
Houston, Tex.; John Raine, Rainelle, W. Va.; 
Fred Arn, Chattanooga, Tenn.; P. P. Joyce, 
Louisville, Ky.; George Henderson, Keltys, 
Tex., and W. R. Satterfield, Memphis, Tenn. 

us commission has been working since the 
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annual meeting of the institute in an effort to 
formulate plans for relieving the present de- 
pressed conditions of the industry. A survey of 
the industry has been conducted, and plans of 
many similar organizations have been investi- 
gated. 

It is possible that the general meeting may 
last two days. The meeting was originally 
scheduled for June 17, 18 and 19, but due to 
conflicting dates was changed. George Hender- 
son, president of the institute, will preside at 
the meeting and it is expected that more than 
500 hardwood operators will be in attendance. 


Canadian Spruce Manufacturers 
Organize 


EpMONTON, ALBERTA, June 6.—At a meeting 
of lumber manufacturers held here last week, 
organization was perfected of the “Spruce Man- 
ufacturers’ Association.” Producing regions 
covered by the new association include the 
northern interior of British Columbia and the 
Provinces of Alberta, Saskatchewan and Mani- 
toba. The output of mills in these regions is 
almost entirely spruce. One of the principal 
objects of the new organization is to improve 
the standard of the product of spruce mills, 
both as to manufacture and grade. With this 
end in view, a mill inspection service will be 
established. 

The first president of the new association is 
J. F. McMillam, of the Chisholm Saw Mills 
(Ltd.), Edmonton, and regional vice presidents 
are: 

For Saskatchewan-Manitoba—D. D. 
berry, The Pas Lumber Co. 

For Alberta—A. B. Donley, Northwest Lum- 
ber Co. (Ltd.). 

For northern British Columbia—J. F. Camp- 
bell, Red Mountain Lumber Co. (Ltd.). 

The offices of the association are located at 
Calgary, Alberta, with I. R. Poole as secretary- 
treasurer. 


tosen- 





Illinois Dealers Plan Ten County 
Meetings 


Announcement is made by Managing Direc- 
tor J. F. Bryan, of the Illinois Lumber & Mate- 
rial Dealers’ Association, that ten meetings of 
the various county districts and clubs associated 
with the State association will hold conferences 
beginning Tuesday, June 16. Each will be held 
at 6:30 p. m., standard time. The schedule 
follows: 

Kane County—Union League Club, Aurora; 
Tuesday, June 16. 

La Salle County Lumbermen’s Club, 
Wenona; Wednesday, June 17. 

Henry County Lumbermen’s Club, Atkin- 
son; Thursday, June 18. 

Warren - Knox - Henderson 
meeting 


inter - county 

Galesburg; Friday, June 19. 
Ogle County Splinters Club—Rock 

Golf Club, Oregon; Monday, June 22. 


River 


Jo Daviess - Stephenson - Winnebago inter- 
county meeting—Faust Hotel, Rockford; 
Tuesday, June 23. 

DeKalb County Lumbermen’s Club—Kish- 
waukee Country Club between DeKalb and 
Sycamore on Route 23; Wednesday, June 24. 

McHenry County Splinters Club—Noble 
Hotel, Harvard; Thursday, June 25. 

Whiteside 
Morrison 
June 29. 


Club — 
Monday, 


County Lumbermen’s 
Country Club, Morrison; 


Bureau County Lumbermen’s Club— “A. 
Degregorio Cafe,” Ladd; Tuesday, June 30. 





Box Makers Close Boston Office 


WASHINGTON, D. C., June 8—Walter F. 
Shaw, trade extension manager of the National 
Lumber Manufacturers’ Association, is notifying 
association field offices that the National Asso- 
ciation of Wooden Box Manufacturers is clos- 
ing its Boston office, effective July 1. This 
office will no longer be listed as one of the 
field offices of the National association. 
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Is Old-fashioned 


Mississippi 
~*~ Shortleaf 






There’s 
Real Satisfaction 
In Every Foot 


Note the wonderful quality of these 
logs and you'll readily understand why 
“Bude Quality” lumber is so light in 
weight and easy to work. It’s the kind 
of lumber that'll satisfy the con- 
tractors, carpenters and builders. 


There’s satisfaction for you because 
“Bude Quality” will hold your trade 
and make good profits for you. 


Repeat orders follow a sale because 
this lumber is superbly manufactured 
—ends square, edges parallel, surfaces 
smooth, and _ patterns accurately 
moulded. 


Order “Bude Quality” finish, casing, 
base, ceiling, siding, moulding, boards, 
lath, in mixed cars. Write now for 
quotations on regular items and also 
on short length lumber. 


Homochitto Lumbet Co. 
BROOKHAVEN, MISS. 


Eastern Sales Offices 
Scranton, Pa. 


Grade Marked 
SOUTHERN HARDWOODS 


We have a separate hardwood plant 
at Bude, Miss., in which we are 
manufacturing Poplar,Redand ¥ 
Sap Gum, Cypress, Red and 4 
White plain and quar- 
tered Oak, Ash, 
Beech; Hickory, Soft 
Maple, plain and 
quartered Tu- 
pelo and Syc- 
amore. 











Also 
Selling 
“NEWMAN” 
Original Growth 
Longleaf Products 


7, 
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Get Facts Now- take 
No — 
nsith 


CHEMICAL ENGINES 


40 Gallon Capacity 
Equals 2000 Gallons of Water— 
Throws Powerful Stream Seventy- 
Five Feet 





Labeled by 


Underwriters’ Laboratories, Inc. 
b) 





Engine shipped on Memo for 30 days 
Free Trial — Freight Prepaid 


The 


SafetyFire Extinguisher ©. 


291-293 Seventh Ave., NEW YORK CITY 











MAKE MONEY WITH A 
LANGE 


ECONOMY 


AUTO GLASS EDGER 
\\ , » 






less motor. 


With motor, $70.00 


A BIG VALUE 


3iggest value you ever saw in a high 
grade bench type Auto Glass Edger. 
Does as fine work as any edger made. 
Costs little to buy and less to run. In- 
Stall it in your mill and pick up nice 
extra money doing edge work on glass. 
Write for complete catalog. 


HENRY G. LANGE MACHINE WORKS 
166 North May Street, CHICAGO 





Henry G. Lange Machine Works 
166 North May St., Chicago 
Please send me complete information 


about Lange Glass Edgers and Lange 
Tools and Supplies. 


Name 
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Status of Hardwood Market 


Continue to Reduce Output 


MeMPHIs, TENN., June 8.—Southern hard- 
wood sales continue at about 50 percent of nor- 
mal, and shipments at approximately the same 
figure, which production is about 39 percent of 
normal. There has been some slight reduction 
in production in the last week, as mills are 
closing down. Prices remain low, largely be- 
cause of a surplus of stocks at the mills, and 
with demand at its present level these will last 
for several months more. There is little likeli- 
hood of any increase in output until stocks are 
reduced to much lower levels. 

The best demand comes from automobile and 
flooring industries. Body plants continue to 
operate part time at least, and are constantly in 
the market for some hardwoods. The flooring 
plants are taking up flooring oak, but the price 
is exceptionally low, as hardwood mills have 
heavy stocks of flooring oak. The automobile 
buyers are also buying more oak than at pre- 
vious times, and their purchases are helping to 
reduce mill stocks of oak. The other consuming 
groups, such as retail yards, interior trim and 
sash and door plants, and box and crate manu- 
facturers are buying only a very small volume 
of hardwoods, mostly low grades, at easy 
prices. The export market has shown some 
improvement since the announcement of a 5-cent 
advance in the rate to 30 cents for July and 
August. 


Stocks of Some Woods Reduced 


LovIsvILLE, Ky., June 9.—Hardwood demand 
remains dull, orders and inquiries being below 
expected volume. Export demand is very slow. 
Radio and furniture business is dull; automo- 
bile demand is quiet. Box plants have been 
fairly busy, and planing mills continue to take 
some stock, chiefly in mixed cars. Railroad 
buying is in and out. 

Walnut has been rather quiet, and has been 
weaker in price, due to shading. Wormy oak 
is one of the best moving items, but a number 
of concerns are fairly well cleaned up on such 
stock. Plain red gum in No. 1 and No. 2 com- 
mon grades has been fairly active, but sap is 
not selling well, in plain or quartered, and quar- 
tered red is dull. Poplar saps and selects and 
No. 1 common have been fairly active. Cotton- 
wood and ash have been dull, and white oak 
is slow. Red oak in common and better has 
been a very good item in No. 1 and 2 common. 
A good many companies have materially re- 
duced holdings of magnolia, elm and soft ma- 
ple. Cypress has been a shade more active. 
Sycamore is dull, while willow has been in very 
fair movement. Flooring grades of oak have 
held up very well, but are easing somewhat 
now. Veneers have been just a trifle better, 
but plywoods continue quite draggy. Veneer 
people are looking forward to improvement in 
demand after the furniture and radio shows. 

Inch stock is quoted f. 0. b. Louisville: Pop- 
lar, FAS, southern, $70: Appalachian, $80; 
saps and selects, southern, $45; Appalachian, 
$50@52; No. 1 southern, $29@33; Appala- 
chian, $42; No. 2-A, southern, $25@27: Appa- 
lachian, $30@32; No. 2-B, $19@21. Walnut, 
FAS, $195@205; selects, $135; No. 1, $65; No. 
2, $30. Sap gum, FAS, $35@37; common, 
$25(@27; quartered, FAS, $48@50; common, 
$32@34. Red gum, plain, FAS, $72@75; com- 
mon, $39. Ash, FAS, $65; common, $37. Cot- 
tonwood, FAS, $34@37; common, $26. South- 
ern plain red oak, FAS, $55; common, $36; 
plain white, southern, FAS, $70@75: common, 
$38; Appalachian plain red oak, FAS, $65; 
common, $42; Appalachian plain white oak, 
FAS, $80; common, $45; Appalachian quar- 
tered white, FAS, $125; common, $65@70; 
southern quartered white oak, FAS, $110; Com- 


mon, $62@65; southern quartered red oak 
FAS, $85; common, $52.50; sound wormy oak. 
$25(@26. 

Through the efforts of G. A. Christen, of the 
Kentucky Lumber & Millwork Co., and other 
industrialists of Louisville, the Planing & Zop. 
ing Commission has agreed to modify regula. 
tions which would have prohibited industrial 
use of certain types of property located along 
railroads, terminals, yards etc. 

Inquiry Broadening Out 

CINCINNATI, Oun10, June 8.—Sales are jn- 
clined to be spotty and business is rather dull. 
But inquiry is more encouraging, and reports 
from the furniture show seem to indicate that 
bookings are somewhat better than were ex- 
pected. Prices of lumber are unchanged and 
continue easy. Volume of recent inquiry was 
subnormal, yet was a variety which indicated 
a general broadening of the market. Fill-in 
orders from retailers continued to arrive. In 
addition there were more nibbles from the auto 
factory and body building trades, coffin factories 
and furniture plants. The auto factories were 
after prices on dimension oak and gum. Plan- 
ing mills and interior trim factories were after 
chestnut, poplar and oak, and the general run 
of wood users were beginning to feel their way, 

E. C. Glenn, president of the Gulf Red Cy- 
press Co., Jacksonville, Fla., when passing 
through the city reported a better tone to the 
market in the Detroit area and seemed encour- 
aged with the general outlook. Handlers of 
southern pine and Pacific coast woods here re- 
ported an improvement in inquiries and orders. 

E. W. DeCamp, manager at Cincinnati for a 
number of years for the Babcock Lumber Co., 
of Pittsburgh, has resigned and this week made 
his start as a wholesaler of hardwoods on his 
own account, representing exclusively several 
well known mills in the Cincinnati territory. 
Mr. DeCamp recently retired as president of the 
Cincinnati Lumbermen’s Club, and also as presi- 
dent of the Cincinnati Lumbermen’s Golf Asso- 
ciation. His offices will continue in the Trac- 
tion Building, but the offices of the Babcock 
Lumber Co. in this city will be closed for a time. 


Furniture Manufacturers Encouraged 


3UFFALO, N. Y., June 9.—Furniture manu- 
facturers are encouraged over the good attend- 
ance and interest shown at the semi-annual 
show of the Jamestown Furniture Market Asso- 
ciation, which closed last Saturday. The attend- 
ance up to noon of that day was 685, as com- 
pared with 604 last fall. Buyers were present 
from New England, the middle West and as 
far south as the Carolinas. Secretary Jack 
Moore says that an analysis of the situation 
shows that there is an upward trend in the 
furniture industry. 

That Buffalo has no oversupply of dwellings 
is shown by the figures published by the bureau 
of standards. At the end of 1930 only 3.4 per- 
cent of the total number of houses and apart- 
ments in this city were vacant. A total of 10.4 
percent of the apartments were without tenants. 
Only 2.1 percent of the single houses were 
vacant, while the vacancies in 2-family houses 
amounted to 2.8 percent. The figures are re- 
garded as encouraging to the retail lumber 
trade, indicating that no boom and reaction has 
taken place in real estate and building here. 

At the weekly meeting of the Buffalo Lumber 
Exchange on June 5 an address on “Safety 
was made by Frank E. Redmond, representative 
of the Associated Industries of New York State. 

The Buffalo Lumbermen’s Golf Club opened 
the season on June 4 by playing at the Park 
Club. About twenty-five were present, includ- 
ing lumbermen guests from nearby towns as 


For Current Market Prices on Hardwoods See Pages 65 and 66 
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well as Canada. Harold Hauenstein continues 
as president of the club, and C. F. Sullivan 
has been chosen secretary. Both have done 
much to stimulate interest in the club. 

Franklin A. _Hofheins, president of the 
Weatherbest Stained Shingle Co., and Hoo-Hoo 
Snark of the Universe, has returned from a 
trip to the Pacific coast, during which he spoke 
on the work of Hoo-Hoo before the lumber- 
men of Spokane, Vancouver, Tacoma, Seattle 
and elsewhere. He was in the West for the 
last three weeks. 

Bradley J. Hurd, of Hurd Bros., is one of 
the four delegates from the Buffalo Rotary 
Club who will attend the Rotary International 
in Vienna, Austria. This delegation will sail on 
lune 10 from New York. Mr. Hurd is secre- 
tary of the Buffalo Club. 

Chester F. Oschuetz, former vice president of 
the Standard Hardwood Lumber Co., has estab- 
lished the C. F. Oschuetz Lumber Co. to carry 
on a wholesale trade with headquarters at 1649 
lefferson \venue. 

” George A. Schramm, of the Schramm-Far- 
rington Lumber Co., is a member of the grand 
jury for June. 

Charles N. Perrin leaves this week for a 
trip to the Perrin-Curtin Lumber Co.’s mill at 
Kosciusko, Miss. On his return he will stop 
at Chicago to attend a meeting of the rules 
committee of the National Hardwood Lumber 
Association on June 16. 

Roy R. English, of Palisades, N. Y., for 
the last five years in the New York office of 
the Pickering Lumber Co., is now representing 
Mixer & Co., of Buffalo, in the metropolitan 
area. 


Exporters Are Inquiring 


3osTON, Mass., June 9.—The little flurry in 
inquiry from foreign hardwood buyers, resulting 
from the advance in ocean freight rates to be- 
come effective July 1, has brought to the atten- 
tion of hardwood exporters that some items of 
common oak are not so easily found at the mills 
as they were a short time ago, also that the 
supply of sap gum has been appreciably re- 
duced. Some promising negotiations are still in 
progress. Domestic business here continues to 


$317@34.50 ; 
clear, $60@65. 
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Consumers in this territory are buy- 
ing very conservatively. Prices for the same 
item often vary as much as $20. Several whole- 
salers predict an early strengthening of flooring 
quotations, and state that current offerings by 
some of the large mills are comparatively light. 
For the present flooring is offered at the fol- 
lowing wide range; Plain white oak, clear, 
$70(@M78.50; select, $50@53.50; No. 1 common, 
maple, clear, $65@68.50; birch, 


be quiet. 


Local business in teak is holding up well, and 


two shipments from Singapore and Rangoon 
were received here last week, comprising 3,778 
planks and 108 bundles of boards. 


Ocean Rate Increase Extended 


MempHISs, TENN., June 8.—Announcement 
has been made through the American Overseas 
Forwarding Co. of the extension of the July 
ocean rate to United Kingdom ports, from all 
Gulf ports, through August seaboard. This rate 
is 30 cents on heavy hardwoods, and 40 cents 
on light hardwoods, a hundred pounds. The 
present rate, good through June, is 25 cents on 
heavy hardwoods, and 35 cents on light hard- 
woods. Hardwood exporters are protesting the 
higher rate for July and August, as they feel 
that a continuance of the lower rate would 
encourage business, while an advance will prob- 
ably stop exportations of hardwoods for the 
summer months. 


There has also been extension through 
August of the present rates from Gulf ports 
to Continental ports, such as Hamburg, Bremen, 
Rotterdam, Amsterdam and Antwerp, of the 
present rate, which is 27’ cents on heavy and 
371% cents on light hardwoods. These rates 
have been effective for several months. 

Announcement is also made by the American 
Overseas Forwarding Co. of a reduction in 
rates from all Gulf ports to Pacific coast ports, 
such as San Francisco and Los Angeles, of 10 
cents on hardwood lumber. The new rate of 
35 cents is good through June, only. The reduc- 
tion was made as a result of the reduction in 
rates from north and south Atlantic ports, 
which was effective several weeks ago. 


Discussions Center on Use of State's 
Own Products 


New Orveans, La., June 9.—Informal dis- 
cussion of the proposed changes in rules of the 
National Hardwood Lumber Association and 
brief comment on the use of local woods in 
Louisiana public buildings featured the regular 
meeting of the Southwestern Hardwood Manu- 
facturers’ Club here today. Discussion on the 
proposed National rule changes was led by 
President George N. Harrison, Louisiana Cen- 
tral Lumber Co., Clarks, La., who spoke of re- 
sults shown from the practical application of 
the rules in shipments from this plant. The 
drafted changes are now purely in tentative 
form, said Mr. Harrison, and will be given 
consideration by the National rules committee 
on June 16 and 17. In effect, the changes were 
described as a simplification involving the re- 
arrangement of boards. 

Tests made at the mill, said Mr. Harrison, 
disclosed that distinct advantages will be gained 
by the cutting-up trade while the manufacturers 
also will benefit. The manufacturers were par- 
ticularly interested in results shown on 4/4 red 
oak and sap gum. Various tests conducted un- 
der the direction of Mr. Nelson, chief inspector 
lor the National, were reported as of great in- 
terest to the trade. 

_ The hardwood club intends to take a close 
interest in all public institution jobs in Louisi- 
ana and will check them to determine what 
part wood products will play in materials used, 
according to discussion at the meeting. George 
Schaad, secretary, will check all new construc- 





tion projects and advise the lumbermen of those 
in which they may speak for the use of wood. 
Comment on the substitution for wood of metal 
in trim etc., and other materials in floors in the 
new State capitol, the Louisiana State Univer- 
sity medical college and the University dormi- 
tory was caustic. Determination to take a 
more active part in specification framing before 
contracts are let also includes the championing 
of the cause of wood furniture. 

The discussion on this subject was preceded 
by a talk by W. H. Scales, National Lumber 
Manufacturers’ Association engineer, who 
placed the discrimination against wood as com- 
ing from Goy. H. P. Long. He recommended 
that lumbermen quit adopting resolutions and 
writing letters about discrimination in public 
buildings, suggesting rather that meetings of 
employees and laid-off employees be held at 
which lack of employment due to the inability 
to sell the mills’ product be linked directly with 
the refusal of the politicians to use the Louisi- 
ana tax-paying lumber. He also recommended 
stronger advertising to sell wood to local insti- 
tutions. Mr. Scales also pointed out that all 
steel men, regardless of finished products, 
talked up steel furniture etc., pushing the usé 
of steel in all lines. 

Comment in the general discussion indicated 
that many mills are “down” or running on ex- 
tremely abbreviated schedules. Red oak was 
reported scarce, as well as some items in white 
oak. One mill reported about sold out of oak. 








ASmooth Cutting 
Saw That Stands 
Fast Hand Feed 


Smoother work and faster 
hand feed are results ob- 
tained with THE PLANER 
SAW, a new SIMONDS CIR- 
CULAR blade that is being 
installed in woodworking 
plants in every section. It 
is a most versatile and suc- 
cessful saw that gives a 
smooth, even surface al- 
most equal to that of a 
planer knife. Rips, cross- 
cuts, miters, and stands 
fast hand feed. Made 6 to 
24 inches in diameter. 


Your dealer can supply you. Order 
by the name “The Planer Saw” 


SIMONDS 


Saw and Steel Co. 


“ The Saw Makers” 
ESTABLISHED 1832—FITCHBURG, MASS. 


Chicago, III. Lockport, N.Y. Portland, Ore. 
Boston, Mass. Memphis, Tenn. San Francisco, Cay 
Detroit, Mich. Atlanta, Ga. Los Angeles, Cal 
New York City London, England Seattle, Wash. 
New Orleans, La. Montreal, Que. Toronto, Ont. 
Vancouver, B. C. St. John, N. B. 
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GOLDSBORO 
N. C. PINE 


Our “Jiffy Service”, by rail and water, will 
keep you supplied with all items in 


YARD STOCK SHED STOCK 


Let us prove it on your next order. 


JOHNSON & WIMSATT 


WASHINGTON, D. Cc. 

















CY PRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


Manufacturers DONNER, LOUISIANA 

















North Carolina Pine and 
West Virginia Hardwood 








; CASING 
Dried, Well Manu- : 
Minctured, High Grade. BASE AND 
Capacity, 250,000 feet MOULDINGS 
er Day. Mixed Cars Our Specialty. 








WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA. 











— 


Pet d 





Manufacturers 


Short Leaf Pine and Hardwoods 








Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 














I CENTURY, FLORIDA 

















Sisal-reenforced 


waterproof building paper 


10,000 dealers now pushing Sisalkraft 
—‘the building paper of a thousand 
uses.” Unlimited sales outlets; 85% 
sales repeats. So strong you can hardly 
tear it—eliminates the faults of ordinary 
paper, yet costs no more in the job. We 
help you sell it. Write for details of our 
result-getting sales promotion plan, and 
free samples. 


THE SISALKRAFT CO. 
205 W. Wacker Drive(Canal Sta.) Chicago 


SISALKRAFT 


“More than a building paper” 


AL 6-13 Gray 




















Established1847 


Richard Shipping Corp. 
44 Beever Street. NEW YORK 
Ocean Freight Brokers 
and Contractors 
Special department handling export lumber shipments 


Foreign Forwar- 
ders, Customs 
Brokers. We 
handle allclasses 
ofcargo and at- 
tend to collection 
of invoices. 
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Build Model Houses to Show 
Principles of Safe Construction 


New Or-eans, La., June 8.—Construction of 
between 30 and 40 model houses on a true one- 
eighth scale to show the principles of safe con- 
struction is being conducted by students at the 
Delgado Trades School under the co-operative 
sponsorship of the Madison Lumber Co. and 
the Southern Pine Association. The Delgado 
Trades School is a public school for the train- 
ing of skilled mechanics and the work on the 
houses is performed by students learning their 
life’s work. The accompanying photographs 
show the models. 

The lumber used on the work is “manufac- 
tured” by the Madison Lumber Co., operator 
of a retail lumber and building materials yard. 
The completed models will be placed by the 
Southern Pine Association with retail lumber 
dealers for use in window displays and for the 
illustration of usages of lumber in construction 
in talking to prospective builders and home- 
owners. 

The work has been progressing since the 
opening of the school term in the fall of 1930, 
the models shown being included in what was 
accomplished during the term. 

The Southern Pine Association is now en- 
gaged in the preparation of a book devoted to 
the construction of small farm buildings, in- 
cluding illustrations and plans. The material 
is on hand and the book will be ready for dis- 
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be placing a tax on the freight cost, the yardin 
cost, administration and selling expense and the 
profit of the dealer. The licensed dealer will 
have a serious handicap as compared with the 
unlicensed dealer who pays the tax on the mij 
price. 

The Ontario Retail Lumber Dealers’ Associa. 
tion is making vigorous representations to the 
government against the cancellation of the 59 
percent regulation and already there are indi. 
cations that the government will decide to fe. 
store it. 





Trades Continue to Enforce 
War-time Wages 


Wuite SULPHUR SpriNGs, W. VA., June 8— 
In an address before the National Lime Associ. 
ation in convention here last Thursday, Truman 
S. Morgan, president of the I’. W. Dodge Cor. 
poration, discussed the wage situation and said 
that the cost of shelter as contrasted with food 
and clothing has yielded least of all to the pres- 
sure of economic distress. Mr. Morgan said: 

I am an advocate of the highest possible 
wage that industry can carry. Sut if 
continue the dollar pay of two or three 
ago full-time employes really receive more 
in real value than during the periods of gen. 
eral prosperity. They virtually become the 
beneficiaries while industry and those who 
hold securities and less fortunate fellow- 
workers carry the entire burden. I realize 
that this is a sensitive subject, but why back 


we 
years 


Sie - 


Some of the model houses constructed by students at the Delgado Trades School, New Orleans 


tribution in about 90 days, according to S. P. 
Deas, advertising manager. Plans will include 
hog houses, feed racks, small machinery houses 
etc. Distribution will be at actual cost. <A 
number of orders are already on file. 





Canadians Object to New Sales 
Tax Proposal 


Toronto, ONT., June 8.—The new sales tax 
announced by the Prime Minister of Canada 
will be a severe blow to the lumber industry 
in Canada unless it is modified. The old tax 
was 1 percent. It was collected when a manu- 
facturer sold to a customer who was not in pos- 
session of a sales tax license. A lumber dealer 
who simply bought and sold was not required 
to take out a sales tax license. When he bought 
his lumber he paid a sales tax of 1 percent on 
the price which he paid, f. o. b. the mill. 

A great deal of lumber used in Ontario comes 
from British Columbia. Therefore, basing the 
tax on the mill price is of vital importance. 
However, the government recognizes another 
class of manufacturer in the lumber business and 
requires him to take out a sales tax license. In 
this class are included those who use lumber as 
a raw material and further manufacture it into 
doors, sash etc. They pay no tax when they 
buy their materials, but they collect a tax from 
their customer, if he has no sales tax license. 
Many a retail lumber dealer who operates wood- 
working machinery comes in this class. By col- 
lecting a tax on only one-half of his selling 
price he came out about even, as compared with 
the dealers who have no license. But the new 
proposal requires him to collect the tax on the 
full selling price. Thus the government will 


away from one of the real problems that con- 
fronts us in getting back to earth? 

Wages should not be appraised in terms of 
dollars, but by what the dollars will pur- 
chase. We are all for maintaining our ad- 
vanced standards of living, but we do not 
subscribe to the fallacious theory that high 
dollar wages spell prosperity. As a matter 
of fact, there is not necessarily any direct 
relationship between the two. Have we not 
had now nearly two years of stress and un- 
employment in which every effort has been 
made to maintain high wage standards? And 
what has been the result? The unwilling- 
ness of some of the factors in the situation 
promptly to face the issues and write off 
some of the perquisites enjoyed during the 
war and the following wave of inflation has 
thus far successfully blocked and will con- 
tinue to impede the return to normal times 
just as long as this attitude persists. 

There are inequalities in wage standards 
that came about during the war because cer- 
tain trades took advantage of the unusual 
conditions to force their demands upon the 
public, and the public still continues to pay 
the bill. I maintain that only a small per- 
centage of the working people were bene- 
ficiaries of that increase, and that as a result 
even a greater burden was imposed on the 
rest in boosting the cost of the three essen- 
tials to civilized living—food, clothing and 
shelter. It is the last of these three which 
has yielded least of all to the pressure of 
economic distress of the past two years. 


Commenting on large public building con- 
tracts that are being placed, Mr. Morgan said 
that “the private rather than the public enter- 
prise is the more vital to our economic exist- 
ence. The public enterprise represents in es 
sence the taking of money from one pocket to 
put it in the other. It is the taxpayer’s pocket 
which furnishes the money.” 
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The Little Fellow 


Some smile at the little fellow, 
~ Yes, some of the other small, 
And some of the lazy yellow 
Who aren’t a thing at all, 
But I’m for the little dealer, 
The one-horse sawmill man, 
And even the hemlock peeler, 
Who's doing the best he can. 


You talk of your old depressions, 
I'll tell you what bring you such: 

It’s thinking the earth’s possessions 
Are all that amount to much. 

We must have a plant that’s double 
The size that the trade requires, 

That’s one way we get in trouble, 
Big men with our big desires. 


We're teaching our generation 
That size is the one success ; 
We talk of a wealthy nation, 
The more that we have less. 
And so of the big we bellow, 
Till old hard times come around; 
Then I’m for the little fellow 
Who kept his feet on the ground. 


We See b' the Papers 


If things don’t begin to mend pretty soon we 
shall have to. 

Now you not only have to keep in the public 
eye but in the public ear. 

Now we are hoping to get the bricklayers 
into the trenches by Christmas. 

A week-end always seems short, unless it is 
a speech instead of a vacation. 

Today we tried to borrow 75 cents. We got 
it, but it wasn’t oversubscribed. 

What we all want is war-time wages with 
which to buy things at panic prices. 

What we can’t understand is why France kept 
Texas Guinan out but let the mayors in. 

Capone is out on a $50,000 bond. That’s one 
thing about that man—he never seems to be in. 

There are a lot of radio crooners who ought 
to be given the air, if you know what we mean. 

If they believe all pessimists say, the Indians 
probably expect the country soon again will be 
theirs. 

In Chicago retail meat prices have dropped 
36 percent in a year. Restaurant managers, 
please copy. 

_ There is a great deal of hand-to-mouth buy- 
ing, with, we assume, a slight change in the 
position when buying cheese. 

About the only good radio program left is 
the baseball game, and even then you have to go 
to the refrigerator every few minutes. 

From every dollar of profit the railroads pay 
37 cents in taxes. A railroad doesn’t seem to 
be much better off than the rest of us. 

Capt. Hawks’ wife was waiting for him when 
he landed at Basel. The worst of it is that 
Irequently a wife not only does the waiting but 
the lamding. 

They fired a salute when work was started on 
a new $10,000,000 bridge in Chicago the other 
day. Now, if they will continue to do any 
hring that seems necessary, perhaps the tax- 
Payers will get their money’s worth. 

Whenever we hear of a $10,000,000 public 
Project, we wonder if that includes the salaries 
ot the politicians who stood around and talked 
about it before it was started. We also wonder 


rg the low bid would have been to a corpora- 
ion, 


Economists differ as to the cause of the de- 
Pression, but, as the next presidential election 


approaches, the Democrats are leaning more and 
more to the conviction that the Republicans had 
something to do with it. 

In fact in a few months we wouldn't be sur- 
prised to hear the Democrats come right out 
and say so. We may yet have a campaign with 
“the full dinner pail” as a Democratic argu- 
ment, and the Democrats mean either liquid or 
solid. 


Between Trains 


Co_tumBus, Ouxnt0o.—One of the popular po- 
litical sports just now is kicking the utilities 
around, although they have done more to make 
life easier for the housewife than any other, 
unless it is the lumber industry which puts a 
roof over her head. Rates are ridiculously low 
and service superlatively high. Public utilities 
have made large profits, but they have been 
made possible by constantly increasing growth 
and efficiency, so an attack on the utilities is an 
attack on the public, particularly users of what 
the utilities have to offer, and that is just about 
all of us. 

The central division of the National Electric 
Light Association, in convention assembled, did 
not seem downhearted today. Its members still 
have considerable confidence in the common 
sense of the common people. Lumbermen have 
no desire to see the Govermnent take over the 
lumber industry, because they know what a 
mess the Government would make of it. They 
know all about the postal deficits, what the 
Government did to the railroads, about an idle 
army and navy which should be doing police 
duty in times of peace, about firemen sitting 
around waiting for fires instead ‘of preventing 
them by periodical inspection of private prop- 
erty (one man detached from each fire com- 
pany and armed with adequate powers to com- 
pel property owners to eliminate fire hazards 
could prevent more fires single-handed than all 
his comrades put out), and so on, and they 
know that whatever public ownership saves by 
not paying taxes or interest it takes out of the 
public pocket in the form of taxes, and then 
some. Even Senator LaFollette, than whom 
there is none whomer, says that public business 
that competes with private business should pay 
taxes the same as the private owner; and we 
personally would go farther and say that it 
should borrow its capital in the open market 
with no Government guaranty that the innocent 
taxpayer will make good if the public enterprise 
defaults. 

All of which, of course, is our personal opin- 
ion, and does not commit the world’s greatest 
lumber journal, the world’s greatest wife, the 
candy man around the corner, any of the chil- 
dren, or Mr. Hoover. 


The Dreams Possessed 


The dreams of the future may not come true, 
The dreams of the past are the things that do. 
The dreams of the future are faity gold, 

The dreams of the past are the things we hold. 
The dreams of the future are dreams alone, 
The dreams of the past are the seen and known. 


The dreams of the future are lies to youth, 
The dreams of the past are the proven truth, 
The dreams of the future are made of mist, 
The dreams of the past of the fact consist, 
The dreams of the future are fading lights, 
The dreams of the past are the starlit nights. 


The dreams of the future are dreams of love, 

The dreams of the past know the worth thereof, 

The dreams of the future will bring us tears, 

The dreams of the past console our years, 

The dreams of the future are dreams at best, 

The dreams of the past are the dreams pos- 
sessed. 
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Chief Chinook Gets 
Quick Action 
AX Everywhere dealers’ 
stocks are very bad- 
ly broken and their 
orders require im- 
mediate attention. 
Chief Chinook is 
backed by well bal- 
anced stocks and can 


handle “rush orders” 
for 


Pondosa Pine 


Lumber, Mouldings, 
Window and Door Frames 


CHINOOK LUMBER & 
MANUFACTURING CO. 


SPOKANE, WASH. 


Capacity—frames 1200 per shift— lumber 150 
M per shift—box shook 1 car per shift — mould- 
ings 1 car a week. 

Prompt shipment guaranteed ! 
tinental railroads to serve you. 








All transcon- 














Present day competition makes it 
imperative that you carry in stock 
a wide variety of Douglas Fir 
products. Your customers demand 
quick deliveries and this means 
you must have well-assorted stocks 
always on hand, 

It is no longer necessary to order 
straight carloads from Tom, Dick, 
and Harry. All you have to do is 
send us your order for limited 
quantities of the items you need. 
We'll mix the car just to suit your 
requirements. That’s the way to 
save time and keep your invest- 
ment down to “rock bottom.’’ In- 
vestigate our service now. 


Get quotations on these items: 


Garage & House Doors, Mouldings, 
Finish, Casing, Base, K. D. Frames, 
Balusters, Columns, Plywood, Gut- 
ter, Common & Uppers. 























eat oe 
Eastern Wholesalers *¢,"°"° 


when they have a buyer close to the mills. 
For many years I've been a Northwest lumber- 
man—l! know the mills and their product. 

Let me buy your orders from GOOD mills— 
you will like my service. 


FRANK W. SMITH 


1154 Stuart Building Seattle, Wash. 








Vest Pocket Ready Reckoner 


A useful vest pocket manual including a lum- 
ber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous 
useful lumber tabulations. Prepaid, 50 cents. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 

















56 
CI CALIFORNIA Coo 














Sugar Pine 
California White Pine ({2*) 
Arizona Soft Pine 
White Fir 


LOUIS WUICHET, Inc. 


Shop—Selects—Common 
Dimension—Lath—Shiplap 
Pattern—Flask 


WRITE 
712 Railway Exchange Bldg., Chicago 


— I 

















California Sugar 
and White Pine 
California Redwood 


WENDLING - NATHAN CO. 
Established 1914 
Lumbermen’s Blidg., 110 Market St., 
SAN FRANCISCO, CALIF. 








“The Heart Content’’ 


Have you delayed giving your wife this new book 
by ‘‘the lumberman poet’’? Let us send it to you 
—take it home to her—how it will cheer her up! 
$1.25 postpaid. 

Address the Publisher 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 








A New Book 


~~ e eeP 


HOLT’S RAPID 
ESTIMATOR 


A REAL price-list covering houses be- 
cause of its size, its convenient indexing 
of the great mass of information which 
places at your finger tips and, of great- 
est importance, the ease and simplicity 
of keeping it up-to-date with constantly 
fluctuating prices and changing methods 
of construction, 


Every effort has been exerted to make 
this little book measure up to YOUR 
IDEAL of what is needed, every imag- 
inable precaution has been taken to in- 
sure the highest degree of accuracy in 
copying these tabulations from its par- 
ent book, “Automatic Building Costs,” 
so that these “cost-rates” will be just 
es accurate as those in that book proved 
to be in the two years it has been in use 
in every state in the U. S. A. and in 
Canada, 

While this book is only a small part of 
the “ABC System of Estimating,” it con- 
tains the most-used tables and gives 
simple rules for deriving other informa- 
tion contained in the enlarged works so 
that practically any house can be figured 
anytime and anywhere. 


This book will enable you to build up a 
reputation of being the “Building-Costs” 


expe-t in your community. Bound in 
sem!-flexible red leather. 128 pages, 


2%”"x5%”, vest pocket size. 


$3.00 Postpaid 


AMERICAN LUMBERMAN o 
431 So. Dearborn St. | CHICAGO, ILL 
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News Notes from Amet's 


Spokane, Wash. 


June 6.—What to do with the timber in the 
Mount Adams district that down as a re- 
sult of recent heavy winds, is a serious prob- 
lem for three large timber concerns. The 
Vernon Parish Lumber Co. has 13,000 acres, 
the Eastern & Western Lumber Co. has 71,000 
acres, and the Jay Neils Lumber Co. has 
51,000 acres. Portable mills may be erected, 
as “ponding” seems to be impossible. The 
roads and trails leading to this wind-swept 
section are almost impassable. 

Announcement has been made here that the 
A. C. White mill at Dover, three miles west 
of Sandpoint, Idaho, will be in operation 
within the next 90 days. The authority for 
the report was Vernon Williams, Portland, 
representing a new corporation that is tak- 
ing over the holdings. Officials of this con- 
cern are W. C. Culver, vice president of the 
Lacey Co., of Chicago, and J. O. Elrod, Port- 
land lumberman. 

The new Halgedahl 
Salmon, Wash., has been 
machinery has been set 
pects to cut 1,000,000 
Klickitat Pine Box Co. 

The sawmill of the Mount Adams Pine Box 
Co., near White Salmon, Wash., has been dis- 


is 


sawmill, near White 
completed and all 
up. This mill ex- 


feet of pine for the 


mantled and the machinery shipped to Baker, 
Ore., where the owners will operate a new 
sawmill. 

Portland, Ore. 

June 6.—An extensive curtailment will go 
into effect among the fir lumber mills here 
by the end of June. It is understood that 
every mill will go on reduced schedules or 
shut down tight until the demand improves 
sufficiently to establish living prices. No im- 
provement in the demand has been noted the 
last week, and stocks are reported to be ac- 
cumulating in the mill yards. Foreign busi- 
ness is no better than domestic. 

The following comparative table shows 
that while business has been regarded as 
quiet, lumber and log shipments from the 


Columbia River by water during May exceeded 


by more than 5,000,000 feet those of the cor- 
responding month of 1930: 
DESTINATION— 
ne May, 1931 May, 1930 
RR. wsilarkch ee ea eae 20,256,133 14,254,301 
BE Se aurea sds ooo 28,838,333 25,316,232 
De eee 150,000 488,000 
eee DOPOUM ws 6s ce s0 10,727,578 18,433,198 
Atlantic-Gulf ......... 39,677,969 38,536,495 
CEOOD vn vn cee veiicnn 45,670,707 42,522,526 
_ RSs aes eee oe 145,320,720 139,550,752 
Recent rains have relieved the forest fire 


hazard. 


Tacoma, Wash. 


June 6.—Arthur G. Prichard, Tacoma 
banker, was the guest speaker at the regular 
meeting of the Tacoma Lumbermen’s Club 
yesterday. Mr. Prichard is leading the cam- 
paign on the Pacific coast for the stabiliza- 
tion of silver, and declared the question to 
be one of vital importance to lumber manu- 
facturers, the purchasing power of the 
principal Oriental countries depends’ on 
proper valuation of silver in relation to gold. 
Mr. Prichard recently attended the sessions 
of the United States and International Cham- 
bers of Commerce. He told the lumbermen 
that a recent temporary rise in the price of 
silver was immediately followed by large 
orders from the Orient for lumber, which 
ceased as soon as the price of the metal fell 
again, 


as 


The efforts of the Tacoma Lumbermen’s 
Club and the wood promotion committee of 
the Loyal Legion of Loggers & Lumbermen 


to have wood pipe considered as the material 
for Tacoma’s new water line from the Green 
tiver have proved successful. Specifications 
announced yesterday by the water depart- 
ment include wood pipe. The engineers of 
the pipe manufacturers are requested to sub- 


mit designs for approval by the city’s en- 
gineers. The contract will be awarded in the 
near future. 


June 13, 193) 


The Four L wood promotion committee wil 
hold a meeting next Tuesday : 
which the architects and engineers of Ta. 
coma will be guests, and at which the ad. 
vantages of wood construction will be ey. 
plained, and the visitors asked to present 
criticisms and suggestions. 

Frank D. Oakley, treasurer of the 
& Tacoma Lumber Co., is in a Tacoma 
pital convalescing from a serious 
His condition is reported excellent 


evening, at 


St. Pay 


hos. 


operation 


Boston, Mass. 


There is a modicum of encourage. 
for lumber dealers in this territory t, 
be found in statements issued by officials of 


June 8. 
ment 


the First National Bank of Boston and the 
National Shawmut Bank of Boston, larges 
financial institutions in the New England 


States. While construction contracts declined 
in April, contrary to the usual seasonal move. 
ment, the bankers point out that New Eng. 
land manufacturing activity has been slowly 
increasing month by month in 1931, . 
ing the only section of the country 
a gain in April. 

The Douglas fir and western 
ket has heen looking more 
week, although business 
Since June 1 the trade 
new issue of Atlantic differentials, No. 31, 
which is to be effective until further notice 
Business the last few days has been reported 
at the following concessions off quotations on 
page 9%, c. i. f.: 2-inch fir $12.50; 3-inch and 
thicker $12.75; 2-inch hemlock $13.25; 3-inch 
$13.75. The cargo rate is unchanged at $9. 

There has been another slump in red cedar 
shingles. As little $4.11 and even $4.06 is 
now quoted for all rail shipments of XXXXX 
from British Columbia. The decline 
stimulated demand here in the least. 

Three schooner cargoes of eastern 
from Nova Scotia and New Brunswick ports 
arrived last week, consigned to the Godfrey 
Lumber Co. and J. F. Pope & Sons. The 
Downes Lumber Co. is unloading a cargo that 
arrived last week. 


this be. 
to show 


hemlock 
steady the last 
here still quiet 
has been using the 


mar- 


is 


as 
has not 


spruce 


Minneapolis, Minn. 


June 10.—With 


northern pine production 
falling off, sales also have dwindled. Some 
manufacturers are getting some orders be- 
cause of lowered prices. Yard operators are 
buying chiefly on a “hand-to-mouth” basis, 
and orders are mostly of the “rush” variety. 
There is little industrial demand. Country 
areas are not buying as extensively as usual 


at this season. Trade in the immediate future 


in rural communities and in the farm regions 
will depend largely upon crop prospects and 
prices of produce. The latter are not very 
encouraging just at present. 

The northern white cedar market is_ hold- 
ing up fairly well, although not quite on a 


par with that of last year. Manufacturers are 
not able to supply certain items in quantities 


ordered. This is particularly true of large 
posts for guard rail purposes. The movement 
is confined largely to badly mixed lots. A 


considerable quantity of 3-inch posts is being 
shipped; these have been more or less a drug 
on the market. Some dealers who have gone 
into the farm regions after fencing business 
have done fairly well, while in other sec- 
tions, where farm prices are not favorable, 
little fencing has been done. 

In both the Twin Cities and in some of the 
smaller centers of population in the North- 
west, considerable building is in prospect, and 
most of it is the sort that is to the advan- 
tage of the sash and door men. In the rural 
sections, however, building has not d¢ veloped 


as was expected. Many dealers are pointing 
to low prices of material which obtain at 
present as an argument to “build now” and 


in some sections such campaigns are bringing 
good results. 

Frank D. Casey, assistant manager of the 
Chicago division of the Celotex Co., has been 
appointed to succeed the late Fred J. Krauss, 


who organized the Twin Cities division 
the Celotex Co. in 1924 and became its first 
manager. Mr. Casey will have his office ™ 


ee 
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\inneapolis, where he was born and where new location and will begin operating about 
.. was graduated from the University of July 1. At the new location the Baker Lum- $ ‘Have You Ever 
ee wil sota He joined the sales organization ber Co. has installed a complete system of a 
mG, at af the Celotex Co. in 1925, and was northern Moore dry kilns. Timber for several years’ ’ “Stopped tThink. 
of Ta. cianesot® and Wisconsin representative of operation has been secured. H o 
“tn = the firm until —_ Ww hen = became yor com- : i That Klamath Basin 1s 
, pany’s acoustical department representative in Shreve ort La ie. surrounded by the finest 
resent the Twin Cities, Detroit and Cleveland ter- p ' . Ny re. body of Pinus Ponderosa 
ritories. He returned to Minneapolis in 1929, — fas ; cinta didi , oe timber in the United 
t. Pau ' hen he was appointed assistant manager to June § —The SOUtnern pine MAFEet G8e- : at er Here te ape 
a hos. when M Krauss. Later he was trans- tinues slow and weak. Inquiries are coming 4 :%.. of soil. weather anc 
x" oe = ~*~ ‘saeeir in fr various buying centers, but quota- is = growing conditions are 
ration ered to the Chtenge division and named in from va $ hse : seh 4 .3e%",] most favorable to produce 
terre wnager of that branch. tions by wire are not stirring the inquirers Sy soft-textured California 
assistant manag ‘ into action. Mill output is shrinking, as op “: White Pine trees 
. Md the mills are holding down production. Re- ~ 24° \% 4 mat’s why we guarantee 
Baltimore, . ports from buying centers indicate that most yal =. ~ you the finest quality 
retail yards and millwork plants using rough =% lumber 
urage. June 8.—According to members of the pine are contenting themselves with strictly : 
ase! de. North Carolina pine trade, stocks have been day to day buying. Local building continues : " } & 
lals of cold here in the last few days at figures light. 4 é aii “pein “s i 
nd the lower than any recorded for the last thirty 7 Cunien { 
areas years or more, With No. 3 and a oe Norfolk, Va. # 225 — Pesce ina a4 there —— 
gland boards at $30 or less, and with small fram- $ ue t 
eclined ing also at prices that put profits altogether June 8.—There has been very little activity $ 2s VER 
move. out of the question. These, it is admitted, in the North Carolina Pine market. Buying a -4 - =) 
; Eng. were probably distress sales, which do not is of necessities only. Normally large users N UBER 
slowly represent market. are buying little, and holding mills up on Ay . RF dt 
us be- J. C. Campbell, and his son, J. R. Campbell, shipment of old orders. Some orders, carried v me 2 ‘% 
» Show of the Birch Valley Lumber Co., of Tioga, by the mills for some time, are being can- ~-f (ot os \ 
W. Va, stopped in Baltimore a week ago. celled, most cancellations having been made ¥ SELECTS and 
. mar- They were making a tour of eastern terri- necessary by conditions over which the pur- — 7 rs COMMON 
" last tory and getting in touch with dealers every- chaser has no control. Not much stock is ry, ° S4S or ROUGH 
quiet where. Mr. Campbell stated that his com- being produced. Small mills are trying to ¢ A SHOP and BOX 
1g the pany is operating its mill only two days a keep above water by selling some small fram- € =. — Write for 
ne week. ae ar _ ing and a few boards. Prices of North Caro- cadetsns tuarerrnt Fass To San Fimai30o Quotations 
a tice Another Baltimore caller here about the lina pine and other woods are weak. 
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same time was Charles Jacobi, of the E Liver There has not been very much demand for t 
Ons on Coal & Lumber Co., which operates mills 3&better, either edge or stock widths. In- ra er a e 
ch and in West Virginia, but has its office in Dayton, quiries for mixed cars of dressed stock 


“a Ohio. widths, casings etc. have shown a little in- [ umber Co. 


Philip Myers, of the wholesale southern crease. More rough 4/4 and 5/4 edge could 


—_ pine firm of Thomas A. Myers & Co., was be sold in Europe if buyers over there were SPRAGUE RIVER, ORE. 
ve bliged to submit to an operation last week. a little more generous in their offers. There 

XXXX His condition is regarded as entirely satisfac- has been some 4/4x3-, 4- and 6-inch B&bet- Huntington Taylor 
as no tory, with a speedy recovery in prospect. ter sold for export, but this demand is not GENERAL MANAGER 

as brisk as it was several weeks ago. The 
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° ° prices on B&better are holding a little more 
ports Birmingham, Ala. aout. 
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ng a slight decrease in retail prices of lum- Other woods and substitutes have taken away BILL 
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sively badly mixed cars, or pooling cars mills _ this territory have are _ Stock BURNHAM 
be cae * : bought than they can handle expeditiously, 


among several yards. Slow items are con- i holdi hi . 
verted into other stocks where possible, In- mons ars noleing Up shipments. The large 
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sPECIALISTS 
Sou Can Rely Upon 


Anything you need in Yard 
or Shed Stock can be ship- 
ped promptly from large re- 
serve stocks. Order the 
items you need in mixed car. 


Special attention given to 
LCL orders and shipments. 


Ask for Quotations Now. 


Gregertsen Brothers Co. 
332 So. Michigan Ave., CHICAGO 
Yards and Planing Mills, CAIRO, ILL. 





WHITE STAR LUMBER COMPANY 


811 Roanoke Bldg., CHICAGO 
Phone Randolph 1069 

Manufacturers and Wholesale Dealers in Maple, Birch 
and Oak Flooring, Redwood, old growth Yellow Fir, 
Red Cedar, Northern and Western Hemlock, Pondosa 
and California Pine, Yellow Pine, White Cedar Posts. 
Exclusive agents for Redwood Manufacturers Co., and 

“Soo Brand’’ Maple and Birch Flooring. 





Kiln Dried 


ana Air Driea ENGLEMANN SPRUCE 


We own and represent exceptional quality stocks in 
Engelmann Spruce, Sitka Spruce and Western Pine. 


We represent Nicola Pine Mills,Ltd., Merritt, B. C. 
PAUL MILLER CO. 
LUMBER 
General Offices: 308 W. Washington St., CHICAGO 














Hundreds of New Lumber Buyers 


are listed in the March 
Edition of the Red Book 
now available. 
This book may be had on 
trial for 30 days—With- 
out Cost or Ob 
ligation — by 
any responsible 
concern Red 
j Sook credit rat- 
#4 ings and re- 
ports are almost 
universally rec- 
ognized as the 
most reliable 
Ask for Pam- 
phiet No. 49-S 
and details of 
FREE trial 
offer. 
The Collection 
Department has had long 
experience in _ collecting 
lumber accounts, and the 
cost is reasonable. 


LUMBERMEN’S CREDIT ASSOCIATION 
Executive Offices, 608 South Dearborn St 
East. Headquarters, 35 8S. William St., 











, Chicago, 11 
New York City 

















Builders’ Commercial Agency 


ESTABLISHED 1890 


1350 Builders’ Bldg., 228 N. LaSalle St., CHICAGO 


A saitng ont to the contracting trade of 
Cook County and Cook County Dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 











31 NORTH CLARK ST. 


LOG STAMP 


TRADE CHECKS, STENCILS 
BURNING BRANDS, ETC. 
SEND FOR CATALOGUE 


MEYER & WENTHE 


CHICAGO 














LUMBERMEN! 


Write now for our catalog telling 
about our books that’ll 
HELP YOU MAKE MONEY 


AMERICAN 431 S. Dearborn St. 
LUMBERMAN Chicago, Ill. 
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YARD, MILL AND OFFICE 


Newsy Notes of Persons and Places 








A. G. Wilson, president, Wilson Lumber Co., 
Perry, l‘la., came to Chicago last Thursday and 
called on local lumbermen. 


B. G. Betty, president, B. G. Betty Lumber 
Co., Montgomery, Ala., was in Chicago Wednes- 
day on business for his company. 


C. R. Rudinger, president of the C. R. Rudin- 
ger Co., New York, was in Chicago the early 
part of the week visiting local lumbermen. 


F. S. Williams, direct mill representative of 
the Bloedel Donovan Lumber Mills in Ohio ter- 
ritory arrived in Chicago last Friday for a short 
visit to the district sales office. 


J. C. Norman, president, Cardinal Hardwood 
Co., Louisville, Ky., arrived in Chicago last 
Friday with Mrs. Norman and paid a number 
of visits to Chicago hardwood wholesalers and 
other business connections. 


J. Welsh, president of the Welsh Lumber Co., 
Memphis, Tenn., was in Chicago last Saturday 
to pay a number of visits to local lumber offices 
before proceeding on his way to Canada. Mr. 
Welsh reports business “so-so” in the Memphis 
district. 


Colonel William B. Greeley, secretary, West 
Coast Lumbermen’s Association of Seattle, 
Wash., made a few visits to Chicago lumber 
offices on Monday of this week. Colonel Greeley 
was on his way to the timber conservation hear- 
ing at Washington, D. C. 


C. L. Gray, president, C. L. Gray Lumber 
Co., Meridian, Miss., was in Chicago the early 
part of the week to visit Bert E. Cook, of the 
Bert I. Cook Lumber Co., and his son, who is 
connected with Mr. Cook’s company. Mr. Gray 
reports conditions very quiet in his section. 


W. E. Mitchell, president of the East Ala- 
bama Lumber Co., Tuskegee, Ala., was in Chi- 
cago Friday and Saturday conferring with John 
H. Shook of Shook Bros., exclusive sales repre- 
sentatives of the mill. The East Alabama Lum- 
ber Co. is manufacturing only longleaf this 
year. Mr. Mitchell left for New York to meet 
his daughter, who is returning from Europe. 


A. C. Long, jr., general sales manager, Great 
Southern Lumber Co., Bogalusa, La., arrived 
in Chicago Monday from Minneapolis and 
stayed until Wednesday conferring with com- 
pany officials here and making a number of 
visits in Chicago. Mr. Long is also general 
sales manager of the Bogalusa Paper Co. and 
it was largely in connection with the affairs 
of this company that his trip north had included 
Minnesota. 


Even lumbermen being bashful on such occa- 
sions, many people don’t know that F. R. Lin- 
roth, popular young manager of the Chicago 
office of the Exchange Sawmills Sales Co., was 
the proud father of a son on May 17. Junior Lin- 
roth weighed 7 pounds on arrival, and when 
asked who his son most resembles, Mr. Linroth 
replied that it was a sort of a combination job. 
The boy will be called William Baldwin Lin- 
roth, after his grandfather. The Linroth menage 
now numbers three. 


The most optimistic news heard the last week 
in the New England lumber trade comes from 
Norway, Me., where George Hill, owner and 
operator of a lumber mill, is eagerly awaiting 
payment of $75,000 which he is announced to 
have won in the Irish Hospital sweepstakes 
lottery. Asked what he intended to do with 
the seventy-five grand—when and if he received 
the cash, Mr. Hill replied: “I don’t think I'll 
have it long enough to make me round shoul- 
dered. The money won't go out of circulation.” 


ta 
K. G. Fenson, of Ottawa, Canada, Manager of 
the Canadian Hardwood Bureau, was a Visitor 
at the main office of the Marietta Paint & Colo, 
Co., Marietta, Ohio, on June 5 and 6. Mr 
Fenson is chief of the wood utilization depart. 
ment of the Forest Products Laboratories at 
Ottawa and was sent to Marietta to familiarize 
himself with the new methods of finishing 
Canadian hardwoods. He also was getting some 
information regarding Peel-Kill, a new produc 
developed by the Marietta company to minimize 
the blistering and peeling of paint. 


Israel O. Wood, one of the organizers of the 
Whitmer-Jackson Sash & Door Co. of Cleve. 
land, Ohio, celebrated his golden wedding an. 
niversary at Goshen, Ind., Tuesday of last week 
Mr. and Mrs. Wood were married at Warsaw 
Ind., in 1881 and moved to Goshen in 1890, 
where they have been active in social, club, 
church and financial circles. Mr. Wood was 
treasurer of Elkhart County, and many years 
ago became president of the City National 
Bank, with which he remains today as chair. 
man of the board of directors. 


Ivan Anderson recently has succeeded Innes 
Crichton as American buyer for the Ritter 
Lumber Co. (Ltd.), of London, England, with 
headquarters at Jackson, Miss. Mr. Anderson 
for years has been identified with the southern 
hardwood trade and for the last six years has 
been with the W. M. Ritter Lumber Co., of 





TAKE A TIP 


from the technician. Develop some lumber 
sales technique. Don't let the word "'tech- 
nique" scare you. There may be men who 
can put over great achievements by sudden 
bursts of inspiration, enthusiasm, or person- 
ality, or by precarious favor of fate or luck. 
Most of us get our successes by pure per- 
sistent hard work, or not at all. 





Columbus, Ohio, in its wholesale department, 
handling the purchase and sale of southern 
hardwoods and yellow pine. Mr. Crichton, who 
is succeeded by Mr. Anderson, formerly rep- 
resented the London company as American 
buyer but due to ill health has returned to 
England where he possibly will engage in the 
brokerage business. 


Chicago lumber offices were visited the latter 
part of last week by a Canadian lumberman, A. 
E. Clark, of Clark, Howe, Waters & Knight 
Bros., Toronto, who drove in from the East 
with his son, the company’s representative 1 
Eastern territory. Mr. Clark’s company manu- 
factures lumber, largely flooring, and operates 
a number of yards also. Commenting on the 
decision of the majority of Canadian mills not 
to manufacture this year more than 30 percent 
of their last year’s output, Mr. Clark remarks 
that there is not much dry stuff in stock m 
Canada now, and there are no signs that stocks 
will be increased beyond week to week require- 
ments. Many Canadian mills are financed by 
banks, and because the tendency is to restrict 
credits, the mills are unable to tie up money 
in piles of sawn lumber. 


In order to care for its rapidly increasing 
business, the Fort Dearborn Lumber Co. has 
been obliged to engage new and larger quarters, 
and is now located at 2709-2717 Clybourn Ave- 
nue. This move necessitated a change in the 
telephone number, which was much regretted, 
inasmuch as the company has had the same tele- 
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iber and exchange for 18 years. The 
telephone company has provided a new number 
close to the old one, this. new number being 
Graceland 2942.+ H. J. Smith, president, attrib- 
utes the increase in the business to the per- 
sistent effort of those connected with the com- 
vany. He says: “If business generally is half 
what it ought to be, we just work twice as hard 
4s usual and keep our sales up to normal vol- 
yume, and the move we have made indicates that 
we have done even better than that.’ 


phone nun 


E, R. Ross, secretary, Marsh & Truman Lum- 
her Co., is back in Chicago after a sales trip 
in Kentucky the latter part of last week. He 
found business picking up, with everyone still 
wanting rush shipments. Mr. Ross is one of 
those who are optimistic as to the business out- 
jook. He has made a number of trips during 
the last four weeks, traveling in Nebraska, 
Texas, Kansas, Missouri and Oklahoma, and 
reports that, taking the length and breadth of 
the section of the United States east of the 
Rockies, there are quite a number of bridge 
‘obs and highway projects afoot from which 
business can be obtained if sufficient chasing 
is done. Mr. Ross believes in taking the ex- 
ample of the hen who scratches for worms— 
and gets them—however few and deeply buried 
they are. 

J. A. DuPlain, president, Joseph A. DuPlain 
Lumber Co., Rockford, Ill., spent a few days in 
Chicago the early part of the week calling on 
friends in lumber offices. A large part of Mr. 
DuPlain’s business is with furniture manufac- 
turers, and he described as “shameful” the low 
condition of furniture manufacturers’ stocks in 
his district In many cases, he said, all that 
can be seen in the storage yards are the piles 
sticking up out of the ground, entirely bare. 
One manufacturer ordered one carload of lum- 
ber recently which he explained was in order 
to make up samples to send to the summer mar- 
ket and stvle show just concluded at the Ameri- 
can Furniture Mart, Chicago. This manufac- 
turer had no other stock whatever, and will 
huy after the show only sufficient to fill orders 
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actually on the books. This situation is more 
or less general, Mr. DuPlain stated, and is due 
to manufacturers keeping their stocks as low 
as possible in the belief that prices will slip 
lower yet. Lumber salesmen have been telling 
their clients in the furniture trade week by 
week for months past that prices could not go 
any lower, but they have continued to sag, 
and it seems to be a case of “wolf, wolf.” Mr. 
DuPlain believes that when the swing of the 
pendulum comes, business will develop with a 
rush. 





Silver Anniversary Golf Tournament 


In a handsome silver cover in keeping with 
the occasion, the program of the silver anniver- 
sary, twenty-fifth annual golf tournament of the 
ILumbermen’s Golf Association of Chicago is 
being distributed and unusual interest is being 
manifested in this important occasion. The an- 
nual tournament, dinner and evening entertain- 
ment will be held on Tuesday, June 23, at the 
Olympia Fields Country Club. The events will 
be as usual, including championship trophy, pre- 
sented by the late Herman H. Hettler; the Chi- 
cago Retail Lumber’ Dealers’ Association 
trophy; the AMERICAN LUMRBERMAN cup; the 
Edward Hines trophy; the Chicago Lumber In- 
stitute cup; the Lumbermen’s Mutual Casualty 
Co. trophy; the Bolling Arthur Johnson cup; 
the event for old boys 58 years and over, and 
the four flight events. The Bolling Arthur 
Johnson cup is to be discontinued and play for 
it this time will be by men whose names now 
appear on the cup, which will become the prop- 
erty of the winner. 

The Lumbermen’s Golf Association of Chi- 
cago was organized May 22, 1907, with C. F. 
Thompson as the first president. At the or- 
ganization meeting were present Perley Lowe, 
John C. Spry, C. J. True, C. W. Hinkley, C. F. 
Thompson and Frank B. Stone. The bylaws 
were drafted by James E. Defebaugh, owner 
and editor of the AMERICAN [LUMBERMAN, and 
the first tournament was held at Glen View 
Golf Club, June 25, 1907. 


Conditions in the Chicago Market 


Buying in the Chicago wholesale lumber 
market last week was restricted to the actual 
and urgent needs of the trade. Inquiries were 
scattering and demand was spotty with sales 
reported at very low prices. Sellers reported 
that because of the keen competition it was 
difficult to figure the market and that in many 
instances the prices quoted were based more or 
less on condition of stocks at the mills. The 
millmen long on certain items were taking busi- 
ness offered at ridiculously low prices and the 
buyers with a little effort were able to find the 
stocks wanted. 

Hardwood sales in the first ten days of the 
month have held up in about the same volume 
as in May, but the volume is small as com- 
pared with some former years and there is 
nothing to indicate any improvement in the 
market situation in the immediate future. Sell- 
ers say that the competition starts with the 
receipt of an inquiry and in most instances the 
order is placed with the shipper quoting the 
lowest figures. In some instances the buyers 
are sending out inquiries for the lumber re- 
quired and naming the prices they will pay for 
the stock. It is a case of take it or leave it so 
lar as the mills are concerned. 

Wholesalers report that the market for north- 
etn hardwoods is very irregular and there is 
a wide variation in prices for birch, maple and 
basswood. In the South there is a little more 
stability to the market, although the buyers by 
shopping around were able to get prompt ship- 
ment on most items in oak, gum and poplar and 
at prices in some instances said to be below 
the cost of production. It is expected that 
following the close of the furniture market and 
style show there will be a slightly stimulated 
demand for the woods used in that industry. 

he report from the American Furniture Mart 


is that there has been 
retail furniture trade. 

Sellers of southern pine seem to be the most 
optimistic and there were reports that with a 
slight seasonal improvement in the demand for 
building lumber from the retail yards the deal- 
ers have been a little more active in the whole- 
sale market for boards, dimension, flooring and 
other items, required for filling-in purposes. It 
is a demand for mixed cars, however, and none 
of the vards in this district are buying straight 
cars for stock purposes. Wholesalers believe 
that southern pine prices are about as low as 
they will go and the reports indicated a grow- 
ing scarcity in certain dimension items at the 
small mills. 

The wholesale market for the West Coast 
woods, such as Douglas fir, red cedar, Sitka 
spruce and West Coast hemlock, is dragging 
along without any change as regards volume. 
Sellers are pushing hard for orders, but the 
yards, the railroads and the industrials are buy- 
ing only such lumber as they need and price 
cutting at the mills is no inducement for them 
to increase their inventories at this time. 

In line with the slight improvement in de- 
mand for southern pine there also has been a 
slight increase in the volume of orders taken 
by wholesalers from the retailers for the west- 
ern and northern pines. It is only a slight 
seasonal pickup, however, due to a heavier con- 
sumption and the need of certain items to bal- 
ance stocks in the yards. There is little de- 
mand for any kind of softwood or hardwood 
lumber from the millwork interests. In the 
North hemlock is starting to move from the 
mills to the retail yards in local territory, but 
the volume of business is light for the season. 
Demand for cypress is mostly from the yards 
in the rural districts. 


some buying by the 
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National 


Forest Timber 
FOR SALE 


No sales of National Forest timber will be 
made during the present economic situation 
where the value of the timber is in excess of 
$500, except under the following three enum- 
erated conditions: 


(1) To supply the needs of already exist- 
ing sawmills which are dependent upon the 
National Forests for their raw material and 
where such raw material cannot be obtained 
elsewhere. 


(2) To furnish domestic paper mills with 
raw material needed to supply the domestic 
market with newsprint and other wood pulp 
products. 


(3) To dispose of wind-thrown, fire-dam- 
aged or fire-killed and bug-infested timber. 


Applications for the purchase of National 
Forest timber should be made to the Super- 
visor of the National Forest on which the 
timber is located, or to the Regional For- 
ester for the National Forest Region con- 
cerned. The Regional Foresters are located 
as follows: For Montana and _ northern 
Idaho, Missoula, Mont.; for Colorado, South 
Dakota and Wyoming east of the Conti- 
nental Divide, Denver, Colo.; for Arizona and 
New Mexico, Albuquerque, New Mexico; for 
Utah, Nevada, southern Idaho, Wyoming 
west of the Continental Divide and Arizona 
north of the Colorado River, Ogden, Utah; 
for California, San Francisco, California; for 
Washington and Oregon, Portland, Oregon; 
for Alaska, Juneau, Alaska; for Minnesota, 
Michigan and Wisconsin, Milwaukee, Wis- 
consin; and for Arkansas, Florida, the Ap- 
palachian states, Pennsylvania, and’ New 
Hampshire, Washington, D. C. 

















WEEDS need not 


cause fires....destroy 
them this easy way!!! 
Simply dilute 1 gallon of Wilson's Weed Killer to 46 


gallons of water and just sprinkle around your lumber 
piles and buildings. . . at the mills or in your yards. One 
good application a year is sufficient. This is cheap fire 
insurance! Send in a trial order today! 1 Gallon $2.00; 
5 Gallons $8.00; 10 Gallons $15.00; 25 Gallons $30.00; 
50 gallons $50.00; freight allowed on 5 gallons or over 
East of the Mississippi River. 


Booklet mailed on reauest. 
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SPRINGFIELD NEW JERSEYF 


COUNTERFEIT CHECKS 


are frequent except where our 
Two Piece 
Geometrical 
Barter Ccin 


is in use, then 


imitation isn’t 


ible. 
| ee le if you 


ask for it. 


S. D. 
CHILDS & CO. 
CHICAGO 
We also make Time 
Checks, Stencils and 

Log Hammers. 
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National Production, Shipments and Orders 


\SHINGTON, D. ( June S. 





Following is the National Lumber Manufacturers’ Association report for the week ended May 30, and fo 


twenty-one weeks ended that date, covering mills whose statistics for both 1931 and 1930 are available, and percentage comparison with statistics of 
identical mills for the corresponding period of 1930: ss 
ONE WEEE No. of Percent Percent Percen; 
Softwoods: Mills Production of 1930 Shipments) of 1930 Orders of 193 
Beutheorn. Fime AGSOGiMtio.<cccesscceccecesece 106 29,907,000 72 36,603,000 84 38,871,000 101 
West Coast Lumbermen’s Association........ 194 109,213,000 75 124,708,000 81 106,079,000 72 
Western Pine Manufacturers’ Association... 60 20,707,000 64 26,759,000 77 24,835,000 7 
California White & Sugar Pine Mfrs.’ Assn.. 24 16,732,000 59 17,122,000 89 18,707,000 107 
Northern Pine Manufacturers’ Association.. 7 3,851,000 81 2,322,000 38 2,388,000 58 
Northern Hemlock & Hardwood Mfrs.’ Assn. 15 1,893,000 95 1,187,000 95 950,000 101 
North Carolina Pine Association............ 11 1,464,000 70 1,189,000 87 3,294,000 5 
en DE cc ccue Rash anekeceseRe eeu 147 196.767.000 71 212,890,000 81 195,124,000 79 
Hardwoods: 
Hardwood Manufacturers’ Institute.......... 184 16,572,000 64 19,592,000 86 18,825,000 88 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 15 2,003,000 77 1,673,000 90 1,388,000 148 
ee DOORS: £66662 6névsatenees coccccce 199 18,575,000 65 21,265,000 86 20,213,000 90 
I I so i ai i as wie a ee ae fe we 631 215,342,000 71 234,155,000 81 215,337,000 80 
TWENTY-ONE WEEKS Mills 
Softwoods: Reporting® 
Southern Pine Association. ..cccccccceccccses 121 729,451,000 66 793,149,000 77 791,490,000 78 
West Coast Lumbermen’s Association........ 194 2,15 65 2,274,711,000 73 2,258,703,000 74 
Western Pine Manufacturers’ Association.... 61 64 577,101,000 78 553,538,000 77 
California White & Sugar Pine Mfrs.’ Assn.f.. 24 176,831,000 70 312,882,000 82 329,589,000 80 
Northern Pine Manufacturers’ Association... 7 54,239,000 75 59,157,000 72 58,348,000 82 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 21 12,468,000 68 27,130,000 68 27,651,000 66 
North Carolina Pine Association............- 4 93,803,000 67 99,490,000 91 $3,696,000 79 
HE cis chd becedene ae ieee nese 172 3,775,246,000 65 4,144,620,000 75 1,103,015,000 5 
Hardwoods: _ eee 
Hardwood Manufacturers’ Institute.......... Lvi 339,567,000 57 101,394,000 y < 102,193,000 81 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 4 75,535,000 54 50,988,000 63 19,338,000 68 
Fh i a a ae ea eel eel 198 415,102,000 57 152,382,000 76 151,531,000 "19 
EY i ek bie en eiaw aewln’ 649 4,190,348,000 64 1,597,002,000 75 1,554,546,000 76 
*Average weekly number. {Twenty weeks. 





Southern Pine Report 


New Orveans, La., June 8.—For the week 
ended May 30, Saturday, 122 mills of total 
capacity of 12134 units (a unit representing an 
average monthly output of 1,500,000 to 2,000,000 


feet between Nov. 1, 1927, and Oct. 31, 1930), 
report as follows to the Southern Pine Asso- 
ciation: Pct. of output 

3-year <Ac- 
Production Carst Feet Ave. tual 

Aver. 3 years. 50,578,000 - 

Actual sce cee 92,484,000 64.13 
Shipments* ..1,876 39,396,000 77.89 121.47 
Orders 

teceived* ....1,975 41,475,000 82.00 127.88 

On hand end 

weekt .....3,998 83,958,000 

‘Car basis is 21,000 feet. 

*Orders were 105.28 percent of shipments. 

tOrders on hand at above 122 mills showed 
an increase of 2.54 percent, or 2,079,000 feet, 
during the week. 





Western Pine Summary 


[Special telegram to AMERICAN LUMBERMAN] 
PoRTLAND, Ore., June 10.—The Western Pine 
Manufacturers’ Association reports as follows 


on operations during the week ended June 6: 


Total number of mills reporting, 88: 





Actual production for week...... 26,076,000 
DE <ctcenen@eceisenens 28,192,000 
Ce SONNE acc csecessrerennns 26,190,000 
Report of 61 mills: 

Operating capacity .....cccccecce 69,671,000 


Average for 3 previous years.... $9,001,000 


Actual production for week...... 32,016,000 
Report of 81 mills: 

Average production ......cceces 11,438,000 
EE Os na whe we 105,456,000 
Stock on hand—June 6..........-. 1,255,344,000 


Identical mills reporting, 61: 


Production 


Operating capacity ........... 69,671,000 
Average for 3 previous years.. 49,001,000 | 
Week ended Week ended | 

June 6, 1931 June 7, 1930 

Actual for week.. 32,016,000 49,461,000 

Shipments ....ccee. 25,631,000 30,846,000 

Orders received..... 23,551,000 32,831,000 


Identical mills reporting, 79: 
Production— 


Average for 3 previous years.. 41,046,000 
Week ended Week ended 

June 6, 1931 June 7, 1930 

Unfilled orders..... 105,066,000 131,638,000 


Gross stocks on 


DE -shrivesrcewrs 1,237,9232,000 


1,292,397,000 


Relation of Unfilled Orders to Stocks 


WASHINGTON, D. C. 
stock footage May 


June 8.—Following is a 
30, and the percentage relati 


Association 
Southern Pine 
West Coast 
Western 
Northern 
Hardwood 


Association 
Lumbermen’'s 
Pine Manufacturers’ 
Pine Manufacturers’ 
Manufacturers’ 


statement for five associations of 
onship of unfilled orders to stocks : 


the gross 


Orders of 
No. of Gross Unfilled Stocks— 
Mills Stocks Orders Percent 
103 710,311,000 79,254,000 11 
165 1,421,667,000 317,697,000 22 
SK? 1,235,629,000 107,198,000 9 
r 269,933,000 18,704,000 7 
161 939,052,000 133,766,000 14 





West Coast Review 


[Special telegram to AMERICAN LUMBERMAN] 

SEATTLE, WasH., June 10.—The West 
Coast Lumbermen’s Association mills giving 
production, shipments and orders during the 
week ended June 6 reported: 
117,012,000 
105,461,000 9.87% under production 
112,880,000 3.53% under production 


999 


ow 


Production 
Shipments 
Orders 

A group of 343 mills whose production re- 
ports of 1931 to date are complete, reported as 
follows: 
Average weekly operating 
Average weekly cut for 22 


capacity 298,599,000 
weeks— 


PT vecceseceebevaece was cnnr ene 158,861,000 
ras iia aa are eer one fata de aad Giles 124,250,000 
Actual cut week ended June 6..... 136,577,000 


A group of 220 mills whose production for 
the week ended June 6 was 116,845,000 feet, 
reported distribution as follows: 


Unfilled 
Shipments Orders Orders 
a air a 37,670,000 33,069,000 88,574,000 


Domestic 


cargo 41,744,000 12,169,000 185,701,000 
Export ... 15,027,000 26,604,000 117,296,000 
Local 10,853,000 10,853,000 ........ 








391,571,000 
A group of 194 mills, whose reports of pro- 
duction, shipments and orders are complete for 

1930 and 1931 to date, reported as follows: 
Week ended Average for 22 weeks 


105,294,000 112,695,000 


June 6, 1931 1931 1930 
Production 113,076,000 103,025,000 157,820,000 
Shipments 102,922,000 108,121,000 148,099,000 
Orders 106,959,000 107,724,000 145,772,000 





The 


you 


Classified Section gives 
the largest coverage in 
the lumber field. 





National's Lumber Sales Plan 


Welcomed in Southwest 


EUGENE, Ore., June 10.—Otto Hartwig, of 
the staff of the West Coast Lumbermen’s Asso- 
ciation, who has been actively participating, to- 
gether with Messrs. Miller and Crosby of the 
National staff, in arousing the interest of retail 
lumbermen in direct solicitation of rural busi- 
ness, has written President A. C. Dixon, of the 
National Lumber Manufacturers’ Association, 
some interesting comments on his recent experi- 
ences in the Southwest. Meetings have been 
held in Phoenix, Ariz., La Junta, Limon, Ster- 
ling, Greeley and Denver, Colo. There was to 
have been a meeting at Cheyenne, Wyo., but it 
was cancelled because all the Cheyenne lumber- 
men attended the Greeley meeting, at which 
there were 68 men, representing 100 yards. 

At all the meetings in Colorado, Secretary 
Vincent, of the Mountain States Lumber Deal- 
ers’ Association, was urged to recommend that 
Mr. Hartwig’s campaign be continued with a 
special view to instructing sales managers and 
salesmen in the technique of personal solicita- 
tion. 

Claude Richardson, Denver, general managet 
of the Sterling Lumber & Investment Co.'s 39 
yards, invited Mr. Hartwig to return and i- 
struct his entire staff in “this rural merchan- 
dising plan, and we want to put our heart and 
soul into it.” A manager of 12 yards said that 
beginning in June he would put 12 men out to 
solicit farm business. 

As an illustration of the possibility that even 
at present prices farmers may have a margil 
that will enable them to purchase lumber, 4 
dealer stated at the Limon meeting that 
although the egg market was down to 8 cents 
a dozen, there was still a profit in egg produc- 
tion because even after charging feed grain at 
$1 per hundred pounds, there still remained 4 
margin of 3 cents per dozen eggs. 
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News Letters 








(Continued from Page 57) 


this district. 
$11.50@12 


construction in 
is being quoted 


yrs are unde! 


No 1 fir dimension ; 

f Rail B list for air dried stock, $9@9.50 
-e for kiln dried stock; 1x4 B&better slash 
ain fir flooring in straight cars, Rail B load- 


= loading, $29@29.50: B&better 


e320: Rail C 
random 


drop siding, lengths, $30.50, 
sraight cars, 16-to 20-foot, $34.50; one-inch 
«nich, well assorted as to widths and lengths, 
“ais Pondosa and California white 


950 No 


vines are $28.50 for 12-inch widths, with mills 
: latitude as to specifications for 


ilowing some 

lengths to be loaded, 

Oak flooring demand continues slow, with 
improvement in price level, but some manu- 

facturers have made their price basis as 

esued final, and have discontinued the prac- 


tice of lower offers. Hardwoods 
venerally show no strength as to price or de- 


considering 


nand. No. 2 sap gum 4/14 is $19.50. No. 2 
ellow cypress 4/4 is $21.50, and stock can 
bought either rough, surfaced or re-sawn 
these prices Louisiana red cypress is 
moving more freely but prices are unsettled. 


Joseph Lane, sales manager Long-Bell Sales 


Corporation, Kansas City, Mo., was here sev- 
eral days last week stressing sale of Knock- 
down lawn chairs, trellises and other items 
ready for consumers’ use, Which will come to 


dealer individually packaged, with 
ion directions in each container. 
Williams, president Erskine Wil- 


manufacturer of hardwoods 


erec- 


Erskine 
iams Lumber Co., 


and cypress, Memphis, Tenn., was here on 
‘riday. 
. 
Kansas City, Mo. 

June 9 A noticeable improvement was re- 
ted in sales last week, particularly to 
southern yards, as a result of oil fieid de- 
elopments in eastern Texas. Numbers of 
ew vards have been established there, and 


tocks are moving rapidly. In other sections, 
sales continue hand to mouth. There is abso- 
itely no buying of a speculative nature, al- 
though prices do appear very attractive. In- 


quiry is noticeably lighter. Industrials are 
consuming their small stocks and are mak- 
effort to replenish them, waiting 


ng little 
vr lower prices during the 
apparently Railroads have 
cheap grades for car repairs. Farm imple- 
ment manufacturers bought sparingly of 
some well lumber for immediate 
shipment, and are beginning to come into the 
narket for fair amounts of cheap grades for 
rating Automobile body makers 
buying hardwoods for their sum- 
mer requirements. Prices show a weaker 
tendency all along the line, and mills are 
curtailing again. 


New York, N. Y. 


Demand was slow all week. tep- 
resentatives of the leading lumber companies 
felt disappointed with the final results for 


months 
ceased buying 


summer 


seasoned 


purposes. 


have been 


operations 


June 9 


May, volume being somewhat lower than 
In April No drastic price changes are 
expected in the near future, nor any great 


increase in volume. In general, it is felt that 
habitual users of different woods are re plac- 


ing stocks with lumber one or two grades 
lower. Buying has been entirely in small 
quantities 

Large orders for southern pine and other 
umber used in railroad work should not be 


expected before the first of the year, accord- 
ng to Rodney Browne, of Browne & Bryan. 
Mr, srowne feels that the decrease of lum- 
‘er stocks in the storehouses of transporta- 
ton companies will guarantee increased buy- 
Ing at that time. “The railroads usually 
maintain a stock sufficient to carry them over 
‘IX months or a year, and, inasmuch as they 
have, to all effects, been out of the lumber 
market for twelve months, this stock should 
ve exhausted by the end of the year. The 
‘ondition of their lumber stocks should cause 
them to give out large orders for lumber at 
hat time.’ There are now 650,000 idle rail- 


road cars, and only 7 percent of these are 
1 need of repairs, Mr. Browne said. How- 
‘ver, an idle railroad car deteriorates al- 


most as rapidly as a used one, and he does 
not believe that the railroads will allow this 
‘tock to go into the discard. The southern 
‘ne producers expected an 


upturn in the 
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AIR DRIED FULL STRENGTH IN MATERIAL 
LADDERS FOR EVERY PURPOSE 





LADDERS THAT ARE A PLEASURE TO SELL 
Write for Our Latest Booklet and Prices 


W. W. BABCOCK CO. 





General 
Purpose 


Bath, New York 








vat 


Z MICHIGAN 
On the AuSableRiver & 


‘CHIEF BRAN 


MICHIGAN MAPL E- 
AND BEECH FLOORING 


No order too large or too small for us 


to handle. 


Try our special service on less carload lots. 


m= THE TROUT ARE BITING GOOD AT GRAYLING 


cH! 
SHOPPENAGON 








market at the beginning of the second half 
of the year, but indications are that if they 
do as well in the second half of 1931 as they 
did in the first six months, it will be all they 
can expect. Not only is volume of business 
small, but prices are low. 


“The statement of the Association of Rail- 
road Presidents, a few days ago, that the 
railroads would attempt to secure a uniform 
increase in transportation charges, is only 
the beginning of a campaign against bus and 
truck competition,” Mr. Browne said. “The 
railroads have been losing business rapidly 
to the trucks, as a matter of common knowl- 
edge, and they believe that by threatening 
to raise their rates they can call the atten- 
tion of the Interstate Commerce Commission 


to competitive conditions and can possibly 
bring about some sort of regulation of in- 
terstate trucking which will be beneficial 
to the railroads.” 


R. B. White, president Exchange Saw Mills 
Sales Co., Kansas City, Mo., 
part of last week here. 


spent the latter 


Harry Demuth, of the Demuth 
Jacksonville, Fla., has also 
on business. 


Seattle, Wash. 


June 6.—Discussing the Chinese market, an 
exporter who specializes in Far East trade 
declared that China did not buy at the high 
rates, as Japan did last spring. Top freights 
to Shanghai were $7.25. Cargoes are now 
being dispatched at a rate of $6, and this 
exporter expects a $5.50 rate during the next 
month. Chinese purchases are now being 
made for August shipment, to arrive in China 
in September. The present buying season 
will be over in another thirty days. Buying 
this year started in December instead of as 
usual in January, because of the adoption by 
the Chinese of the Gregorian calendar. The 
volume of lumber purchased by the Chinese 
this season is about 25 percent under that 
of last year, which, this informant declares, 
is a better showing than has been made by 


Lumber Co., 
been in the city 
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Hoo-Hoo activities in Seattle next fal], qT 

Hoo-Hoo Club of Seattle has not been go, 

for the last two or three years, 

maintained its organization. 


FOR EVERY Jacksonville, Fla. Boat th 





Pianc 


but } 























Piano M 
June 8.—More inquiries for southery Dine held in C 
BU I LDI NG PURPOSE are being received from New York 4, jn conjut 
eae Massachusetts, calling for mostly 10-inep and Industrie 
larger sizes and long lengths, not at all gy. trends of 
able to Florida’ timber. However, gop, facturers 
wholesalers are so hungry for business th: . niano 
have been accepting these orders. apa . of pila 
, . ion, the 
prices that are entirely too low even toga tion, 
Some of these dealers are experiencing my, amount | 
difficulty in getting the mills to take on the, season b 
large sizes, and a stiffening in price hy In syn 
been noted. There seems to be a largy eral furt 
amount of 12x12-inch cutting wanted thy can walt 
for several weeks. It is also reported tha; | 

a es ele and : : wna maple a 
a large order for timbers from New Yori idence 

City for dock work will be placed soon. On evi mn 
of the large producers in Florida reports 4 corewoo 
average selling price of $15, mill. If gyq mal qué 
prices prevail it will not be possible for the ported, : 
mills to continue operations. Most of the ness th 

small mills are already down, and there ar: last few 

now only about ten or twelve large mills facturer 
Florida running. Orders are few and pri¢g h ol 

are weakening, having dropped 50 cents ; = 1 

$1 during the last ten days. tetail busines and un 

is about holding its own, with  souther, mal pr 

R STRUCTURAL NEED Florida the most active section of the Stat quarters 

ee FOR EVE y The retailers in Miami expect some business preciabl 
to develop out of the passage of the ray facturer 

track bill which legalized horse racing ;; B. B: 

Florida. It is reported that construction » Review 

a $1,000,000 track will be started during : M 

DEN “pr — June, and several other tracks th: ss the zy 
I SE J HEREVER lumber is used, whether in home a Pcapyt 4 : : rat hay ointed 

building or heavy “mill” construction, you'll find been idle will immediately make repairs th P 


| ll reautre large quantities of i tia esenta’ 
LONG LEAF that dense long leaf yellow pine serves the pur- will require large quantities of lumber. oa pia 
pose to better advantage from the standpoint of necessit 

YELLOW PINE strength, durability, beauty and economy Macon, Ga. 
































toy, an 
Rigid framework and- beauty of finish, inside and June 8.—Development projects under wa greatly 
out, are essential factors in either modest bungalow or in the Southeast are furnishing the bulk o vagarie 
elaborate dwelling. Low cost, large salvage value, the business in roofers. Most mills are idk Chamb 
rapid erection and easy remodeling are matters which = hoagie is = desire on the part of th promot 
must be considered in factory or industrial construc- ee grea Rinscccng — until there is ciation 
tion. All these qualities, and many more, are charac- Longleaf manufacturers say scattering or- benefit 
teristic of dense long leaf yellow pine . available in ders are coming in and railroads are enti access¢ 
all grades and sizes at the big Brooks-Scanlon plant at a little more than in the previous months in yea 
Foley. of this year. Mills are still on short time One 
however, and some will not attempt to oper- Music 
ate until- they have disposed of stocks o casting 
hand. grams, 
ASK ABOUT ALUM-WOOD—MILL-PRIMED WITH ALUMINUM PAINT Some business is being booked by Georgia Air” 
hardwood mills, but volume is far below nor- board 
mal. Some manufacturers are of the opinior follow 
BROOK — that there is a little improvement in business narrate 
as compared with a month or six weeks ag not g 
Stocks are extremely low at most mills. demon 
c oO R P O R A 7 I a) N piano 
er large | 
. ° ° lesson 
FOLEY, FLORIDA Canadian Oak Flooring Tariff ie 
Manufacturers and Sales Tax Mie 
Mempuis, TENN., June 8.—In a bulletin sen! sible 
100 MILLION BOARD FEET ANNUALLY out to the members of the Oak Flooring Manv- om 
facturers’ Association of the United States by di os 
Secretary W. L. Claffey, they are advised that mar 
there has been no change in the Canadian tarif ps ds 
on oak flooring, which remains at 25 percent ai oe ’ 
valorem. The arbitrary valuations on oak floor- ep! 
; 5 : . ; ing, as published by the Department of National a 
other export markets. He declares ( hina Fir logs are moving mostly at $10, $14 and Revenue, customs division, Ottawa, Canada, at p ‘ 
has had a boom following bumper crops, for $18. Some logs bring $1 more, and some dis- ; ed 7. *s) outsi 
which they got good prices in silver, because tress logs move at flat prices which average the place of production m the southern United piano 
of its low exchange value. Chinese lumber less. Hemlock logs move at $9@11 and States are flexible and may be reduced. In in in 
stocks are not large, despite heavy cargo $10.50@12.50, with average prices running addition to the 25 percent tariff duty there 
arrivals, which are being use up as fast as $10@12. Top cedar prices are $10 and $20. an import tax of 1 percent and the Canadian 
— ars so that June and July loadings ar —_ — ety gees ” ro po sales tax has been raised to 4 percent. This C 
wi ve heavy. while lumber cedar is pretty steady a 20. Bee ¥ cs ite : 
Log production is keeping pace with con- Spruce logs brings $10, $15 and $22 and $12, makes a total tax of 30 percent on oak flooring ( 
sumption. An inventory just concluded re- $19 and $27, with a very small volume mov- shipped into Canada. 
veals an increase in the number of fir logs ing. 
on hand, but, with July ~ August shut- A wholesale shingle office reports that W 
downs imminent because of fire danger, this Texas is its best market, with some orders | 
increase is not excessive The inventory coming from New York State. Hymenea publi 
shows an increase of fir amounting to 31,- F. A. Hofheins, who is at present devoting ROHRBACHER-MAISLEIN. Mr. and Mrs talin 
000,000 feet Cedar log stocks increased a very large part of his time to Hoo-Hoo R. G. Maislein, of Sheboygan, Wis., announce worl 
3,000,000 feet; hemlock, 15,000,000 feet, and interests and the establishment of Hoo-Hoo the engagement of their daughter Aura (0 Com 
spruce decreased 3,000,000 feet, making a clubs throughout the country, was a visitor George Rohrbacher, also of Sheboygan. R ing 
net increase in Puget Sound total stocks of in Seattle this week. Mr. Hofheins, who is G. Maislein is president of the Maislein- Cro: 
46,000,000 feet, to 309,000,000 feet. Camps president of the Weatherbest Stained Shingle Dawson Lumber Co., manufacturer 4m! wee! 
which have been running 55 to 58 percent of Co., of North Tonawanda, N. Y., was guest wholesaler of northern and southern hard- D 
normal will, beginning the middle of June, at a small Hoo-Hoo dinner party in. the woods: The wedding will take place on July ec 


produce less logs, and July and August will Washington Athletic Club here Friday even- 


5, which is the silver wedding anniversary $1,6 
see excess stocks assimilated, it is believed. ing. Plans are under way 


for revival of of Mr. and Mrs. Maislein. befo 
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June 13. 1931 


Piano Makers Report Normal 
Volume 


At the annual convention of the National 
Piano Manufacturers’ Association of America 
held in Chicago the first three days of this week 
in conjunction with the convention of the Music 
Industries Chamber of Commerce, no definite 
trends of particular importance to lumber manu- 
facturers were discernible. Although a number 
of piano manufacturers exhibit at the conven- 
tion, the occasion is not one where a large 
amount of business is done, as the main buying 
season begins in September. ; 

In sympathy with current style trends in gen- 
eral furniture, veneers of straight grain Ameri- 
can walnut appear to be extremely popular, with 
maple and the staple mahogany veneers less in 
evidence. Pine, spruce, gum, cherry and the 
corewoods will continue to be purchased in nor- 
mal quantities for piano interiors, it was re- 
ported, and no change from the volume of busi- 
ness that has become customary during the 
last few months is expected. Most of the manu- 
facturers are keeping themselves stocked with 
three or four months’ supply of raw materials, 
and unless the beginning of the return to nor- 
mal prosperity which is prophesied in some 
quarters manifests itself very suddenly, no ap- 
preciable increase in orders from piano manu- 
facturers can be anticipated. 

B. Brittain Wilson, editor, the Music Trade 
Review, and C. Albert Jacob, jr., manager of 
the Mathushek Piano Manufacturing Co., 
pointed out to the AMERICAN LUMBERMAN rep- 
resentative who attended the convention that 
the piano has sold itself for years as a cultural 
necessity rather than a piece of furniture or a 
toy, and will always have a steady demand not 
greatly subject to economic changes or the 
vagaries of fashion. The Music Industries 
Chamber of Commerce is engaged on various 
promotional activities furthering cultural appre- 
ciation of music, which, they said, will indirectly 
benefit sales of all musical instruments and 
accessories, particularly pianos, both now and 
in years to come. 

One of these is its joining with the Radio 
Music Co., a subsidiary of the National Broad- 
casting Co., in producing two weekly radio pro- 
grams, “Keys to Happiness” and “Music in the 
Air.” The first of these, by means of a key- 
board chart used by the listener to help him 
follow the playing of a prominent artist, while 
not giving actual piano lessons, is aimed at 
demonstrating that anyone can learn to play the 
piano with a little application, and has led to a 
large number of radio listeners taking up private 
lessons, 

Another activity of the organization is its 
Piano Class department under the direction of 
Miss Ella H. Mason, which has been respon- 
sible for there being on June 1, 1931, 1,006 
municipalities in the United States having group 
instruction in piano playing included in the or- 
dinary curriculums of schools, with 2,349 teach- 
ers engaged in the work of instructing thou- 
sands of pupils. Group instruction encourages 
competitive effort, it is claimed, and eliminates 
the child’s objection to being shut up with the 
piano while his companions are enjoying games 
outside. Efforts such as these will build large 
piano markets among the citizens of tomorrow 


nm 


i increasing proportions, it is believed. 





Contracts for Public Construc- 


tion Projects 


WASHINGTON, D. C., June 8.—Contracts for 
public and semi-public construction projects to- 
taling $27,879,756 were reported to the public 
works | section of the President’s Emergency 
Committee for Employment last week, accord- 
ing to an announcement today by Fred C. 
Croxton, acting chairman of the committee. Last 
week’s awards brought the grand total since 
Dec. 1, last, for this type of construction to 
*1,650,826,107. Contracts reported for the week 
fore aggregated $26,299,144. 
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MIXED CAR 


SHIPMENTS 


Increase Sales and Profits 


No longer need lumber dealers bear the brunt of 
excessive loss occasioned by heavy inventory on yard 
and shed stocks. With Bruce Mixed Car Shipments 
supply can keep step with demand. Fill-ins can be 
attuned to out-go orders. Specialties and staples can 
be bought in smaller quantities, without paying a 
premium. Car-load prices prevail on mixed cars. 
Enjoy car-load transportation rates instead of paying 
more for L.C.L. shipments. A full and adequate stock 


ean be earried at all times. 


Order any or all of these items in the same car 


Dense Rosemary Pine — 
Yard and Shed Stock. 


Bruce Hardwood Floorings — 


Block, Planks, Strip, untreated or 
*CELLized. 


Trim — 
Gum, Beech, Oak. 


Bruce Floor Finish — 
A BETTER and LESS EXPEN- 
SIVE penetrating finish. 


E. L. BRUCE Co. 


Bruce Preserved Lumber — 
Sills, joists, sub-flooring, porch 
flooring, ceiling, and other con- 
struction lumber. 


Bruce Ceda-line — 
Tennessee Aromatic Red Heart 
Cedar Closet Lining. 


Southern Hardwoods — 
Oak, Gum, Poplar, Cypress and 
Magnolia. 


Executive Offices; Memphis, Tenn. 
LARGEST MANUFACTURERS OF HARDWOOD FLOORINGS IN THE WORLD 








Trouble and Litigation 


BESSEMER, ALA., June 8.—It is reported 
that the Sullivan-Lewis Lumber Co. hearing 
on petition for a permanent receiver will be 
held on June 23. In the meantime R. H. 
Eggleston, Birmingham, continues as receiver. 
Preferred creditors were to hold a meeting on 
Monday this week to work out some plan to 
submit to the meeting scheduled for June 23. 


EVANSVILLE, IND., June 8.—Bankruptcy 
action against the Adams Avenue Lumber Co., 
of this city, has been filed in the Federal 
court here by three Evansville creditors, the 
Evansville Sash & Door Co., the Ohio Valley 
Hardware Co. and the Sherwin-Williams Paint 
Co. According to the petition, the company 
has assets of less than $50,000 as against lia- 
bilities in excess of $60,000. On May 22, T. J. 
Morton was appointed receiver for the Adams 
Avenue company. 


KNOXVILLE, 
& Coal Co., 
timber land, 


TENN., June 8&.—Tennessee Lbr. 
owner of about 20,000 acres of 
was put in hands of Murat H. 


Davidson, of Cincinnati, as receiver. Indebted- 
ness was alleged to be about $678,000, including 
outstanding bonds of $458,000 issued through 
First Union Trust Co., Cincinnati. 


Hancock, N. Y., June 8.—The Begeal 
Lumber Co. was recently adjudged bankrupt, 
a petition having been filed by several 
creditors at Walton, N. Y. Liabilities are 
about $12,000, and assets about half that sum. 


WINLOCK, WaAsH., June 6.—On June 20, the 
properties of the F. E. Veness Lbr. Co., com- 
prising a sawmill and timber lands south of 
this point. are to be sold by the sheriff, follow- 
ing procedure for the closure of mortgage, total 
indebtedness being reported to amount to around 
$240,000. 


WATERTOWN, MAss., June 9.—Philip G. Clif- 
ford, receiver for the New England Brotherhood 
of Locomotive Engineers Securities Corporation, 
Boston, has filed an involuntary petition against 
the W. A. Webster Lumber Co., Watertown, 
listing a claim of $2,328. The alleged bankrupt 
company is entirely separate from the Webster 
Lumber Corporation, of Watertown. 
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THIS WEEK’S LUMBER PRICES 


Following are 

mills, 
West East 
Side Side 
Plooring, Standard 
Lengths 

1x3” rift 
Bé&better 
Shortl’f $57.04 
Longleaf ose 
No. 1— 
Shortl’f $41.22 47.00 
Longleaf ... eae5 
No. 2 
1x3” flat 

grain— 
aeeetter 30.00 32.83 
No. 1.. s12 ee 
No. 2, sos See 
1x4” rift— 
B&better 
Shortl’f 57.00 
Longleaf awe 
No. 1— 
Shortl’f 45.50 
Longleaf ; anes 
Se Becee vece Bee 
1x4” flat 

grain— 
B&better 28.29 28.51 
No. 1.... 24.90 25.92 
No. 2.... 17.50 14.11 
Casing, Base & Jamb 

10-20’ 

B&be tter 
1x8 ° . 38.57 cece 
1x5&10”". 45.00 


average f. o. b. 





West cast 
Side Side 
Ceiling, Standard 
Lengths 
1x 4"... 
Bé&better 23.67 21.60 
WO. 3... eben onan 
5 x4”— 
B&better 21.36 20.67 
No. 1.... 20.26 320.11 


Boston Partition, 

Standard Lengths 
11/16x4”— 
B&better 31.00 


Surfaced Finish, 
1 


0-20’ 
B&better 
— thick— 
edede 31.00 eye 
$” wads 32.82 41.00 
rrr 35.56 40.71 
me saces 39.54 40.22 
| hee 53.44 55.50 


5&6/4” thick— 
4, 6, 8”.. 47.00 


5&10” ... 52.50 40.75 
a” wwawk 70.93 67.00 
Inch thick— 
pease o-- $0.25 
6” eeeee 34.00 27.88 
ee 32.00 
a aneus coe cece 
ae fencmme 
Casing & Ses, 10-20’ 
Bé&better, 
1x4 & 6” 40.50 39.78 


mill prices of southern pine 
as reported to the Southern Pine Lumber Exchange, 


SOUTHERN PINE 


New Orleans, La.: 
West East 
Side Side 

Bough Finish 


West East 

Side Side 

No. 1 Fencing and 
Boards, 10-20’ 


1x4” . 24.66 28.69 
B&better— 1x6” .... 24.94 27.78 
Inch thiek— 1x8” .... 24.40 26.60 
ee . .... | 1x10” ... 27.92 33.50 
Pe 29.00 | 1x12” ... 40.19 45.42 
| eS 29.00 
ee oe 36.00 | Mo. 1 Shiplap, 10-20’ 
Ba” cocce 51.00 | 1x8” .... 23.50 22.00 
5&6/4 1x10” 26.00 seit 
thick— No. 2 ane, 
4-8” 41.75 , +Btd. Leth. 
5&10” —_, “nes 12.73 12.83 
” 4 A x 
BOM eeees 59.75 Cc. M. ... 13.25 13.30 


No. 2 Shiplap and 
Boards, Std. Lgth. 





No. 117 
1x6” Se ass Stab 
B&better .... .... | 1x8” .... ) " 
No. 1.... 13.00 1x10”... 15.31 13.54 
L leaf— 
Assorted patterns 1x3” _ .. 13.00 
1x6 1x10”... 17.75 .... 
B&better 17.50 19.00 
No. 1.... 25.01 26.88 | No. 2 Boards, 1212” 
Standard Length 
Car Siding, Mining | shortleaf 17.96 14.87 
ng Longleaf. 17.96 14.87 
B&better— 
1x6”, 9.. 25.00 23.50 Plaster Lath 
No. 1 %x1ie”, 4’ 
1x6”, 16& No. 1... 2.12 2.55 
19” 28.00 .... | No. 2... 1.75 1.30 


obtained on sales made during the period May 


29-30 by both west and east Side 





West East West Kast 
Side Side Side Side 
No. 1 Shortleaf No. 1 Longlear 

Dimension Dimension 
2x4”, 2x4” 
12&14’ 7. 52 17.28 12&14" .. 20.00 185; 
me epess 18.47 18.00 Er coos BS 
2x6” 2x6” , 
12814" .. 15.27 16.25 | 12&14" .. .... 17,33 
30? .ccee R612 16.88 ee 17.00 
2x8” =e” 
12&14’ .. 16.47 16.63 | 12&14’ 17.44 
De cscee Seas pie a ne 19.95 
2x10” 2x10” 
a ewse 21.64 23.00 12° ..... 25.388 28.5 
ee seune c) ae [ venncw canes ee 
ae i ae re 26.85 .,.. 
2x12” 2x12” 
Beene? 22 BESO nccs 12&14" 
mY seeae f ) oe MP Kéwes 

No. 2 Shortleaf No. 2 Longleaf 

Dimension Dimension 
2x4” 2x4” 
12&14’ 15.08 13.40 12&14’ 15.93 15.00 
a 16.11 12.50 | ra 16.87 15.00 
2x6” 2x6” 
12&14" .. 11.58 11.61 12&14" .. 13.55 13.2 
 2aerr 11.75 10.78 eee er 
2x8” 2x8” 
12&14’ 13.00 12.35 See «6 xeee ae 
ae iS er Pr a 
2x10” 2x10” 
12&14" .. 14.97 13.96 12&14’ 
Ss 17.33 18.33 _ ere 
2x12” 2x13” 
12&14’ 15.50 13.00 | am 
me seman 18.94 25.75 gens 26.00 





ENGELMANN SPRUCE 


Prices f. 0. b. Chicago on air dried Engel- 
mann white spruce boards, D&M, shiplap, drop 
Siding and ceiling: 

Inch— 4 ” 6” 8° 10 ” 1 oe 
ee . 6-16’. $45.00 $46.00 $46.00 $67.00 $77.00 

Oo “« 

btr.,* 6-16". 43.00 45.00 45.00 62.00 74.00 
No. 1, 6-16’.. 42.00 44.00 44.00 54.50 64.50 
No. 2, 8-16’.. 40.50 39.00 38.50 38.50 38.50 
No 3, 8-20'.. 29.00 31.50 30.00 30.50 31.50 
No. 4, 4-207... 24.50 26.00 27.00 27.00 26.50 
P ne. ‘ common, 1x4-inch and wider, 4- to 20- 
oot, which may contain 20 perc - 
8-foot, is $26.00. ent of ¢ - 
5&6/4, 6-16’— 4” &wdr. 4, 6&8” 10” 12” 
Dé&btr. Serer $66.00 $68. 00 $71.00 $81.00 
No. 1&btr. ..... 62.00 64.00 67.00 77.00 
Se haces oe 60.00 62. 00 65.00 72.00 


For 5/&6/4 in No. 2, 
add $9; 8-inch, add $6; 10- inch, add $8; 


add $9: No 3, 4-, 6-, 
12-inch, add $8; 


4-inch, add $6; 6-inch, 
12- inch, 
8- and 10-inch, add $7.50; 


No. 4, add for all widths, $4. 


*Contains 40 to 50 percent D&better. 


Specified pages —In 


better and No. 
lengths, 


$1; for 10- and 12-foot 
In No. 3 common, 
6-inch, add $1; 


12-inch, add $1. 


Bevel siding, 
foot, but not 
10-foot. 

Dé&bdtr., 4-inch. .$22.00 

6-inch.. 27 

Lath, spruce 

45 


2, $5.45. 


, add for 16-foot $5; 
including 18- and 20-foot, $2. 
2, add for 18- and 20-foot, $2; 


for 16-foot 
for 10- and 12-foot in 10- and 


%-inch, odd lengths, 3- 


over 20 


and pine, 4-foot; No. 


Dé&better, No. 1 and 
for other 

In No. 
other lengths, 
in 1x12-inch, add $4. 
in 4-, 5- and 


to 20- 


percent shorter than 
B, 4-inch...... $16.00 
6-inch...... 18.00 


1, $6.50; No. 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., June 9. 


prices for 


Finish— 
Be is wei $51@55 
1x4—10” 40@45 
Bevel siding— 
MT? eis ao $20.00 


Flat gr. 23.00 
Vert. gr. 26.00 


% x6”, 


~The following are 


mixed carlots prevailing today: 


irra stock— 

/4 ...$24.00@ 26.00 

/4 2... 26.00@28.00 

/4 ... 26.00@28.00 
8/4 ... 28.50@29.50 
10&12/4 33.50@36.00 

Lath 3.00 

treen box 13.00@14.00 


ere 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., June 9.—!I*. o. b. 
on actual sales of fir, June 5, 6 and 8, direct 
only, straight and mixed Cars, 
West Coast mills to the Davis 
Bureau, were as follows: 


Vertical Grain ne. 


B B&btr. D 
SE” anasuin eee $28.00 #18 00 rea 
1x3” ave Mas 30.00 : 
See -susw ews cen 28.75 
Plat Grain Flooring 
1x4” 16.75 15.00 
De” -auckvoren 22.00 17.50 
amines ‘Grain Fiestas : 
ae”) =. we vaeoen $10.50 
Cotting 
. ieee bites 16.25 3.90 
Se” -svnesweus 16.75 14.00 
Drop Siding, 1x6” 
nn vane amees 18.00 14.25 adn 
See Sie worms tf 17.00 16.00 oe 
ae - éaxeaeames 11.50 
Finish, Kiln ‘pried ena Surfaced 
1x6” 1x8” 1x12” 
0 Perrerrr Tr Tre $32.50 $35.75 $49.50 
Common Boards and Shiplap 
| 1x6” 1x8” 1x10” 1x12 
2k: 2 Kewnaes $10.50 $11.50 $12.00 $15.50 
ee a 5.75 6.25 6.00 9.00 
me & weesnee 6.00 4.50 4.50 wa 
Dimension 
No. 1, 2” thick— 
12° 14’ 16’ 18’ 20’ 22&24’ 26-32’ 
4” $11.00 $11.25 $12.25 $13.25 $12.75 oT ree 
6”. 10.75 10.50 11.5 11.75 12.25 $15.00 $15.25 
8”. 10.50 10.75 11.50 12.00 12.00 14.25 13.50 
10”. 11.25 11.50 12.00 12.25 12.25 18.25 18.00 
12”. 12.00 12.00 12.50 13.00 12.75 14.25 14.75 
2x4”, 8, $11.00; 10’, $11.00; 2x6”, 10’, $10.75. 
Random— 2x4” 2x6” 2x8” 2x10” 2x12” 
| No. 2 ....$5.25 $5.50 $5.75 oe. 50 $8.50 
[mek Oo even Ge 4.75 . . ae 
No. 1 Common Timbers 
3x3 to 4x12” to 20’, i ee $14.00 
Se to 2208e 86° OR, FONE onc ccsacccs 11.25 
5x5 to 12x12” to 40°, surfaced ......... 13.00 
Fir Lath 
i BORG Be i oi ebb ac dawns ances $2.75 


B&better, Flat Grain Car Siding, 9 or 18’ 


a are Ee Met et eh MU wan kaw see $23.00 
21.00 


1x4” 
Se” - aackne rade e Se aeeeOCavaevernkaeaseeee 


mill prices 


reported by 
Statistical 





INLAND EMPIRE PINES 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., June 10.—I*ollowing f. o. b 


mill prices on actual sales were reported to 
the Western Pine Manufacturers’ Associatior 
by members during the three days. ended 


Wednesday, 
direct and 
mixed car 


June 10. Averages include both 

wholesale sales and are based on 

orders. Quotations follow: 
Pondosa Pine 

INCH SELECTS AND COMMON, S28 


6 S 10 12” 
C selects AL..... $40.87 $42.13 $51.49 $69.12 
D selects AL..... 26.67 26.57 34.14 52.10 
No. 1 common AL 27.88 28.21 37.29 .... 
No. 2 common AL 23.12 20.40 20.62 26.04 
No. 3 common AL 14.39 15.07 14.66 15.18 
SuHop, 5/4 anp 6/4, S2S— 
No. 1...$24.50 No. 2...$14.59 No. 3...$12.00 
SELECTS S28, 5/4 AND 6/4, 4” AND WIDER— 
C select AL... .$52.85 D select AL... .$33.71 


=" rere ee 24.21 


Idaho White Pine 


INCH SELECTS AND COMMON, S2S— 
6” 9° 10” = 12” 
C selects AL..... $58.00 $55.00 $65.00 $95.00 
D selects AL..... 40.91 43.00 51.85 80.49 
No. 1 common AL 37.00 37.20 43.50 68.00 
No. 2 common AL 29.63 30.66 30.44 37.58 
No. 3 common AL 18.32 19.50 19.50 25.05 


SELECTS S2S, 5/4 AND 6/4, 4” AND WIDER— 


C select AL....$80.50 D select AL... .$61.00 

ciate caoenince,\igshtl REO E  e rere a, 30.50 

No. 4 Common, S2S, RW RL............. 12.50 
Larch and Pir 

No. 1 dimension, 2x 6” 16’ .............$14.20 

reo. 1 Gimmenmion, BELO" 16 onc oc citwsdces 15.69 

Drop siding or rustic, C&better, 6” RL.. 22.88 





WISCONSIN HEMLOCK 


Following are f. o. b. Wausau, Wis., 
No. 1 Hemlock Boards, . 
a 10,12 &14’ 16’ 
x ” 


prices: 


Ried 20.50 25.00 26.50 
WO ne ae uae ana 25.00 26.00 27.50 
en re 27.50 28.50 30.00 
TE 28.50 29.50 31.00 

For shiplap or flooring, add 50 cents to 


prices on No. 1 boards. 
No. 1 Hemlock Dimension, S1S1E— 


3” 10° 12&14’ 16’ 
SO. a ecasad $25.50 $25.50 $25.50 $26.50 
a es 23.50 24.50 25.00 26.50 
See 24.50 25.50 25.50 26.50 
0 Ce Nie 24.50 30.50 29.50 29.50 
ORES” SC ivcavccas 24.50 31.00 30.00 30.00 
For No. 2 dimension, deduct $2.50 from price 
of No. 








June 13. 


REI 


Seattle 
thousand 
approxim 
f, 0. bh. ™ 
First Gt 
Extra — 
Extra Ci 
XXXXX, 
Eurekas 
perfectio 
Royals, 
Dimensi¢ 


First | 
Extra SI 


Perfectic 
Royals, h 
Dimens} 
Pirst 
Extra § 
Extra cl 


75% I 


Perfecti 
Royals 
Second 
Commo! 
Commo! 
Commo! 
No. 2 I 
No. gr 

Secon 


Commo 
Commo 
Commo 
No. 2 | 


—— 


F 


Phila 
prices 
LONGLI 
B&bett 

2 dr 
LONGLI 
Rough 
6&8-in 

$36.¢ 
GEORGI 
Tongu 

$19.! 
KILN 
Tongu 

$23. 
NORTH 
10-ine 
NORTE 
B&bet 
NORTH 
B&bet 

NORTE 

ter- 

S45, 

2x3 

10- 


A 


Cin 
Sale | 
palac 


PLAID 
FA! 


No 
No 








3, 193) 


22.50 
22.50 


eat 


15.00 
15.00 


13.20 


15.0 


17.75 


) 
x] 


. 0 db 
ted to 
‘iatior 
ended 
» both 


ed on 


$12.09 


$33.71 
24.21 


12” 
$95.00 
80.40 
68.00 
37.58 
25.05 
$61.00 
30.50 
12.50 


bo Do 
wot 


rices: 


Mf 

22.50 

E50 
27.50 
30.00 
31.00 


ts to 


16’ 
$26.50 
26.58 
26.50 
29.50 
30.00 


price 








June 13. 1931 


RED CEDAR SHINGLES 


Seattle, Wash., June 6. 


Eastern prices per 
shingles packed by the square are 
5 cents over straight car prices) 
as follows 


osasend ( 
approximé ately 


0. b& mills are 

ian Grades, Stantess Stock, Straight Cars 
Extra stars, 3 eee ee $1.25@1.35 
Extra CIEATS . eee ee cere cece eee eeeee 1.30@1.45 
XXXXX, Sree eee ee re 1.90@2.05 
Eurekas “Chee KEDCO SD 2 CS SOS OS ODED 2.20 @ 2.35 
PerfectiONS .-++ee cere creer cree eees 2.80@ 3.05 
Royals, 24”, A IT ci ds x sy adie cheaiy. unis Wid 5.75 @7.00 


Dimensions, 5/2, I oo sige a te tn aaa 2.05@2.25 
First Grades, Standard Stock, Mixed Cars 


Mixed with Mixed with 
cedar lumber fir lumber 


Extra stars, 6/2....... $1.30@1.40 $1.20@1.30 
Extra clear® ...-++.e+- 1.40@1.55 1.40@1.55 
MERE, F/F wc ccvcves 2.00@2.15 2.05 @ 2.20 
BureKkasS ...---eeseesee 2.50@ 2.65 , 
Perfections .....+...+. 2.85@3.10 2.95 @3.20 
Royals, 24”, A grade... 6.75@7.00 

Dimension, 5/2, 16”.... 2.35@2.60 -50 


Pirst Grades, Rite-Grade + sn Stock 


Metra stare, 6/2... cceccccces ---- 1.30@1.40 
Extra clears: 

75% premium clears............. 1.85 @ 2.00 

50% premium Clears............. 1.65@1.80 
XXXXX (5 2 a | a oOs.36 
Eurekas (75% vertical grain)...... 3.0 
eS RCO Se ree 2.85 34 3.10 
NS TTT ee Te Ce ee 5.75 


Second Grades, Standasd Stock, Straight Cars 


ee CE Ges vie cae ew cnewewa $0.80@1.00 
Common stars, 5 3 Pe ee eg en -80@1.00 
SI TN dn. ay cereus ss chs es rn hl ls 1.05@1.15 
a, “ae LS 6 os wo a 6 Bk we i a atale 1.60@1.85 
OS ge ee ee ee ee 4.75 @5.75 


Second Grades, Standard Stock, Mixed Cars 
Mixed with Mixed with 
cedar lumber fir lumber 
Common stars, 6/2. .$0.80@1.00 $0.80@1.00 
Common stars, 5 2.. -.. .£80@1.00 1.00 
Common cles ars 1.05@1.15 1.20@1.30 
) 1.60 @1.85 1.45@1.70 


PHILADELPHIA PRICES 


Philadelphia, Pa., June 8. 
prices prevailing today 
LONGLEAF YELLOW 





Following are 
in this market: 
PINE FLOORING, 1x3-inch— 


B&better, $38.00; No. 1 common, $36.00; No. 
2 droppings, $27.00. 

LONGLEAF YELLOW PINE TIMBERS, 

Rough, merchantable grade, water delivery— 

6&8-inch 10-inch 12-inch 14-inch 16-inch 
$36.00 $42.00 $54.00 $66.00 $76.00 

GEORGIA AIR DRIED ROOFERS— 


Tongued 6-inch width, 
$19.50. 


KILN DRIED YELLOW PINE ROOFERS— 
— and grooved, standard, 6-inch width, 


and grooved, %-inch, 








$23. 
mane % AROLINA PINE ROUGH Pe No. 1— 
10-inch, $25.00. 12-inch, $26. 
NORTH CAROLINA PINE hao 
SMO akc own d btw wae eure eoiee $40.00 
NoRTH CAROLINA PINE STEPPING, 
ee etre $59.00 
NoRTH CAROLINA PINE DIMENSION, No. 2 & bet- 
ter— 
$48, %-inch scant, 2x3-inch, 9-foot, $19.00; 
2x3-inch, 16-foot, $21.00. Rough, 2x10-inch, 
10- to 16-foot, $22.50. 
Cincinnati, Ohio, June 8.—Average whole- 


sale prices, carloads, Cincinnati base, on Ap- 


palachian “soft texture” hardwoods: 
PLAIN WHITE OAK— 
4/4 5&6/4 8/4 
. eee $85@100 $100@115 $105@120 
No. 1 com.&sel. 45@ 50 60@ 65 70@ 
No. 2 com..... 30 33 38@ 40 
No. 3 com..... 20@ 22 24@ 26@ 28 
Sd. wormy . 88@ 40 55@ 567 60@ 62 
PLAIN RED OaAK— 
cvegeneees 65@ 80 75@ 85 90@100 
No. 1 com.&sel. 45@ 48 52@ 55 58@ 62 
No. 2 com..... 28@ 30 36@ 38 38 40 
No. 3 com..... 20@ 22 27@ 30 28 36 
~HESTNUT— 

ere tite a 70@ 75 865@ 90 95@100 
No. 1 com..... 43@ 46 54@ 59 60@ 65 
No. 3 com..... 20@ 21 20@ 21 20@ 21 
Sd. wormy & 

No. 2 com... 28@ 31 82@ 35 36@ 38 
No. 1 & btr. sd. 

wormy ..... 31@ 35 33@ 36 38@ 40 
PoPLAR— 

Panel & No. 1, 

18” & wdr...130@135 140@145 150@155 
,, ae 85@100 105@115 120@130 
Saps & sel 60@ 75 80@ 90 95@105 
Fare . 48@ 62 55@ 60 60@ 65 
a SY Sees 33@ 36 40@ 43 45@ 48 
ee Bee 24@ 26 28@ 30 29@ 31 

MapLe— 

EE 70@ 75 75 78 78@ 80 

No. 1 com. + 45@ 50 52 55 57@ 60 
com, . 833@ 36 38@ 41 39@ 42 
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CALIFORNIA PINES 


San Francisco, Calif., June 6.—The follow- 
ing average wholesale prices f. o. b. mills, 
those on commons covering 1-inch stock only, 





were reported by the California White & 
Sugar Pine Manufacturers’ Association dur- 
ing May: 
California White Pine 
No. 1&2-clr. C sel. D sel. No. 3 clr. 
All widths— _ 
SY OPER ee ape $56.05 $51.15 $32.15 $25.50 
De Akawaemersi 55.90 53.20 31.35 40.10 
Seer 54.60 45.90 27.80 40.45 
MS od cacemenga 63.50 53.5 33.90 51.40 
California Sugar Pine 
a Saleonmiweler 90.85 77.95 56.65 33.55 
*. Maer 86.20 70.65 51.55 49.80 
| 5 rr 85.35 59.65 39.75 49.25 
|: eee %3.60 76.15 58.40 61.80 
White Pine Shop Mixed Pines 
Inch common. .$15.80 Common— , 
No. 1, 5/4 xa.w. 25.05 ’ No.2 No.3 
No. 2, i xa.w. 17.20 6” ....$23.95 $15.40 
Panel, C&better OT stes BE «Tee 
a ee ° 10” cis ae Tee 
2” 1... 26.20 14.5¢ 
Sugar Pine en 12 5.20 14.50 
Inch common. .$23.25 — $17.60 
No. 1, 5/4 xa.w. 23.95 a a ane oe han 
No. 2, 6/4 xa.w. 21.15 e ding, %x6"— 
SS B&better - $25.40 

eee. (ls A castes 25.00 
C&btr, all sizes. $31.70 Be ca 
No. 3&better,  . ae 2.50 

1x4&6” ...... 12.60 a ene 1.95 
No. 2&btr. dimen., MP es 1.50 
, = } Se 11.20 No. 1 dim., 

Australian FS ere 16.75 
Mixed pines— Fa wie ie een 14.80 
4/4 ZB.W....... yee Douglas Fir 
O/E BBW. +o e ee 36.05 Cé&better ...... $35.75 
S/f VA.W.....-. 29.00 Dimension 12.85 
Jf See 36.70 
10/4 & 12/4 Cedar 

8k 96.80 Pencil stock. ..$25.95 
Following are averages of actual carlot 


sales prices of oak flooring, Memphis (Tenn.) 
basis, as reported to the Oak Flooring Manu- 
facturers’ Association for business done dur- 
ing the week ended May 30: 


13/16” Thickness %” Thickness 
21," 1%” 9” 114” 


Clr qtd wht..... 85.30 

Clr GEA TOR... 0s 57.58 

Sel qtd wht..... 56.00 

Sel atd red...... 49.89 

Clr pln wht..... 63.51 53.07 0.44 39.70 
Clr pak 106..<3-> 52.79 44.84 48.00 45.54 
Sel pln wht..... 41.29 37.00 32.55 31.81 
Sel pim red....<. 43.71 35.51 35.25 32.13 
No. 1 common... 23.01 21.50 21.50 19.17 
No. 2 common... Dest 


Pe” Thickness 
2” 1 \% ” 


Cir @b6@ P66... 65.50 

Clr pln wht..... 58.50 

Cir pim rea....<% 56.50 52.50 48.50 

Sel pln wht..... 45.19 48.50 

Sel pln red...... 45.50 40.44 31.00 
No. 1 common... 26.50 23.00 


No. 2 common... 10.50 


CROSS TIES 


St. Louis, Mo., June 8.—The following cross 
tie prices prevail f. o. b. St. Louis: 
Untreated S’th’n 





White Southern Heart 

Oak Sap Pine Pine 

No. 5, 7x9”, 8’, 9” face. .$1.15 $0.95 $1.80 
No. 4, 7x8”, 8’, 8” face.. 1.05 .85 1.50 
No. 3, 6x8”, 8’, 8” face... .95 Py 6) 1.28 
No. 3, 6u7", 87, 7° face.. 85 .65 1.12 
No. 1, 6x6”, 8’, 6” face.. .75 .55 96 
Red oak and heart cypress ties, 10 cents 


less than white oak; tupelo and gum cross 
ties, 15 cents less than white oak; sap cypress, 
20 cents less than white oak. 


Switch Bridge 
Ties Plank 
I A. GS A win wea preaceieeaiale $35.00 $33.00 
er re eran ee 32.00 30.00 
Southern sap pine, untreated— 
MEE ia iitdse meanest sie Weta 27.00 
RNS” aGiceeae tee ebadw Rees 29.00 





65 
NORTHERN HARDWOODS 


Following are prices of northern hardwoods, 


£. a. BD, 
AsH— 


Wausau, Wis.: 


FAS Sel. No No.2 No.3 
4/4 ...$ 55.00 $ 45.00 $ 40. 00 $ 28. 00 $ 16.00 
5/4... 60.00 50.00 45.00 33.00 18.00 


6/4 65.00 60.00 50.00 35.00 18.00 
8/4 85.00 75.00 55.00 40.00 18.00 
BircH— 
4/4 64.00 44.00 34.00 24.00 16.00 
5/4 68.00 48.00 38.00 28.60 17.00 
6/4 72.00 52.00 44.00 30.00 17.00 
8/4 77.00 62.00 54.00 36.00 18.00 
10/4 90.00 80.00 70.00 55.00 Ape 
12/4 95.00 85.00 75.00 60.00 oe 
16/4 130.00 115.00 100.00 See ne 
ave 58.00 39.00 26.00 20.00 - 
3/4 60.00 42.00 30.00 21.00 re 
Thin 4/4 60.00 42.00 30.00 eas eres 
Price of No. 2 and better, 1x4 inch and 
wider, 4- and 6- foot lengths, $26. 
For select red, add $10. 
Rough birch, 6- to 16-foot, 1x4 ingh, two 


face clear, $60; one and two faee clear, $42; 
1x5-inch, two face clear, $60, one and two face 
clear, $42, 


Sorr MAPLE— 
/ 


4/4 60.00 50.00 38.00 25.00 18.00 
5/4 65.00 55.00 43.00 30.00 19.00 
6/4 77.00 67.00 55.00 35.00 19.00 
8/4 82.00 72.00 62.00 39.00 19.00 
Sorr ELmM— 

4/4 ... 55.00 40.00 32.00 22.00 16.00 
5/4 ... 62.00 47.00 38.00 27.00 17.00 
6/4 ... 65.00 50.00 40.00 28.00 17.00 
8/4 ... 65.00 50.00 45.00 30.00 18.00 
Rock ELM— 

4/4 ... 80.00 baaria 55.00 25.00 19.00 
5/4 ... 85.00 ae 60.00 30.00 20.00 
6/4 ... 90.00 65.00 30.00 20.00 
8/4 ... 95.00 75.00 38.00 25.00 

10/4 105.00 85.00 52.00 nS 
12/4 115.00 95.00 57.00 30.00 
, 

4/4 55.00 45.00 35.00 21.00 16.00 
5/4 60.00 50.00 42.00 23.00 18.00 
6/4 65.00 55.00 45.00 25.00 18.00 
8/4 70.00 60.00 50.00 26.00 21.00 

10/4 75.00 65.00 55.00 35.00 aS F 
12/4 ... 80.00 70.00 60.00 40.00 aaah 
Keystock, No.l&better, 4/4, $65; or on 


grades, FAS, $75; No. 1, $55; No. 1&better 4/4, 
$70; or on grades, FAS, $80; No. 1, 0. 


One and two face clear, 6- to 16-foot, 1x4- 
inch or 1x4-5-inch, $50; 1x5-inch, $55. 
RED OAK— 
4/4 ... 85.00 65.00 50.00 32.00 14.06 
5/4 ... 90.00 70.00 60.00 38.00 18.00 
6/4 ... 105.00 85.00 70.00 40.00 18.00 
8/4 ... 110.00 90.00 75.00 45.00 18.00 
HARD MAPLE— 

4/4 58.00 48.00 36.00 26.00 13.00 
5/4 70.00 50.00 40.00 28.00 16.00 
6-4 75.00 55.00 40.00 30.00 16.00 
8/4 75.00 55.00 45.00 32.00 16.00 

10/4 ... 90.00 70.00 60.00 40.00 ree 
13/4 ... 23080 90.00 80.00 42.00 
16/4 150.00 130.00 120.00 nme 
HARD MAPLE RouGH FLOORING STOCK— 
No. 1 No. 2 No. 3A 
com. com. com 
MP \igeawitunses oudcewue $34.00 $24.00 $16.00 
aga cid wa reca wale enon 36.00 26.00 18.00 
OPE saat cccwaGeusnene re eas 28.00 18.00 
BEECH— 
No. 2 and better 
Bee Clon bagi tins Re abe eae=h a Mek R eee 38. 
BIG. co cvcicuaeen ee ten tasdsbepeestenae 44.00 
FAS Sel. No. 1 No. 2 No. 3 
lt Pare $66.00 $56.00 $46.00 $32.00 $22.00 


Additions for special widths of No. 1 and 
better in all hardwoods, standard lengths, are: 
8-inch and wider, $10; 10-inch and wider, $20; 
12-inch and wider, $30. 


MAPLE FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of northern hard maple flooring as re- 
ported to the Maple Flooring Manufacturers 
Association, averaged as follows f. o. b. cars 
flooring mill basis during the week ended 


e 6 
June 6: First Third 
$30.03 





Second 
$50.31 





WEST COAST LOGS 


Everett, Wash., 





e of logs: 


Fir: No. 1 $18; No. 2 $14; No. 3, $10. Some 
logs sell at $1 less, distress logs bringing 


lower averages. 
Cedar: Shingle logs $9@10; lumber logs, $20. 
Hemlock: No. 2 $10.50@12.50: No. 3 $9@11. 
Spruce: No. 1 $22@27; No. 2 $15@19; No. 
3 $10@12. 








END DRIED WHITE MAPLE 


Prices on end dried white maple, f. o. b. 
mills, lower Michigan: 


FAS No. 1 & sel. 
OS eC $ 85.00 
DE ci sasenenevdeee canes” 115.6 90.00 
DE navnkedueens anes e eee 120.00 95.00 
| eee ce - 126.00 100.00 
Oe. 6:66 5400es0s0 000050008 150.00 125.00 
TOFS ocggestevnaeceneess -- 160.00 135.00 
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SALES PRICES OF SOUTHERN HARDWOODS 


Following were sales prices of southern hardwoods received during the week ended June 2, Chicago basis: 





4/4 5/4 6/4 8/4 4/4 5/4 6/4 8/4 
FIGURED Rep GuM— MIXED OAK— 
Qtd. No.1 & . a ss Se DM. cictesraniwe cwiGeewmedum 
ee en ae ME le ta ra ke A or ea eee PoPpLaR— 
Rep GuM— Panes aah As Pin. Pnl. & 
Qtd. FAS... 77.25 we eee ee eee Sa ORO se cecetane os ee a 
No. 1&sel. 40.75 PHRF O ROR tees Coton eeeeens 48.00 FAS .... 70.00 75.00 78.00@ 79.50 ...... 
ores’ SU Eg a A ics ee del oie inet ar a ie era ON ocr Os a 94.25 ~ 
No, 1&sel. 40.00@ 47.50 47.00@ 50.00 .....ceeeeee  ceceeeeecees Te CO OO cub ceasinese oe recniewnn eae 36.00 
DCist: De Ce cLechevcache sunageiekaeewe sabe maa walsgies Be, es cE ccc edescwe sdereuwascn cs 
Sap GumM— oe ee F0!6hCUWDllS OS Se ee ee 
0 eS a a ee eee 48.00 45.25@ 49.75 AsH— 
No. 1&sel. 30.00@ 32.50 32.75@ 35.00 ............ 33.00@ 41.00 18 eit FT Vie: o> Jceee 2 64.75 86.00 
Pin. FAS... 35.00@ 51.00 39.75@ 40.25 47.50 = =  casccceceeee 1 agg lll ele cht le 50.00 
No. 1&sel. 28.25@ 30.50 29.75@ 34.50 32.00@ 33.00 38.00 a. DRM TOD ccc ciao ce 6 eae tvnwads 
PS acke SO Se SEE DEOE skstccacvevecs Sdexsaseends Hickory . 5 
BLacK GUM— DE chests Seksiehsess sbdenweruees 86.50 86.50 
Qtd. FAS... 45.00 Se ee 42.25 
No. 1&sel. 34.756@ 35.00 38.00 =. sen ee eens $3.28 TIN, PAS... 34.00@ 36.50 ......0...0.0 ceeeeeeeee ee 
WHITE OAK— i i PE PEED poccceecxese Cosa nmenekan 
Qtd. i eT ee ee ee | le esl eelsue ne ee a Ee ee aang niente oa 
Pa, Dees See Tee «668060606060 pelt te eewes . 
No. 1&sel. 41:00@ 50.25 ............ 56.00@ 62.25 ek 96.95 32.00 
i en Me tose eekaed wbuee ee een eis evtiaie ah Sere i i Ca i 
Pe BO PO FORE kccicccavens wtdcenenexas ah a ‘ 
RED OAK— i re eee 
Qtd. FAS... 79.50 cece eee eee tenet teens penne eee eees We Bones cesnsivnsdae ee eeihenewnes 
a +  é$ Sbatbéeseesd s0sbe0nnbinen 65.50 Stoenienne 
— ¢ == 
nO ag en te ee ores 45.25@ 48.25 49.25 18.25 19.50 
. AAD ee Oat “- OV.UU  .j.jx — j= = e288 eeeeeeee cesses eeeeen * 9 97°. « or « 95 
No. 1&sel. 39.00@ 46.00 50.00 —...22.200%! 55.00 a fees See 85.25 owen ee eees _— siete 
a See CLP ha ceuccsaes 16.00 53.00 Pe RELA RS FEE REeR RRS Ree ES erie SS 
No. 2.... 29.00@ 32.50 32.75 oe . 8 8. (WORN es PECAN— 
I I oe See eee, Bi ae Pa. eabane bide ceca ea 70.00 





This Week’s Market Reports 


For Editorial Review of Current Market Conditions See Page 29. For Review of Market 
Conditions in Chicago District See Page 59. 


NORTHERN PINE minimum, and when they make purchases 


they do a great deal of shopping around, 
BUFFALO, N. Y., June 9.—The mills in the ore: im sact, than they would if they were 
northern pine trade have a smaller amount oo ae ee, eee 
of lumber to offer than sometimes at this “habia th a Sa t: pearere Be ae — 
season, their cut having been reduced this aeSey Sen SNS aneNelErerS ie Chie ae 
sf : , had expected. 
year. Buying is on a hand-to-mouth basis, 
with retailers finding that their stocks are 
moving out slowly, owing to a comparatively 
small amount of new construction work. 
Factory buying is also small for this time 
of year. 


BALTIMORE, MD., June 8.—If any im- 
provement in trade has taken place, it is so 
small as to be almost negligible. Quotations 
show wide differences, with sellers ready to 
make almost any sacrifices to land business. 
EASTERN SPRUCE Most orders are of very modest proportions. 

Foreign trade is naturally affected by the 
BOSTON, MASS., June 9.—Eastern spruce “°OPO™© Situation — 
frame prices have not strengthened. Random 
lengths are distinctly easier. sjoards are dull REDWOOD 
despite their cheapness. Narrow lath have [Ur Ww ' : 
weakened. Quotations: Dimension, 8- to 20- : NEW YORK, June 8.—The redwood market 
foot, 8-inch and under, $36@38; 9-inch, remains slow. A slight increase in activity 
$37@39: 10-inch, $38@40: 12-inch, $40@42: in the textile business has brought some 
random lengths, 2x3 and 4-inch, $25@26; 2x6- orders from that ern Ne rep in price 
and 7-inch, $26; 2x8-inch, $30.50@31; 2x10- '8 €xpected. Cypress and redwood are com- 
inch, $36@27; boards, covering, 5-inch and up, peting on a price basis. 
8-foot and up, D1S, merchantable, $28@29; 


matched, random widths, clipped 8- to 16-foot, CYPRESS 


$31@32; matched, random lengths, 1x6- and 





7-inch, $31; furring, 1x2-inch, $26@26.50; lath, BALTIMORE, MD., June 8.—Low grade is 
115-inch, $3.50@3.75; 15-inch, $5. being used to a considerable extent for pur- 


poses that were at one time filled by short- 
eee ee hae ; leaf and other woods, while the high grade 
NEW YORK, June 8.—The volume of sales Gulf lumber is held as firmly as ever, with 
of eastern spruce is unsatisfactorily small, the inquiry from some of the woodworking 
even after allowing for the fact that this establishments rather on the increase. Hold- 
wood never sells well in summer. The fall ers of these high grades refuse to make con- 
market, ordinarily good, is not expected to cessions. 
be very productive. Prices, while low, are —_— 
not low enough to permit easy competition CINCINNATI, OHIO, June 8.—Cypress is 
with fir and southern pine. dull, yet there is a movement of small lots. 
Factory lumber is somewhat more active, and 
HARDWOODS there is a distinctly better demand for in- 
terior trim, finish and molding than for rough 
CINCINNATI, OHIO, June 8.—Volume of ‘tock. Prices are unsatisfactory. 
southern hardwood sales here shows improve- 
ment, although the movement is still on hand- WESTERN PINES 
to-mouth lots. Prices still are low. Items 
most in demand are common and better plain NEW YORK, June 8.—Prices on western 
white and red oak, 4/4; sap gum 4/4, mag- pine are no lower, and select items have ad- 
nolia and cottonwood. More inquiry is noted vanced slightly. Some demand has been 
for dimension stock in oak and gum. Export found for rail shipment of western pine. In- 








inquiry also is slightly better. quiries for California sugar pine increased 
— sharply last week, being stronger than at 
BUFFALO, N. Y., June 9.—Hardwood buy- any time in a month or so. Competition in 


ing is mostly in small lots. Dealers are in- California white pine continued keen. 
clined to look for light sales during most —— 

of the summer, with improvement taking BUFFALO, N. Y., June 9.—The market in 
place in the fall. Most woodworking con- western pines is unsettled, though nomi- 
cerns are keeping down their stocks to a nally the prices show little change in most 


items. Idaho pine is now lower than it was 
a couple of weeks ago, but buyers are not 
taking hold, either in this or other western 
woods, unless they have immediate need of 
the stock. In some sections, retailers are 
placing a fair number of orders. 


KANSAS CITY, MO., June 9.—Demand for 
western pines last week was scattered and 
limited to small amounts. Inquiry is light. 
Total sales showed an increase over the pre- 


HEMLOCK 


BOSTON, MASS., June 9.—Local wholesalers 
say that business in eastern hemlock is ab- 
normally quiet, and that there is some uncer- 
tainty about prices. Clipped boards are offered 
at $28, and random at $27, but probably some 
eager sellers would accept less. Western hem- 
lock is quiet and prices are looking rather 
steadier, ranging around $13.25 off page 94% 
Atlantic differentials No. 31 for 2-inch, and 
$13.75 off for 3-inch, c. i. f. 


SOUTHERN PINE 


NEW YORK, June 8.—One or two of the 
Southern pine companies claim that sales in- 
creased somewhat during the week, espe- 
cially those of longleaf, but in general there 
has been no improvement. The railroads are 
buying hand to mouth, and at low prices. 





CINCINNATI, OHIO, June 8.—Common 
building lumber is moving more briskly, 
though in relatively small lots. No. 2 and 
better dimension stock is a good seller to 
yards in the city and up-State. Prices are 
weak, with buyers in control. 


BOSTON, MASS., June 9.—Southern pine 
sellers are inclined to be conciliatory about 
price, but buyers’ interest is not stimulated. 
Even small orders have been few. Quotations: 
Shortleaf and longleaf 1x4-inch flooring, B& 
better rift, $66@75; C rift, $51@56; B&better 
flat, $38@39; B&better partition, $38@39.25; 
8-inch air dried roofers, $21.50 


KANSAS CITY, MO., June 9.—Sales of 
southern pine tapered off toward the close 
of the week. Business continued good in 
eastern and central Texas. Industrial de- 
mand is poor, but small lots of cheap crating 
lumber are being bought. Inquiry is light 
for all items. Heavy construction items were 
in good call, and mills were taxed in some 
instances to supply them. 





BALTIMORE, MD., June 8. — Available 
stocks of longleaf are not inordinately heavy, 
and buyers are disposed to place orders on 
a fairly free scale, with the range of values 
at least as good as it has been. Longleaf 
is moving with comparative freedom in the 
areas close to the points of production and 
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are also finding ready takers in outside mar- 
kets. North Carolina pine continues draggy. 
Stocks on the wharves here continue compara- 
tively small, but suffice to take care of cur- 
rent needs, with the result that any stiffen- 
ing in the quotations 1s halted. 


DOUGLAS FIR 


BALTIMORE, MD., June 8.—Sellers of fir 
find it by no means easy to get orders, and 
the competition among rival producers adds 
to the keenness of the rivalry from eastern 
stocks, which latter appear to be obtainable 
at more attractive figures than West Coast 
lumber. 


KANSAS CITY, MO., June 9.—Competition 
has been hard on fir, mill representatives 
say. Consumers are buying cheaper kinds 
of lumber, so sales are light and inquiry 
is desultory. Fir mills manage to obtain 
a good-sized order now and then. 


SHINGLES AND LATH 


BOSTON, MASS., June 9.—-Retail yards are 
finding their light stocks of clapboards ade- 
quate. Clapboards from the West Coast, 
especially red cedar, are offered at conces- 
sions. Eastern spruce and native white pine 
clapboards keep fairly steady, since supplies 
in first hands are light. 


KANSAS CITY, MO., June 9.—The only 
sales of shingles and lath cover occasional 
mixed-car lots. 


BOXBOARDS 


BOSTON, MASS., June 9.—Boxboard prices 
are certainly no stronger. Box and shook 
plants report business 40 to 50 percent or 
more below normal. Boxboard operators who 
produced on the chance that the market would 
recover during the second quarter now have 
box lumber they are eager to turn into quick 
cash. Others who cut only on actual contracts 
often complain about delayed instruction to 
ship. Some bargain lots of round edge white 
pine inch boxboards can be picked up around 
20 f. o. b. Boston, but $22 is a more usual 
price for desirable log run lots. Much of the 
box lumber bought on contract early last 
winter was figured up around $24. 


TRANSPORTATION 


Week's Loadings of Revenue Freight 


A report of the car service division of the 
American Railway Association shows that 
the revenue freight loadings for the week 
ended May 30, 1931, totaled 710,934 cars, as 
follows: Forest products, 31,332 cars (a de- 

2.311 cars below the preceding 
week): grain, 34,822 cars; livestock, 17,933 
cars; coal, 115,871 cars; coke, 6,217 cars; ore, 
25,884 cars; merchandise, 197,242 cars, and 
miscellaneous, 281,633 cars. The total load- 
ings during the week ended May 30, show a 
decrease of 44,137 cars below the week im- 
mediately before. 














crease of 





Recommendations on Virginia Rates 


WASHINGTON, D. C., June 8.—In a proposed 
report in Docket No. 23381 and_ related 
complaints, Examiner J. J. Williams recom- 
mends that the Interstate Commerce Commis- 
sion find: 


1, tates on lumber and box shooks, in 
carloads, from Amelia, Saxe, Chase City, 
Boydton and South Hill, Va., and Semora, 
N. €. to destinations in Illinois, Indiana, 
Michigan, Missouri, Ohio and Wisconsin be 
found unreasonable to the extent that they 
exceed or may exceed the rates contempo- 
raneously in effect from the Virginia cities. 
2. Rates on lumber in carloads, from 
Pemberton, Va., to certain destinations in 
eastern Ohio and western Pennsylvania be 
found unreasonable to the extent that they 
exceed the contemporaneous rate to Pitts- 
burgh, and award reparation on this basis. 
3. Rates on lumber and box shooks in car- 
loads, from Amelia, Boydton, Saxe, Chase 
City, South Hill, Blackstone, Dillwyn, Pem- 
berton, Petersburg, Charlottesville and 
Orange, Va., to destinations in Connecticut, 
Delaware, Maine, Maryland, Massachusetts, 
New Hampshire, New Jersey, New York, Ohio, 
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Pennsylvania, Rhode Island, Vermont, West 
Virginia and the District of Columbia be 
found unreasonable and reparation awarded. 

Examiner Williams fixes reasonable rates 
to New York which range from 23.5 to 29.5 
cents per 100 pounds, and recommends that 
the assailed rates to other destinations in 
Trunk Line and New England territories, ex- 
cept from Blackstone, Pemberton and Peters- 
burg to Pittsburgh, be found unreasonable to 
the extent that they exceed the differences 
over or under New York prescribed in the 
rates from Norfolk and Richmond to the same 
destinations in the North Carolina Pine case. 

Complainants include the Boydton Manu- 
facturing Co. (Inc.), the Phillips Lumber Co. 
(Inc.), the Barnes Lumber Corporation and 
others. Examiner Williams points out that 
these complainants are in keen competition 
with other lumber manufacturers and dealers 
located at Richmond, Suffolk and Franklin, 
Va., and to some extent with those at Em- 
poria, Va., not only with respect to murket- 
ing their products, but in the purchase of 
timber. Some of the complainants, he adds, 
are operating at a very restricted capacity, 
whereas others have been compelled to close 
their plants. He states that competition in 
the marketing of lumber is so keen that a 
difference of 25 or 50 cents per 1,000 feet will 
divert a sale. ‘“‘Moreover,” he tells the com- 
mission, “complainants are compelled to ab- 
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sorb the differences 
charges and those of their 
While the general business depression is 
partly responsible for the present condition 
of the lumber industry, “complainants state 
that the present rate structure has con- 
tributed in no small measure to their plight.” 


between their freight 


competitors.” 





Authorizes Rates from Laurel, Miss. 


WASHINGTON, D. C., June 8.—Division 2 of 
the Interstate Commerce Commission in 
Fourth Section Order No, 10610 authorizes 
the Nashville, Chattanooga & St. Louis Rail- 
way and other carriers parties to F. L. 
Speiden’s tariff, I. C. C. No. 1214, to establish 
from Laurel, Miss, to destinations in Michi- 
gan, Ohio, Pennsylvania, New York and 
West Virginia named in that tariff, also to 
points in Indiana described in Application 
14305, over the route of the Gulf, Mobile & 
Northern Railroad :to Jackson, Tenn., Nash- 
ville, Chattanooga & St. Louis Railway to 
Nashville, Tenn., Louisville & Nashville Rail- 
road to Evansville, Ind., Louisville, Ky., or 
Cincinnati, Ohio, thence connections beyond, 
rates on lumber and related articles the same 
as contemporaneously in effect over compet- 
ing lines or routes from and to the same 
points, and to maintain higher rates to in- 
termediate points. 














CHARLES CLAYTON ORANGE, for twenty- 
seven years treasurer of L. D. Leach & Co., 


Chicago, passed away at his home in La 
Grange, Ill., on May 31, and was buried the 
following Tuesday at Brownswood cemetery, 
near Hinsdale, Ill., after ceremonies con- 
ducted at the First Congregational Church, 
La Grange, which were attended by his friend 
and colleague, R. G. Soderberg, vice presi- 
dent and secretary of the company. The 
cause of death was a combination of internal 
complaints from which Mr. Orange had been 
suffering since his retirement from active 
business in December. He leaves a widow 
and a married son. Mr. Clayton was born 
Oct. 28, 1859, at Grayville, Ill., of English 
parents, and lived there until he became a 
young man. The family then moved to 
Golden Gate, Ill., where he engaged in the 
mercantile business until Jan. 24, 1904, when 
he entered the service of L. D. Leach & Co. 
as treasurer. He had lived at La Grange 
since 1908. Mr. Orange was an Oddfellow, 
and a member of various Masonic orders. 


WALLACE E. COLBURN, the dean among 
Albion (N. Y.) business men, and engaged 
in the lumber business there for sixty-four 
years, died at his home on June 7, aged 83. 
His illness had been brief. He was born in 
Rushford, N. Y., and went to Albion at the 
age of 19 to look after his father’s interests 
in the lumber firm of C. E. Colburn & Co. 
which was established in 1863. The yard was 
located on West Bank Street, adjoining the 
Erie Canal, which was the route by which 
most of the shipments were received and for- 
warded in early days. He was president of 
the board of trustees of the Presbyterian 
Church, a member of the Albion Lodge of 
Odd Fellows, and of the Western New York 
tetail Lumbermen’s Association. Surviving 
are his widow, May B. Colburn; a son, Harry 
FE. Colburn, president of the Citizens’ Na- 
tional Bank, and two daughters, Mrs. Walker 
Hannington, Albion, and Mrs. Burton Reed, 
Sheridan, Wyo. 





ROBERT IMRIE, of Mimico, Ont., well 
known to the lumber trade in Ontario, died 
recently at his home, after an illness of four 
months. The late Mr. Imrie was especially 
well known, as a wholesaler, to the manu- 
facturers in northern Ontario and to the re- 
tailers in many parts of the Province. He 
was the son of a lumber merchant and was 
born in Castle Douglas, Scotland, fifty-two 
years ago, and came to Canada in 1908. For 
four years he was engaged with the Long- 
ford Mills Lumber Co., at Long-Mills, Ont. 
Then he moved to Toronto and traveled to 
all parts of the Province in the pursuit of 
his wholesale business. He settled in Mimico 
five years ago. 


Cc. C. CORWIN, a veteran Michigan lumber- 
man, who had conducted a lumber and imple- 
ment business at Grass Lake, in that State, 
for a great many years, passed away re- 
cently at the home of his nephew, Hobart H. 
Corwin, president and manager of the Cor- 
win Lumber Co., at Jackson, Mich. Two 
other nephews, Irving and Roy Corwin, are 
with the A. A. Corwin & Sons Co., of Pontiac, 


Mich. His son, Clinton Corwin, is associated 
with the Stone Lumber Co., of Jackson, Mich. 
Funeral services were held on May 26. 


M. J. SKERRETT, New England represen- 
tative of Mowbray & Robinson of Cincin- 
nati, Ohio, who had headquarters at New 
Haven, died June 5. Linehan, secretary- 
treasurer of the company, Cincinnati, at- 
tended Mr. Skerrett’s funeral on June 8. The 
deceased had been representative for Mow- 
bray & Robinson at New Haven for the last 
seven years, and was well Known in the 
hardwood business. He formerly was repre- 
sentative for James E. Stark, of Memphis. 
A widow and a grown son survive Mr. Sker- 
rett. 


PHILO Cc. FULLER, of Grand _ Rapids, 
Mich., former mayor of the city and for many 
years a lumberman and owner of 30,000 acres 
of hardwood in Iron and Ontonagon counties, 
Michigan, died at his home on May : 


J. B. WHBELAN, proprietor of the J. B. 
Wheelan Lumber Co., Topeka, Kan., died May 
19. He had formerly been associated with the 
J. Thomas Lumber Co. He was born at 
Montrose, Pa., in 1877. 


BEN FORCK, yard superintendent of the 
Lee Jordan Lumber Co., Jefferson City, Mo., 
aged 60, died at his home May 23 after an ill- 
ness of three months. 


LAFAYETTE F. STANTON, 85, Lowville 
(N. Y.) lumber dealer, died suddenly on June 
1 while seated in the office of the Bagley & 
Sewall Co. Mr. Stanton had been engaged for 
some time in purchasing logs in Lewis County, 
and cutting them into sizes desired by _ his 
trade. Mr. Stanton was born in Watson, N. Y. 


JAMBS W. NELSON, age 40, who has been 
in charge of chute work for the Winton Lum- 
ber Co. in the Coeur d’Alene (Idaho) district 
for three years, was killed June 3 when a log 
jumped from a chute. 





WILLIAM SBKEBURGER, prominent lum- 
berman of Phillips, Wis., died of heart dis- 
ease at his home there. Mr. Seeburger was 
born in Tiffin, Ohio, in 1853, and came to 
Wisconsin in 1855. He was mayor of Phillips 
for six terms, 


JOHN Cc. BRACHER, president of the 
Bracher Timber Co., Portland, Ore., is reported 
dead. 


Ww. H. HOLLENBECK, aged 69, president of 
the Hollenbeck-Bush Planing Mill, of Fresno, 
Calif., died in that city on Monday, May 18. 
He was born in Winnebago, Ill., and became a 
resident of California 45 years ago. 








NELS HALVORSEN died recently at Port- 
land, Ore., after an illness of several months. 
He was in the employe of the Pacific Export 
Lumber Co., for a long time as chief inspec- 
tor. He is survived by his widow and a 
daughter. He was a native of Sweden. 
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BUSINESS CHANGES, INCORPORATIONS, ETC. 








Casualties 


CALIFORNIA Monterey—Tice Lbr. & Planing 
Mill, Del Monte Ave., had fire loss of about $10,- 
000 to warehouse and lumber contents 


GEORGIA Macon 
was damaged by fire 


ILLINOIS 


fire loss 


KENTUCKY Louisville—Hillerich & Bradsby 
Co., manufacturer of baseball bats, had a fire loss 
in « storage yard, covered by $350,000 fire in- 
surance, also $500,000 business interruption in- 
surance 


LOUISIANA Swayze Lake 
wood Lbr. Co. had fire loss. 


NEBRASKA Lincoln—Buildings on abandoned 
Dierks-Drumm Lbr. Co. yard here were burned, 
loss is covere< 


Omaha—J B. Watkins Lbr. Co. had fire loss 
estimated at $25,000 Temporary office was 
erected and business is being continued Build- 
ings destroyed will be replaced 

NEW JERSEY 
Lbr. Co. had fire loss 

OKLAHOMA Oklahoma City—G. A Nichols 
Lbr Co had fire loss, estimated at $100,000, 
Dunn Lbr. & Fuel Co. yards had minor damage 

OREGON Prairie Creek—W. C. Meek sawmill 
destroyed by fire; will be rebuilt at once. 

TENNESSEE Edgefield—R. T. and J. C. Bry- 
son mill burned down May 14; is covered by in- 
surance and may be rebuilt. 


WASHINGTON 


James Lbr. Co. boiler house 


Chicago—Fischer Furniture Co, had 


Caldwell Hard- 


Homestead Naumann - Bove 


Bellingham—Small mill owned 


by Mrs. Chas. M. Ford, 2911 Lakeway Drive, de- 
stroyed by fire; loss $2,500; no insurance. 
Dryad—Wasser-Hubbard Mill Co. shingle mill 


and dry kilns were burned down; loss $33,000, 
partly covered Preparations were being made 
for reopening plant, which had been closed a 
year, but as timber is nearly exhausted, mill will 
probably not be rebuilt 

Hoquiam—The American Door Factory, door 
manufacturing, suffered a fire loss in its boiler 
room estimated at $1,000 

Newman Lake—Eller Lbr. Co. had fire loss 

WEST VIRGINIA 
Mill Co. had fire loss 

WISCONSIN grandon—Johnson Lbr. Co., re- 
tailer, lost two storehouses and three coal sheds 
by fire; loss of $30,000 is partly covered 

Waukesha R A. Lamp Lbr. Co. had a fire loss 
of $4,000 to $5,000, mostly at office. 


Parkersburg Parkersburg 


Business Changes 


CALIFORNIA Camp 
discontinued business 

Pacific Grove—Geo. M 
chased the Chase Lbr. Co 

Santa Barbara—Union Mill & Lbr. Co. sold to 
E. B. Ashcraft 

San Sernardino—San Bernardino Lbr Co, has 
had change in ownership 

Tracy—Herbert M. Schaur, former manager, has 
purchased an interest in Good Lbr. Co. from Geo 
M. Good 


COLORADO A number of Arkansas Valley 
yards have been merged as the Suburban Lbr. Co 

R. W. English Lbr. Co. of Denver, with yards 
at Fowler, La Junta, Ordway, Rocky Ford, Sugar 
City and Swink; La Junta Trading Co. and Taylor 
Lbr. Co., La Junta; H. A. Dawley Lbr. Co. and 
Green & Babcock, both of Rocky Ford; Bill Olson 
Lbr. & Supply Co., Cheraw, and Beaty Mercantile 
Co., Manzanola Officers are H. A. Dawley, Rocky 
Ford, president; A. W. Warner, Manzanola, vice 
president; G. T. Babcock, Rocky Ford, secretary 
and F, C, Todd, La Junta, treasurer ; 

GEORGIA 
bankruptcy 

Waycross 


ILLINOIS Chicago—National Sanding Machine 
Co. filed voluntary petition in bankruptcy 
Prophetstown, Lyndon and Yorktown—To buy 
the Mathis Bros. & Co. yards at these points, the 
Rock River Lumber & Grain Co. has been formed 
by Geo. Aylsworth. who will be general manager: 
J. B. Mosher, A. Fields, F. Adams, Ed Rodee, G 
Fisk and Park Thede R. S. Mathis will manage 
Yorktown, and Roy will remain in the Prophets- 
town yard 
Seymour—Jas Karr 
Karr Lbr. Co., not ine 
INDIANA Elkhart--E. J 
Service out of business 
Evansviile Adams Ave Lbr. Co 
petition in bankruptcy 
Evansville—Thos. J. Morton, bank vice president 
will operate as receiver the Adams Ave. Lbr. Co 
Indianapolis—Kramer Mfg. Co. becomes Kramer 
Corp 
IOWA Clarion 
A, W. Mechem 
Ocelwein Interest of Henry Campbell in Jami- 
son-Campbell Lbr. Co, has been purchased by 
Harold Jamison 
KANSAS Kansas City \ Is 
Co, in bankruptcy 
Langley and Frederick—Geo. W 
closed loca! yards 
Lebo—Ross-Gault Hardware & Lbr. Co 
McAllister-Fitzgerald Lbr. Co 
KENTUCKY 
Co, 


Meeker \ H Meeker 


Good, of Tracy, has pur- 


Albany R yy Allen Lbr. Co in 


Davis-Stubbs Lbr. Co., in bankruptcy 


Estate now operating as 


Klick Lbr Sales 


involved in 


Glendy & Day succeeded by 


Clippinger Mfg 
Ultch Lbr. Co 
sold to 


Louisville 


Riddell-Robineau Mfg 
changed name to 


tiddell Furniture Mfg. Co 


LOUISIANA. Clayton—Holloway Sawmill Co, 
sold to Atlantic Lbr. Co., Boston, Mass., for about 
$600,000. 

MAINE Portland—Brown Co. has sold _ its 
wholesale and retail business here to Diamond 
Match Co. for about $100,000, but retains mill- 
work part. 

MICHIGAN Grand 
reported in bankruptcy. 

Hastings—The R. C. Fuller Lumber Co. has 
changed its name te the Home Lumber Co. 

Pontiac—W. G. jurke reported in bankruptcy. 

MISSISSIPPI. Belzoni—The Y-D Lumber Co, 
has consolidated with the Humphrey County Lum- 
ber & Manufacturing Co, and will operate under 
the name of Y.-D. Lumber Co. 

MISSOURI Hannibal—United Planing Mill Co. 
now United Planing Mill, Frank Hulten, proprietor. 

NEBRASKA Allen, Ponea, Bancroft and other 
points—The Nebraska string of yards of bauer- 
Henry Lbr. Co. has been sold to Wisconsin Lbr. 
Co., Des Moines, Lowa, 

Omaha—G,. P. Horn has been appointed agent 
to continue operations of Imperial Sash & Door 
Co 

NEW JERSEY. Hillsdale—Hillsdale Manor Coal 
& Lbr. Corp. in hands of receiver. 

NEW YORK Buffalo—H. A. Swanson Lbr. Co, 
filed voluntary petition in bankruptcy. 

Brooklyn—Atlantic Lbr. Co, assigned. 

New York City—Wm,. Baungarten & Co, in- 
volved in petition in bankruptcy. 

New York City—Morris Kaplan has sold inter- 
ests in Stebbens Lbr. Co 

Jamaica Hollis Lbr. Co. named in involuntary 
bankruptcy petition. 

NORTH CAROLINA 
Co. now Dew Lobr. Co. 

NORTH DAKOTA, Perth—Turtle Mountain Sup- 
ply Co. sold to Perth Lbr. Co 

Wishek—F. J. Sayler Lbr. Co. 
Lbr. Co 

OHIO. tochester—Elton Bros. sold to E. Harsh. 

Toledo—Campbell Lbr. & Mfg. Co. discontinued 
planing mill. 

Toledo—Northwestern Lbr Co 
Cunningham Lbr. Co. 

SOUTH CAROLINA. 


tapids Atwood Lbr. Co. 


Wilson—Geo. R,. Dew & 


becomes Wishek 


assets sold to 


Spartanburg-—-Dan Brown 


Lbr. Co. purchased Carolina Lbr & Supply Co. 
TENNBESSBE., Knoxville—Swann & Kopcke Co. 
liquidating 





TEXAS Big Wells and Knippa—Mayhew Lbr. 
Co. closed yards. 

Houston Port City Lbr ‘o 

Perryton—Maxedon Lbr. Co. sold out. 

UTAH Jeaver—Mackerell & Cockett Lbr. Co. 
succeeded by Mackerell Bros, & Co.; lumber, fur- 
niture and caskets. 

WASHINGTON Lowden and Starbuck 
Lum Lbr. Co. closed yards. 

Tacoma ‘ity Millwork Co. sold to John Buf- 
felen 

WEST 
Corp 


liquidating. 


Tum-A- 


VIRGINIA 
changed name to West 

WISCONSIN Elcho—Forest 
sold to Barker Lhr. & Fuel Co., 


Elkins taine Lbr. Sales 
Virginia Lbr. Co 
County Lbr Co. 
Green Bay. 


Incorporations 


CALIFORNIA Los Angeles 
Mfg. Co. 

Los Angeles—The Ro»inson-Glickman Furniture 
Manufacturing Co. (I.td.), chartered; capital stock 
$50,900, Herman Robinson interested. 


Angeles Furniture 


Los Angeles—The John Johnson Flooring Co. 
(Ltd.), incorporated; capital $250,000. B L. 
Hoyt interested. 

COLORADO Pueblo—Suburban Lbr. Co in- 


corporated and to erect yard 
Dawley, G. T ftabcock and 
and R. C. Todd, La Junta. 

FLORIDA. St. Petersburg 
4. W. Harris 


buildings; H. A. 
Rocky Ford, Pueblo, 


Western Supply Co.; 


ILLINOIS. Jacksonville—Leonard Six & Bron- 
son; old concern 

MICHIGAN Ann Arbor—Invertible Window 
Corp. 


Center Line-—The C. & W. Refrigerator Co., in- 
corporated to manufacture furniture; capital $5,000. 

Detroit—The F. M Sibley Lumber Co., 6460 
Kerchevak Ave., retailer; capital 7,500 shares at 
$100. 

Grand Rapids—The Grossman Lumber Co., 611 
Murray Blidg., has decreased capital stock from 
1,500 shares to 500 shares, of no par value. 

Grand Rapids—The Brace Upholstery Co., 330 
Lane St., S. W., incorporated to manufacture fur- 
niture; capital $10,000. 

NEBRASKA. Hastings— 
Co.; $25,000; C. F. Gund, T. C. and V. V. Hart. 

Omaha—Platner Lbr. & Coal Co.; $150,000; Geo. 
W. and Margaret Platner. 

NEW JERSEY. Newark 

NEW YORK. New 
Turnings. 

NORTH CAROLINA. Pleasant Garden—Pleas- 
ant Garden Folding Furniture Co. 

OHIO. Cadiz—E, M. Long & Sons succeeded by 
E. M. Long Corp 

OREGON. Portland—The Crescent Timber Co. 
has decreased its capital stock to $10,000. 

Portland—The Crossley Co., manufacturer of 
wood products, incorporated; capital $1,000. J. T. 
Crossley interested. 

Portland—Northwest Acoustics, Inc., 
supplies, incorporated; capital $2,500. 

Portland—The Union Floor Co,, Inc., chartered; 
capital $1,000. F. F. Washburn interested. 


Consumers Cash _ Lbr. 


Stanley Millwork Co. 


York City—Super Wood 


building 


June 13, 193; 


Salem—The Speedmore Manufacturing Co., 


Woo 
and metal products, incorporated; capita! 35,000 
W. J. Braun interested . 
TEXAS. Lavernia—Lavernia Lbr. & Trading 
Co.; $16,000: old concern. 
Longview—Summer Cragin Lbr. Co $5,000 
Summer Cragin, W. Edwerd Lee and A. ©, Nea) 


WISCONSIN. _Elcho—Barker Lbr. & Fuel @o 
$20,000; A. R. Barker et al. ” 
Gillett—Northern Mfg. Co.; to deal in woog 
products; W. Shuter, A. Gillett and E. C. Kosbah 
Milwaukee—Milwaukee Furniture & Frame Co 
Milwaukee—Northwestern Store Equip. Corp, — 


New Mills and Equipment 


ARKANSAS. Fayetteville 
adding 20x75 to warehouse. 

Star City—South Arkansas Lbr. Co., owned 
M. L. Sigman and B. 8. 
stave mill. 

FLORIDA—Indiantown—The Long Leaf Lum. 
ber Co., Beaumont, Tex., will rebuild burned saw. 
mill near here. 

IDAHY., Coeur d’Alene—The Quality Coach @ 
Body Co. has been formed by Al Johnson and 
George Holland. 

ILLINOIS. Decatur—Swisher Lbr. Co. is erect. 
ing l-sty. shed, 60x156 and office 20x56. 

INDIANA. Zionsville 


Dyke Lbr. Co, 


is 


” 
Hundley, is constructing 


-Metzger Lbr. Co. 


is 
building new retail plant, which it is claimed wij} 
be one of most modern in State. 

IOWA. Council Bluffs—Midwest Walnut Co. has 


leased plant of Wood Mosaic Co, and will manu- 
facture walnut lumber. 

KANSAS. Concordia 
modeling its retail plant. 

KENTUCKY. Lexington—The Strickler Manu- 
facturing Co., H. W. Strickler, owner, is installing 
$50,000 worth of equipment for a furniture fac. 
tory. 

Louisville—Economy Lbr. & Bldg. Supply Co. 
starting yard at 215 So. 34th St. 

LOUISIANA. New Iberia—The Mancuso Coop- 
erage Co., Kenner, is taking bids on erection of 
cooperage factory and warehouse at this point 

MICHIGAN. Battle Creek—C. R. Brewer Lobr. 
Co., 1209 Michigan Ave., will erect lumber yard, 

Namha—The Bay de Noc Lumber Co. has begun 
erection of a store building, to replace one re- 
cently burned. 

MISSISSIPPI Ripley—Hickerson Brothers have 
selected Strickland planer site as place to erect 
a stave mill, 

MISSOURI. Springville—T. J. Moss Tie Co, has 
finished construction of $20,000 planing mill, and 
flooring machinery is being installed 

Rockport—Holliway Lbr. Co. is erecting 3-deck 
15x60 shed. 

NEBRASKA Lincoln 
making $1,500 addition. 

O’Neil—Bazelman Lbr. Co, is rebuilding retail 
plant, recently burned down 

NORTH DAKOTA Rolla—W, L. Marchand will 
enlarge lumber shed, 18x114 ft. 

OHIO Waterville—Kock Lbr. Co. 
new display room. 

OREGON. Grants Pass—The Rogue River Box 
Co. has just added new equipment to the value 
of avout $1,300. 

Westport—The Bradley-Woodard Lumber Co. has 
been adding $7,500 worth of new equipment to its 
sawmill. 

PENNSYLVANIA. Erie—J. Quirk, planing mill 
and lumber yard, 906 East llth street, is rebuild- 
ing plant and yard which was recently destroyed 
by fire. 

TENNESSEE. Knoxville—Knoxville Lbr, & Mfg 
Co., Branch No. 2, has erected storage bldg. to 
accommodate cash-haul yard. 

WASHINGTON. Kelso—Lee East is about to 
open a sawmill near this city. 

WISCONSIN New Richmond—Strand Ski Co 
has started operating portable mull. 


“fonecordia Lbr. Co. is re- 


is 


Swift Lbr. & Fuel Co. is 


Ss opening 


New Ventures 


Warren—Anthony 
wholesale 


ARKANSAS 
Co. has started 
3ank Bldg. 
CALIFORNIA. Los Angeles—The Shafer-Banta 
Co., 316 Board of Trade Bldg., lumber and finance, 
has opened for business. 

Pomona—The Owens-Park Lbr. Co. has opened 
a yard at 143 N. Golden St., under management ot 
A. Sliker. 

Truckee—Truckee-Tahoe Lbr. Co. has been 
formed by Auburn Lbr. Co. and its associates. It 
has absorbed the Truckee Warehouse & Lbr. Co., 
the former owner, Chas. Carrau being made 
manager. 

San Francisco—C. W. Buckner, 557 Market, com- 
mission, recently began. 

Santa Monica—The Ketcham Cabinet Shop has 
engaged in business at 3109 Lincoln Blvd. 
MINNESOTA. Duluth—James 
cently began commission business. 
NEW YORK. Buffalo—Chester F. Oschuetz, for- 
mer vice president Standard Hardwood Lbr. Co., 
has established a wholesale business at 1649 Jef- 
ferson Ave. 

OREGON. Florence—Florence Lbr. Co. 
by Lee Greiner. 
TENNESSEE. Kingsport 
Supply Co. recently began. 

TEXAS. Henderson, 
dorado Lbr. Co., 
yards. 

San Antonio—Angly Maurice Lbr. Co., Houston, 
opened local office at 2502 Smith-Young Tower. 

VIRGINIA. Smithfield—W. H. 


McLeod  Lbr. 
business in Warren 


McLaughlin re- 


started 
Kingsport Lbr. & 


Turner—El- 
opened local 


Kilgore and 
Eldorado, Ark., 


Sykes recently 


began sawmill and planer. 
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